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Sparks 


The kiss dearth: Scarcities 
caused OPA bungling. 
* * * 


It’s time for the stork that brings 

strikes see the stoplight. 
* * * 

The railroads are sad about the 
recently granted rate increase. 
looks like wait until the sun shines, 
Pelley. 

* 

Many economists predict that 

the production index will rise 


‘rosier hue during the remainder 


the year. 

Speaking decontrolling, how 
about delousing federal bureaus 
those characters who kill sensible 
suggestions from sound citizens. 

* * 


Wonder Commercial Invest- 
ment Corp.’s “Special Investigator” 
could take time off investigate 
the investigators who investigate 
phoney charges against dealers. 

* * 


More Oil 

Consumption crude oil this 
year the American petroleum 
industry will equal that 1945 
and exceed 1941 percent, ac- 
cording some estimates. 

* * * 

Improving 

May, 264 new strikes were as- 
signed the United States concili- 
ation service, but 324 were settled. 

June figures will show the same 


trend, official stated. 
* * 


FEPC Breathes Last 


The Fair Employment Practices 
commission, organized during the 
war militate against racial 
religious discrimination com- 
panies dealing with the govern- 
ment, went out existence June 
30. 


Millions for Roads 

Missouri last week launched 
$8,000,000 program for road main- 
tenance and reconditioning. Penn- 
sylvania has plans for million 
dollar expenditure for farm-to- 
market road construction not in- 
cluded the state highway sys- 
tem. 


Year Idleness 


The Labor department has is- 
sued statistics showing that 1946 
has been one the most “strik- 
ingest” years recent history. 

total 81,700,000 man-days 
were lost strikes during the first 
five months this year, compared 
38,025,000 days strike idle- 
ness for all 1945. 

Nip Export Racke 

Uncle Sam issued directive last 
week aimed halting practice 
which, effect, put private car 
owners the automotive export 
business and under which they 
were reaping huge profits. 

The Department Commerce 
abruptly forbade export cars 
so-called personal baggage un- 
less the tourist proves has lived 
the United States continuously 
for one year and has owned the 
automobile for least six months. 
The department said has had 
numerous reports used cars, 


$1,000, selling for $5,000 and more 


foreign lands. 
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The Newspaper the Industry 


Holiday Reduces 
Week’s Output 


42,234 


Plants Operation 
Only Three Days; 
225,000 Due July 


Mel Humphrey 
Associate Editor 


DETROIT. Throttled 
only three days operations 
result the national 
holiday last week, car 
and truck production slumped 
estimated 42,234 units, drop 
21,414 from the revised total 
63,648 the previous week. 

The total, combined with 
3,234 vehicles turned out Can- 
ada, raised the industry’s tally 
estimated 45,468 last week, com- 
pared with the revised total 67,- 
703 the previous week. 

Although July got off slow 
start productionwise, makers 


For complete production totals 
makes, see table, Page 50. 


should average more than 65,000 
cars per week for the balance 
the month, predicated current 
labor and material conditions, Au- 

TOMOTIVE News believes. 
Final tabulations July car out- 
put should ap- 


AUTOMOTIVE NEWS 225,- 
Production Estimate 
production, 


with 
total truck as- 


1941 semblies, will 
96,7 boost 
the industry’s 
prev. aggregate this 
WEEK 
63,64 over 
the 300,000 

mark. 
The mate- 
rial picture 


continued 

brighten last 

week with 

peace restored 

several sup- 

plier plants. 

“However, 

nut and bolt shortage now looms 

definite threat auto pro- 

duction. Grey iron castings and 

seat cushion springs are also 
tight supply. 

schedules was noted last week 

(See OUTPUT, Page 50, Col. 5) 


Senate Keeps Crawford Amendment 


Revival OPA App 


DETROIT, JULY 1946 


SERVICE SECTION 
Pages 30-49 


Per Year, Per Cop 


ears Likely; 


Dealers, Makers Holding Price Line 


Despite the OPA holiday last week, dealers and manufac- 
turers alike held the price line. Both were confident that 


they got OPA red tape out their business for good, the 
result would volume production, reducing costs new 
cars and turn forcing down prices used cars. The only 
uncertain factor was labor. Would reasonable, would 


which would boost prices? 


start cycle wage rais 


DETROIT.—New-car dealers 
throughout the country are holding 


the line prices pending final con- 


gressional action the OPA, 
was revealed last week 
survey. 


addition, was found that 
most cases the line was being 
held used cars 
However, there were instances 
used-car dealers lifting the lid 
used vehicles. 


Some dealers predicted that 
OPA remains dead, the way 
would clear for real volume 
production new cars, which 
turn would force used-car 
prices down. 

Removal artificial shortages 
production may change the sell- 
ers’ market buyers’ market 
overnight, one association pointed 
out. 

Despite the fairness their 
claim for restoration normal 
discounts, which were cut OPA 
the false premise volume pro- 
duction and restored Congress 
after heard the facts pro- 
duction, dealers have heeded the 
plea NADA take action 
until the situation settled. 

many cases, dealer associa- 
tions and individual dealers 
well were announcing their de- 
cision hold the line through 
advertisements. 

Here are the condensed city-by- 
city reports: 

LOS ANGELES.—New-car deal- 
ers holding line cars, say they 
will also maintain present service 
charges long possible. Many 
used-car dealers lifting lid used 


cars. 
* * * 


dealers holding line all depart- 


ments. 
* 


DENVER.—Both new and used- 
(Continued on Page 47, Col. 1) 


Tucker Gets Dodge-Chicago; 
Kaiser Buys French Car 


CHICAGO. Tucker (Torpedo) 
Corp. has obtained five-year lease 
the giant Dodge-Chicago plant, 
valued $170,000,000, was an- 
nounced last week the War 
Assets Corp. 

Preston Tucker, auto 
designer and president the firm, 
has predicted that new cars will 
production six months after 
occupation the plant. 

WAC said that the lease provides 
rental $600,000 for the first 
year, $800,000 for the second and 
$2,400,000 the next three. also 
gives the Tucker firm option 
purchase the plant for $30,000,000 
within four and half years. 

Tucker’s Torpedo created quite 
stir when was announced several 
months ago, since included many 
revolutionary features. built 


Special AUTOMOTIVE NEWS 

PARIS.—(INS)—Henry Kaiser 
has obtained exclusive American 
front-wheel drive automobile de- 
signed French engineer 
Charles Gregoire during the Nazi 
occupation, was reported last 
week, 

(At Willow Run, officials con- 
firmed the story the purchase 
and said they believed the move 
was for “the 

The car, the chassis which 
practically all aluminum, weighs 
slightly less than 1,000 pounds, has 
maximum speed miles per 
hour, and travels miles gal- 
lon gasoline. 

Gregoire associates 
Kaiser bought the rights because 
believes the cost living. 


announced, which many United States, particularly for 
industry think unlikely, will have driven automobiles, 


(See TUCKER, Page 50, Col. 2) 


(See KAISER, Page 10, Col. 5) 


Mallon Urges Dealers: 
‘Hold the Line’ 


Here the message sent 
NADA President William Mal- 
all state and local asso- 
ciations immediately following 
President Truman’s veto the 
OPA bill: 

“OPA such officially dies 
midnight Sunday, June 30, fol- 
lowing failure House over- 
ride the President’s veto ex- 
tention bill today. House rules 
committee granted rule mak- 
ing order resolution con- 
tinue OPA law until July 
This proposal will discussed 
Monday, July Senate will take 
later. 

“Although 
dead, strongly urge that 
dealers everywhere observe OPA 
ceilings and regulations pend- 
ing definite Congressional ac- 
tion. new bill extending the 
life OPA may written 
OPA definitely killed be- 
fore July 20. Advise all dealers 
stay within present law and 
the safe side.” 


UAW Threatens 
Strike 


Prices Soar 


Mac Gordon 
Staff Writer 

DETROIT.—With one eye the 
uncertain OPA situation Wash- 
ington and the other the wage 
stirrings the ranks labor, 
automotive and related manufac- 
turers were unanimous last week 
moving hold the old price line 
sales vehicles and parts. 

Sales managers auto and truck 
firms told dealers that, until the 
future OPA clarified, prices 
would remain unchanged. Then, 
dealers were advised, the wage ac- 
tions the labor upions would 
determine large measure the 
price trend. 

Industries which supply the 
vehicle plants adopted 
“watchful waiting” attitude. 
Steel prices were unlikely rise 
substantially all, view 
for the balance 1946. Tire 
prices will likely stay current 
drop. 

The parts industry, where labor 
strife still raging, may in, many 
instances forced jack 
prices offset increased costs. 
Auto makers would have pass 
such increases dealers and 
consumers. 


Automotive labor again served 
notice, however, that will meet 
price inflation with new indus- 
try-wide wage demands, regard- 
less contract clauses barring 
reopening the wage question 
this year. 

Walter Reuther, UAW-CIO 

(Continued on Page 46, Col. 1) 


Fight Due 


Before Passage 


But Expected 
From President 
Well Congress 


William Ullman 
Washington Correspondent 


WASHINGTON. The 
Crawford trade discount 
amendment has survived an- 
other OPA legislative skirm- 
ish. 

Thursday, Majority Leader Alben 
Barkley succeeded having the 
Senate Banking and Currency com- 
revised OPA extension bill with the 
Crawford amendment included 
without change from the form 
which last reached the White 
House. 

time during the heated 
wrangle the committee was 
there any attempt made alter 
the Crawford amendment. Dem- 
ocratic leaders laid emphasis 
the fact that they were leaving 
alone. 

Only one change the revised 
bill could possibly have any wide- 
spread effect retail auto dealers. 
This concerns the Wherry amend- 
ment. 

Originally, the Wherry amend- 
ment have provided that 
OPA, fixing retail prices, should 
use trade discounts and markups 
effect Jan. 1946. This was 
changed read June 29, 1946. 

Thus, after the expiration 
the Crawford amendment, dealers 
would suffer cost absorption cut 
about percent instead 
Wherry amendment would have 
provided. 

However, unless new car produc- 
tion far exceeds present indica- 
tions, doubtful dealers ever 
will brought under the provi- 
sions the Wherry amendment. 
would applied dealer prices 
only after normal average 1939-41 
new car retail deliveries had been 
obtained for six months. 

The greatest change the new 
bill affected the Taft amendment. 
was designed grant 


turers their Oct. 1-15, 1941, prices 


(Continued on Page 8, Col. 1) 


STATEMENT 


PRICE POLICY 
THE. 


New Car Dealers 


Metropolitan Detroit 


With complete faith and 
confidence this nation’s 
ability successfully over- 
come present difficulties, 
are pledged maintain pre- 
vailing prices during this 
transition period all new 
and used cars and trucks. 


Detroit Auto Dealers 
Association 


TYPICAL OF DEALER ads published 
across the country last week, following de- 
mise of OPA, was this one inserted by 
DADA in Detroit dailies. 


Truman OK’s Hobbs Bill 


AUTOMOTIVE NEWS, JULY 1946 


U.S. Anti-Racket Curbs 


Extended 


WASHINGTON.—Labor unionists 
may now fined $10,000 
imprisoned for long years 
for interfering robbery ex- 
tortion with interstate commerce. 

President Truman assured this 
last week approving the Hobbs 
bill, extending “any person” the 
penalties authorized the 1934 
anti-racketeering act. 

Previously, 1941 ruling the 
Supreme court had exempted 
unions from the terms the 1934 
law. The new law, authored Rep. 
Sam Hobbs, Alabama Democrat, 
was designed cancel the exemp- 
tion. 

Presidential approval 
prising some observers that 
labor leaders had called for veto. 
was recalled that Truman heeded 
the pleas labor with the Case 
bill veto. 

However, special message 
Congress, the President de- 
clared that Attorney-General Tom 
Clark had found that pro- 
vision the Hobbs act could 
construed repealing modify- 


Car Output 
Million Short 
Rate 


DETROIT.— The 
fects strikes and material 
shortages industry other- 
wise prepared with manpower and 
machines produce new high 
volumes was illustrated last week 
eral Motors, report comparing 
production automobiles and 
trucks for the first six months 
1946 with that the comparable 
period 1941. 

the first six months 1946, 
the five car manufacturing di- 
visions produced 165,746 passenger 
the United States compared 
1,206,479 produced the first 
six months 1941. The two Gen- 
eral Motors truck manufacturing 
divisions produced 83,761 units 
the first six months 1946 the 
United States compared 226,758 
units for the same period 1941. 

June this year, pro- 
duced the United States, 61,858 
passenger cars against 203,544 
produced June 1941. Compar- 
ing weekly production, the report 
showed that for the week ended 
June 29, 1946, total 17,767 cars 
were produced compared the 
47,248 cars produced the com- 
parable week 1941. 


Nash Names Two 


Business Posts 


DETROIT.—Harry Cardoze jr. 
been named assistant organiza- 
tion manager Nash Motors and 
Lawrence McCartney was ap- 
pointed assistant sales office man- 
ager Nash Motors, was an- 
nounced last week Doss, 


H. E. Cardoze jr. 


L. D. MeOartney 


general sales manager Nash 
Motors. 

zone manager for Packard. His 
years’ experience the automo- 
bile business includes years with 
Chevrolet. McCartney was formerly 
with General Motors for years 
and headed the general account- 
ing department Fisher Body di- 
vision. succeeds Hoffman, 
who becomes comptroller Nash’s 
zone. 


Unions 


ing the rights and privileges 
labor unions “in carrying out 
their legitimate objectives.” 

construed repeal, modify, 
affect the Railway Labor act, the 
Norris-LaGuardia act, the Wagner 
act, and specified sections the 
Clayton act, the great legisla- 
tive safeguards which the Congress 


has established for the protection 
labor the exercise its fund- 
President 


amental 
stated. 


The Chief Executive added that 
was signing the measure the 
understanding that the right 
labor strike and picket, and “to 
take other legitimate and peaceful 
concerted would not in- 
fringed. 

The act specifies the above penal- 
ties for anyone 
bery extortion “which any 
way obstructs, delays affects in- 
terstate commerce the move- 
ment any article commodity 
interstate commerce.” 


Rep. Hobbs first introduced the 
legislation 1942, after the Su- 
preme court ruled the AFL 
Teamsters union exempt from the 
provisions the 1934 act. 


The Teamsters allegedly had tried 
extort fees from farmers trans- 
porting produce from New Jersey 
New York state. Farmers 
charged that the Teamsters de- 
manded they hire union drivers 
they refused pay the fees. 

The high tribunal ruled the 
union’s favor 6-1 vote, with 
the late Chief Justice Stone dis- 
senting. Secretary State Byrnes, 
then associate justice, wrote the 
majority opinion. 


300 Latin-Bound 
Vehicles Seized 


LAREDO, Tex. United States 
Customs officials reported here last 
week that during the year 1945-46, 
ended June 30, approximately 300 
motor vehicles enroute Mexico 
were seized Laredo for viola- 
tian the Export Control Act and 
customs regulations. 

Almost all the vehicles seized, 
the officials said, were 1946 models, 
many them passenger cars. 


rights,” the 


THIRTY REPRESENTATIVES of the Washington (D.C.) distributor-dealer body 
which will market Kaiser and Frazer automobiles, last week paid a fiying roundtrip 
visit to the Willow Run plant. The dealers, shown as they arrived at the Willow Run 
airport aboard a four-engined Capital Airlines-PCA plane, lunched, toured the plant 
and were back in Washington in less than 12 hours. At the extreme top of the pas- 
senger ramp are, left to right, Edward D. Bohl, 8. E. Randolph and Fred T. Ueltzen, 
officials of Washington Motor Sales Corp., distributors, which arranged the trip. The 
plane, which brought them to Willow Run, inaugurated regular DC-4 passenger service 


between Washington and Detroit. 


Crosleys Day Slated 
Aug.; Dealers Total 600 


Crosley 
jr., president Crosley Motors, 
Inc., said last week that produc- 
tion improving steadily, with 
150 cars shipped dealers from 
the Marion (Ind.) plant since the 
first delivery June 14. aver- 
age about cars day was 
assembled for the week ended 
June 29. increase day 
was scheduled for last week, with 
gust. 

far, Crosley said, deliveries 
have been limited one 
dealer. soon all dealers have 
been sampled, carload shipments 
automobiles the freight 
car will commence. 

Crosley stated further that ap- 
proximately 600 dealers have 
been appointed the and 
that these dealers have placed 
orders for 30,000 cars. Additional 
dealers are being franchised 
daily. 

Crosley explained that while his 
company’s figures production 


WHEN GOODALL FABRICS, Inc. decided to consolidate all divisions of its decora- 
tive fabrics business under a single roof, and chose a five-story Colonial building, 525 
Madison Ave., New York, the move was quite keeping with the old New double-acting hydraulic shock ab- 
tradition of the company. So, too, was President Elmer L. Ward’s choice of Eleanor 
Le Maire, outstanding modern interior designer, to redesign the building to (icoodall’s 
postwar needs. Auto and other upholstery fabrics occupy the fifth floor. 


are not impressive compared 
the big manufacturers, “will 
quite content with modest 
competitive volume.” said 
hopes produce between 30,000 
and 50,000 units 1947. 

discussing the performance 
the automobile, Crosley quoted 
from telegram received from 
Illinois dealer who drove new 
car away from Marion. 

“Congratulations the splendid 
job your automotive organization 
has done the 1947 Crosley,” the 
dealer said. “Foolishly, threw 
the book instructions away and 
found and miles per hour 
easily attained for long stretches. 
Engine sounds like little sym- 
phony.” 

Nebraska dealer reported 
driving 714 miles from the fac- 
tory, averaging over miles per 
gallon, Crosley said. 

Iowa dealer reported getting 
miles the gallon his trip 
home. He. said that there was 
swerving side sway when met 
large vans and buses, that the car 
held the road beautifully and that, 
although was caught the tail- 
end hurricane, the car seemed 
safer than large one. 


Mercury 114 
Production 


Canada 


MONTREAL.—Designed com- 
pete the low-price field, new 
Mercury 114 automobiles are now 
production and will make 
early appearance showrooms 
across Canada, according an- 
nouncement last week the Ford 
Motor Co. Canada, Ltd. 

“Thus Mercury and Lincoln deal- 
ers will position meet 
the requirements motorists, 
all price brackets,” explained Rhys 
Sale, vice-president Ford 
Canada. “They will have the Mer- 
cury 114 and Mercury 118 the 
low and medium price fields, and 
the Lincoln automobile for those 
who wish the maximum motor- 
ing luxury.” 

The 114 will available two 
lines, said. One line will con- 
sist coupe, tudor and fordor 
for standard and commercial uses, 
while the second, more extensive 
line will the coupe, tudor, for- 
dor, convertible coupe and sedan 
coupe—all with special appoint- 
ments—and the station wagon. 

Styled like its senior running 
mate, the 118, the new Mercury 
114 has been engineered provide 
all the performance implied the 
incorporation 93-horsepower 
V-8 engine well the smooth 
ride expected from its long, 
slow-motion springing, adjustable, 


sorbers, low center gravity and 
deep upholstering. 


Buyer’s Market 
Near, Finance 


Group Warns 


CHICAGO.—The 
nance conference has joined other 
groups and individuals warning 
that buyers’ market may hit the 
the not too distant future. 

the June issue Time Sales 
Financing, the AFC states editori- 
ally that “during recent weeks 
signs have been increasing that 
some the inflationary price pres- 
sures are decreasing and that the 
time which the market for goods 
will shift from sellers’ market 
buyers’ market may not 
far away was thought 
some not too long ago.” 


Advent buyers’ market, ac- 
cording the conference, will 
bring stimulus sales financ- 
ing. this point says that “the 
time when the normal use sales 
credit must resumed may not 
too far away.” 


Dealers are urged keep con- 
trol the entire car sale in- 
cluding financing when time sales 
are involved. 


“In meeting outside sources 
competition, the dealer has many 
things his favor making 
stresses. “He has the customer 
his place business. has 
customer willing buy. can 
sell convenience. can meet cost 
competition. 

“Most customers will always de- 
cide favor convenience the 
cost factor equal that 
competitor. Frequently the cus- 
tomer will even pay little more 
for the convenience the circum- 
stances justify it.” 


Some Car Deals 
Freed Curbs 
Regulation 


Federal Re- 
serve Board has amended Regu- 
lation that when the deferred 
balance exceeds $1,500, automobiles 
may financed without regard 
the restrictions time and down 
payment Regulation 

This was effected changing 
the definition installment 
sale mean installment credit 
the principal amount $1,500 
less, which made seller 
any consumers’ durable goods 
listed the regulation. 

NADA gives this example: 

car sold for $1,600 and 
dealer, for any reason, was willing 
accept $99 down payment, 
could because the deferred 
balance would $1,501. dealer 
accepted used car worth $200 
trade that $1,600 sale, leaving 
deferred balance $1,400, then 
the down payment, including the 


-trade-in, would have one- 


third accordance with the Regu- 
lation. 


has always been permissible 


under Regulation for banks 


make direct loans more than 
$1,500 purchase listed articles 
the regulation without being gov- 
erned its restrictions. NADA, 
discussing the amendment 
the Federal Reserve Board, gained 
the impression that one the 
principal reasons for issuing the 
amendment was put credit 
terms the same basis direct 
loans. 


Report Puts FOB Price 


Kaiser $1,450 

DETROIT. The New York 
Times reported last week that 
Joseph Frazer, president 
Kaiser- Frazer, had estimated 
that the 1947 Kaiser would sell 
about $1,450 and the Frazer 
about $1,635, fob Willow Run. 
Frazer was New York for the 
dealer showing the cars 
Regional Motor Sales, which at- 
tracted more than 12,000 persons 
the first day. 

However, the company’s offi- 
cial estimate prices will not 
available until the company 
has made 1,000 cars and can get 
some idea costs. 


n 
n 
a 
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ATAM Names Speakers 


Invites Association Presidents Attend 
July Sessions Chicago 


John Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed John care Automotive News, Detroit, 
and the writer's name will be kept In confidence if requested. 


ANY dealers have talked 

during recent weeks not be- 
lieve all the attempts union lead- 
ers organize salesmen will 
successful. far these dealers 
are concerned there has been 
unrest the ranks salesmen. 
One highly successful dealer points 
out that most his sales force has 
been with him for years. The 
only losses has experienced are 
salesmen has aided establish- 
ing their own dealerships. be- 
lieves that where difficulties ex- 
isted the past the trouble has 
been that there were perma- 
nent and definite agreements be- 
tween salesmen and the dealer. 


vidual dealer should put writ- 
ing salesman agreement. Such 
policy would prevent misunder- 
standings since would cover 
house deals and prospect protec- 
tion, the two items which are the 
usual cause difficulties. 

Dealers feel that the agreement 
must such that will attract 
higher class men, increase the effi- 
ciency the sales effort, stimulate 
monthly volume, encourage perma- 
nent employment, increase the rap- 
idity used car turnover, and 
develop automatically salesmen in- 
terest profitable deals. 

* * * 


Written Contract 
Best Insurance 


dealers have talked feel 
that the agreement can’t uni- 
form because the conditions under 
which salesmen work are varied. 


has often been pointed cut, 
the rate commission must 
necessity vary with the line 
cars. volume line does not re- 
quire the rate slower moving 
lines, order bring salesmen 
attractive returns. Again there 
are dealerships with strategic lo- 
where the floor play 
sufficient keep salesmen busy. 
There are other types dealer- 
erships located the outskirts 
where the prospects must lo- 
cated and developed. Naturally, 
more sales effort required and 
only fair pay the sales- 
man increased commission 


Just Among 
Dealers 


1915 


Veteran dealers 1915 will re- 
member that Europe was war 
and truck production was expand- 
ed. General Motors declared its 
first dividend common stock. 
Packard added 12-cylinder model. 
Buick changed frem four 
six-cylinder car. 

Jitneys were evidence all over 
the country, creating traffic diffi- 
culties, but they made active 
market for dealers for large seven- 
used cars that were 
drug the market otherwise. The 
following individuals started 
dealers that year. 


Mont., started 1902 appren- 
tice mechanic. worked for Carl 
Fisher Indianapolis and Pope 
Toledo and Mohawk racing cars. 
1904, helped Carl Fisher build 
airship which Orient air 
cooled motor was used drive the 
propeller. 

* * 

Bryant (Oldsmobile), Lex- 
ington, Ky., 1910, became me- 
chanic for the Ford Motor Tam- 
pa, Fla., and moved Lexington 
1914. 

* 

ersburg, Va., started with Olds- 
mobile, taking Chevrolet 
1919. now handles exclu- 
sively. 


Ray (Ford), Lansing, Mich., 
(Continued on Page 43, Col. 1) 


what saved the lower rental 
rate. 

convinced that, while the 
relationship between salesmen and 
dealers can improved, the way 
for improvement not union- 
ization but through understanding 
between the salesman and dealer 
and that such understanding 
must reduced writing pre- 
vent day-to-day bickerings. 


Dealers Thinking More 


About Owners 


attitude has changed 
considerably due experience 
wartime. The change largely 
the realms public relation 
problems. Not long ago was talk- 
ing Lorance Wheeler, Ford deal- 
words conviction great many 
automobile dealers when said: 
“When conditions become normal 
the trade wouldn’t, they have 
often done the past, place 
their interest new customers 
the neglect old customers.” 
Dealers are thinking more 
about owners than ever before. 
has been aptly stated 
state conventions this year, own- 
ers spend the average $200 
year maintaining their cars. 
Picturing forty million car own- 
ers the future, the possibilities 
precedent over the possible profit 
the three four million new 
cars sold each year. 

This attitude the part deal- 
ers doesn’t indicate neglect sales- 
manship the denial the im- 
portance the new car market. 
But does point out opportunities 
stabilizing automobile retailing 
and that income from maintenance 
will place dealer better re- 
lationship with the public. 


Vet Training 


WAS impressed with the manual 

veterans job training 
the Illinois Automotive Trade 
Assn. Peoria. details eight ap- 
proved courses Illinois. 

Should Back 
Safety Drives 

DEALERS 

with fatalities caused auto- 
mobile accidents. Our highways can 
improve, our engineers can design 
more safety devices cars, but 
until more caution, courtesy and 
commonsense are drilled into own- 
ers, this needless loss life will 
act deterrent sales. 

Claude Klugh, manager the 
Pennsylvania Automotive Assn., re- 
cently focused attention high- 
way safety citing the necessity 
for strict enforcement traffic 
laws and pointed out 
their interest the situation. 

said: “Why should automo- 
bile merchants interested 
the reduction accidents with 
resultant decrease fatalities? 
Aside from the humanitarian as- 
pect, good business have 
strict enforcement. Think the 
thousands motorists Penn- 
sylvania who prefer remain 
home holidays and weekends 
rather than endanger their lives 
the highways. 

“Until can offer safer driving, 
this attitude will continue with 
loss millions dollars sales 
automotive products. addition 
enforcement, need super- 
highways—more and better high- 
ways—and the elimination bot- 
tlenecks, are enjoy motor- 
ing, for one returns from trip 
today anything but relaxed. 

“You, dealer, should inter- 
est yourself the strict enforce- 
ment and improvement high- 
ways, you want see our in- 
dustry progress. Place your ser- 
vices the disposal local groups 
interested the promotion high- 
way safety.” 

agree that all dealers should use 


Remains Maker 
Springfield Buick Expands 
Plane Machine Work 


SPRINGFIELD, Mass. Spring- 
field Buick Co., which did sub- 
contract machine work during 
World War II, plans continue 
this function, William Lynch, 
manager, has declared. 

said the concern now em- 
ploys about workers 
contract work the making 
injection molds, dies and instru- 
ment parts for the C-82 cargo 
plane “Packet.” 

The company has taken three- 
year lease plant which will 
take care anticipated expansion 
warranted greater volume 
work, Lynch said. 


Sales Complaints 
Nil, Buffalo OPA 


Lauds Dealers 


BUFFALO.—Despite rumors that 
many Buffalo motorists are pay- 
ing from $100 $500 under- 
the-counter bonuses for early de- 
livery new automobiles, the Buf- 
falo district office the OPA re- 
black market new cars here. 

“Not single complaint vio- 
lation new car sales has come 
the attention the OPA Buf- 
falo,” David White, chief dis- 
trict OPA enforcement attorney, 
asserted. 

are checking prices paid for new 
cars and prices received for trade- 
ins. The reason violations have 
been discovered and complaints 
have been received because the 
great majority the sellers hire 
are long-established franchise deal- 
ers who operate with high de- 
gree compliance.” 

Refunds totaling $6,589.33 have 
been obtained the OPA this year 
for Buffalonians who have paid 
more than the ceiling price for 
used cars, the enforcement attor- 
ney added. 


CHICAGO. Presidents asso- 
ciations have been invited join 
their managers the midsummer 
meeting Automotive Trade Assn. 
Managers here the Palmer 
House July 22-23-24, was an- 
nounced last week Louis Milan, 
ATAM president. 

The invitations presidents are 
expected attract enough set 
new overall attendance high, 
Milan said. Acceptances from man- 
agers alone point nearly 
them being present. 

meeting ATAM board 

directors will held July 21. 
This will followed 


business session. 

The July afternoon program 
will cover “Trade Assn. Manage- 
ment Responsibilities,” the 
speaker selected; Re- 
lations Trade Assns.,” with Vic- 
tor Dreiske, former Chicago 
branch manager Cadillac and 
now with Walter Thompson Co., 
speaker; “The Automobile Man- 
cussed Karl Richards, man- 
ager, AMA field service department, 
and general discussion. 

The forenoon session July will 
devoted reports and discus- 
sions various NADA activities, 
including Washington develop- 
ments, regulations, factory dealer 
relations, the dealer business analy- 
tical program, wages and hours 
act, and finance company codes. 


The afternoon will given over 
panel discussions mechanics’ 
union activities, led Earl Bur- 
rows, Cleveland; salesmen’s union 
activities, speaker assigned; 
personnel departments and appren- 
tice training programs, Edward 
Cleary, Chicago; automobile finance 
legislation, speaker assigned; 
state legislative trends, 
Coons, Peoria, report the 
nominating committee, and election 


NORTHERN CALIFORNIA Packard dealers at a St. Francis hotel meeting in San 
Francisco, pay a tribute to San Rafael Packard dealer Fred Cebalo on the occasion of 
bis 25th anniversary in the auto business as Packard dealer. Picture shows Russ Robins, 
San Francisco resident manager of Earle C. Anthony, Inc., California distributor, pre- 
senting Cebalo with gift from Anthony. Left to right are Cebalo, Joe Jones, Packard 
assistant zone manager; Phil Russ, Coast regional manager, parts and service depart- 


ment, Packard factory, and Robins. 


New Cars 
Sold 
During May 


DETROIT.—New car sales the 
Detroit area during May totaled 
6,789 compared with May, 
1945, while used car 
creased 6,026 against the 2,836 
registered for the same month 
year ago. Commercial turnover 
amounted 908 compared 145 
for the fifth month 1945, accord- 
ing Detroit Automobile Dealers 
Assn. 

For the year date, 17,058 new 
cars, 2,983 commercial models and 
27,106 used vehicles have changed 
hands. 

New sales makes were fol- 
lows: Buick, 439; Cadillac, 251; 
Chevrolet, 852; Chrysler, 293; De- 
Soto, 231; Dodge, 424; Ford, 1,484; 
Hudson, 240; Lincoln, 20; Mercury, 
308; Nash, 240; Olds, 363; Packard, 


every opportunity promote safety Plymouth, 861; Pontiac, 731; 


driving. 


Studebaker, 10. 


before June 30. 


hell’.” 


Pete Wemhoff 


That was masterful job NADA did the Crawford amendment, 
even though Truman spoiled the last minute. 
may, OPA will continue prosecute enforcement cases underway 
especially like the Cleveland 
Plain Dealers’ comment Truman’s veto: 
Truman the position, therefore, having said 
the American people: ‘If you won’t heaven 
the way want you to, then you can 


Membership the Indiana dealers associa- 
tion now well over the 800 mark. One 
smaller manufacturer getting letters day 
from irate owners, beefing about dealer policies 
new car sales; illwill piling come 
home roost one these 

There’s still reverberation from Ransom Olds 
letter just prior Automotive Golden Jubilee, 
which said part: “To set you straight not 
quite understand why Charles King, former employe the Olds 
Motor Works, who never built anything but experimental car, 
should receive much credit.” (King’s driving the first car 
Detroit’s streets years ago was the “foundation” for the Jubilee). 
this mugg’s off for three-week vacash Connecticut’s hills. 


directors and officers. The presi- 
dents’ dinner the evening will 
preceded cocktail party. 

Panel discussions will continue 
throughout the morning the 
final day, July 24. These will 
led Charles Henderson, 
Albany, Y., state associa- 
tion membership campaigns, and 
Herman Schaefer, Indianapolis, 
association dues structures. 

Following these panel sessions, 
will come open meeting the 
clearing convention dates, old 
new business, committee reports, 
resolutions, and other matters. The 
closing session the afternoon 
will cover automobile shows and 
state activities. 


Pueblo Dealers 


Probe 
‘Car Hiding’ 


PUEBLO, Colo.—New-car deal- 
ers here resent statement As- 
sistant District Attorney 
Stewart that his office inquiring 
into reports that some Pueblo deal- 
ers have secreted new cars the 
sheep and swine building the 
Colorado state fair grounds. 

Stewart said investigating 
“to determine whether law- 
ful rent state building for the 
purpose hiding out new cars 
the hope getting price ceilings 
raised lifted.” automobile 
dealers were named Stewart. 

The attorney said had been 
informed that the automobiles— 
the total number involved was not 
announced—were stored the 
state building two months, but all 
had been removed the last few 
days. 


Frank Means, manager the 
Colorado state fair, said that since 
the war started, automobile deal- 
ers have stored cars the fair 
buildings. 

Means said that the last two 
months dealers have stored some 
new cars there for few days un- 
til they could readied for de- 
livery. One carload cars came 
without bumpers and remained 
four days until 1941 bumpers could 
found and attached, said. 


new cars have been stor- 
age the fair grounds for more 
than eight days the last two 
months, Means said. “It not un- 
lawful rent state building for 
storage cars,” pointed out. 


Automobile 
Stewart anyone else find 
where cars are being “hidden 
hope getting ceilings 
raised lifted.” 


$250,000 Blaze Ruins 


Pipkin Outlet Tex. 

BROWNSVILLE, Tex.— Fire 
undetermined origin has gutted the 
Pipkin Motor Co. building, dis- 
tributors for Ford Motor Co., and 
destroyed automobiles, many 
them late models. 

Pipkin, owner the deal- 


ership, estimated the damage 


approximately $250,000. 


Come what 


“Mr. 


WEMHOFF 
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STAND FOR: 


Fair and equitable contracts between manufac- 
turers and dealers motor vehicles, parts and ac- 
cessories. fair profit the dealer every 
used vehicle accepted partial payment for new 
car truck. Every dollar gasoline col- 
lected state federal governments applied 
the building and maintenance highways. The 
elimination governmental and bureaucratic con- 
trols over this industry. return the precepts 
independence and the rewards applied energy 
and ability, which made America and gave more her citizens more 
the better things life than anywhere else the world. 


AUTOMOTIVE 


Wait 
dealers fought clean, hard battle for restoration 


their discounts. Both houses Congress were im- 
pressed with the fairness their claim. 


Now that political bickering between President Truman 
and Congress has left the fate price control the 
air, the auto dealers the country should wait for final 
clarifying action before restoring discounts their own, 
operating outside the old OPA regulations. 


Despite the fairness their case, action now the deal- 
ers might have serious repercussions. 


Can’t Believe 


NEW YORK paper reports that some customers are 
having difficulty recovering deposits placed new 
cars. 
This doesn’t make sense us, and find difficult 
believe. 


Auto dealers depend the goodwill their customers 
survive. Seller’s market seller’s market, dealers 
can’t enjoy continuing success without goodwill. 


posits, are sure that dealer intelligent enough rec- 
ognize his own best interest would refuse the request for 
the return deposit. 


true that some would-be purchasers new cars have 
placed orders with several dealers the same time. This 
unfair the dealers, since incurs bookkeeping expense, 
but whether the dealer irked not, should return 
deposits demand. 


Future Sales Burden 


automobile, which long has carried its tax share and 

some boot, now under covetous scrutiny cities 
which have reached their constitutional limits real estate 
taxes. 


Taxes the auto have increased steadily through the 
years, and new taxes added the cost operating vehicles 
will add sales resistance when this seller’s market over. 


Dealers should watch this development their commu- 
nities for their future welfare. 


write this (July OPA 
dead dodo bird and most 
are keeping our fingers 
crossed lest someone resurrects the 

OPA HAS corpse and puts 


INE right back 


simply freeze the situation for two 
three weeks, the public would 
convinced that OPA has been 
the villain the plot ever since 
V-J Day. was noble experi- 
failed because its sponsors could 
not see advance the thousand 
and one ramifications which make 
bureaucratic control impossible 
operate practically these United 
States. Thank God for that! 
* 


FOR ONCE agree with CIO’s 
Reuther his suggestion that 
there buyer’s strike when 
prices get out line. will have 
trouble convincing his mem- 
bers which, after all, are just one 
small segment great public 
who, Lincoln well said, “Are 
hard fool.” If, for example, but- 
ter goes over dollar pound, 
dairymen will start rushing their 
product the markets. Once there, 
they will find the housewife has 
already refused pay double what 
she believes butter worth, 
and you will see prices tumble back 
normal base and, instead 
shortage, there will butter 
available for all who want buy. 

* * * 


FRIENDS the farm paper 
business have been convinced for 
months that OPA were entirely 
removed, there would short- 
age meat dairy products 
the markets the United States. 
never has been legitimate 
shortage. The facts were, course, 
that the cost everything the 
farmer had buy—feed, fertil- 
izer, etc., made im- 
possible for him sell his prod- 
ucts OPA prices without suf- 
fering loss. After all, every farm 
factory, and the necessity 
making profit its operation 
understood just clearly 
every successful farmer 
the presidents great corpora- 
tions. 

* 

PROBABLY trite repeat 
that our whole American economy, 
which has given more the bet- 
ter things more people, built 
solidly the rock free enter- 
prise and competition. Anyone who 
tries readjust the balance 
artificial bureaucratic controls, 
such the OPA, simply med- 
dling with the mechanism 
device delicate the most finely 
adjusted scientific instrument. 

* 

FORTUNATELY, the mass mind 
the American public can always 
depended upon arrive the 
right conclusion whether not 
you believe this the time 
happening. The tons promoted 
letters and wires, asking for 
continuation OPA, have had just 
the reception they could expect 
Washington. The members Con- 
gress, who have been out among 
their constituents, know the gen- 
eral feeling that must get 
rid all the wartime controls 
and extravagant bureaus. That 
must return the good old-fash- 
ioned American way running 
government not allowing the 
government run us. Not even 
the hundreds thousands gov- 
ernment employes can depended 
upon help maintain extrava- 
gance which they know their 
full production and highly pros- 
perous, they will the first ones 
quit their government jobs and 
out into industry, where they 
will better paid and have 
equal opportunity profit from 
their individual ability and energy. 


SINCERELY hope that, when 
you read this, OPA will an- 
other memory like NRA and just 
unpopular the memory 
the great American public. never 
dared hope could happen 
abruptly. one could have for- 
mulated the pattern which brought 


OUT THE 
WOODS, 
LEAST 


WHAT 


Letterbox 


‘Challenge 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 


Can Sell for Less 


feel that dealers are 
Position now show that they can 
hold the line against inflation with- 
out government regulations and red 
tape and certainly any dealer who 
takes advantage the present sit- 
uation inviting return OPA 
regulations great deal un- 
favorable publicity. 


believe that with OPA war- 
ranties discontinued will 
position sell many models $50 
more under ceiling have 
always considered that were 
laying aside that amount each 
for repairs and adjustments 
for least days until the OPA 
Warranty had expired. 


not know how other deal- 
ers may feel, but far our 
sentiments are concerned, are 
only too happy sell our new 
units for $25 less means per- 
manent discontinuance OPA. 
have always believed the free 
American competitive system and 
certainly would worth some- 
restored. 


hear tall tales new car 
dealers demanding getting 
from $300 $500 premium for im- 
mediate deliveries, but are defi- 
nite our belief that they will live 
regret the day they stooped 
this type under-the-counter busi- 
Andy An- 


derson Automobile Co. (Willys), 
Peoria, 
Seattle Chicago 

Referring picture, Page 


July issue, regarding Chicago 
West Coast automobile record, de- 
sire correct your misapprehen- 


the end painlessly. Now, they 
will only let rest peace, will 
place posies the coffin!— 


sion. 1929, Art Fellows and an- 
other chap drove 1929 Chevrolet 
touring car from downtown Seattle 
Wrigley Bldg., Chicago, and re- 
turned elapsed time 108 hours 
and minutes, receiving national 
publicity even ads Saturday 
Evening Post. 


This time faster than present 
day train schedule and much faster 
than those prevailing 1929. 
good friend Art, now San Rafael 
(Calif.) police office, would glad 
included with other good 
friend, Leon Titus, “co-holder.” 


Ryan, Ryan Cadillac Co., 
1401 Twelfth Ave., Seattle. 


Coming Events 


ULY 
11-13—Saratoga Springs, N. Y. Twenty- 
third annual meeting of New York State 
Automobile Dealers. 
22-24—Chicago (Palmer House). Midsum- 
mer meeting, Automotive Trade Assn. 


Managers. 
AUGUST 
22-24—Seattle (New Washington hotel). 
SAE National West Coast Transpor- 
tation and Maintenance meeting. 
SEPTEMBER 
11-12—Milwaukee ote! 
SAE National Tractor meeting. 
16-17—Mllwaukee. Annual convention of 
Wisconsin Automotive Trades Assn. 
16-17—Annual convention, Automobile Deal- 
ers Assn. of West Virginia. 


OCTOBER 


ach, S. 

Hotel). Seventh annual convention of 
South Carolina Auto Dealers Assn. 

16-17—Chicago (Hotel Knickerbocker). 
SAE National Transportation and 
Maintenance meeting. 

29-Nov. 1—Oleveland. Refrigeration and 
Air Conditioning Exposition. 


NOVEMBER 
Okla. (Mayo hotel). SAE 
National Fuels and Lubricants meet- 


ng. 
DECEMBER 
2-4—Chicago (Edgewater Beach hotel). 
SAE National Air Transport Engineering 
meeting. 


otel). 
ering 
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Wrong track 


The car dealer the wrong track, too, when depends hit-or-miss methods and 


servicing tires. With separate tire department—well planned and wisely managed—he can 
count all the profit that belongs alert dealer operation. why Goodyear has 
developed its Proved Profit Plan for Car plan that sets merchandising course leading 
straight bigger volume, assured profits. will offer expert guidance every laying 
out efficient tire sales and service area attracting customers. Car dealers using the plan 
will have tremendous selling edge the popularity the Goodyear the best advertised 
the industry and the best accepted. People believe the Goodyear goal make Goodyear 
products better today than they were yesterday, better tomorrow than they are today. The 
Proved Profit Plan for Car Dealers will available soon. Forward-looking dealers will want 


get details from Goodyear representative now. 


CO-OPERATING FOR PROGRESS 


419 dealers have flown the Goodyear flag for years 
more 1269 for years more 2594 for years 
long and successful association unmatched the industry. 


THE GREATEST NAME RUBBER 


> 


DETROIT.—Due continued in- 
terruptions, current automobile 
production has failed reach 
percent the monthly output 
1941, George Romney, general man- 
ager the Automobile Manufac- 
turers Assn., declared last week. 

Today’s output even falls below 
production after the first World 


Nash Body Plant 
Marks 100 Years 
With Milwaukee 


DETROIT.— Nash Motors body 
division, which will 100 years 
old November, will join Milwau- 
kee celebrating the city’s Cen- 
tennial July and August. Nash 
will have float parade Sun- 
day, July 14, which starts the city- 
wide observance, according 
Doss, general sales manager 
Nash Motors. 

The body division began its “one 
hundred years craftsmanship” 


1909 Seaman Plant 
when Alonzo Duretto Seaman ar- 
rived Milwaukee November, 
1846, open his furniture manu- 
facturing and sales business. 

Later his four sons carried 
the business. One them, William 
Seaman Co. Among other accom- 
plishments, William 
remembered for important 
development: The soundproof tele- 
phone booth. The first booth was 
designed Seaman 1887. 

1906, the Seaman plant was 
destroyed fire. This led the way 
the company’s entering the auto- 
mobile body business. Seaman built 
its first automobile bodies 1909. 

the fall 1917, Seaman began 
manufacturing Nash bodies. the 
fall 1919, Nash Motors purchased 
half interest the business, 
which was renamed the Seaman 
Body Corp. 

The Seaman organization con- 
tinued concentrate its entire pro- 
duction Nash bodies, and 
1936 was wholly acquired Nash 
Motors. year later, when Nash 
Motors merged with the Kelvinator 
Corp., became the body division 
the corporation. 


Hudson Promotes 


Loeb, Margetts 


Pratt, 
general sales manager, Hudson 
Motor, last week announced two 
appointments Walter Ernst, di- 
sales manager the 
southeast division. Cecil Loeb, who 
has been zone manager Hudson 
Sales Corp., Atlanta, Ga., was ap- 
pointed Washington, C., zone. 
manager. Loeb, who was divi- 
sional chief the War Production 
Woard during the war, was for 
years associated with large 
manufacturer and had 
previous experience territory 
supervisor for major finance 
company. 

Claude Margetts, former district 
manager the Atlanta zone, was 
appointed zone manager At- 
Margetts had many years 
experience with Hudson the 
Southeast. 


Texas Dealers Unite 


Against Black Market 

PERRYTON, Tex.—In order 
combat the black market new 
and used cars, the North Plains 
Automotive Assn. has been formed 
panhandle dealers here. 

Russell was elected presi- 
dent, and Hobbs, vice-presi- 
dent. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 


Car Output Off 50% 


Production Since V-J Day Falls 500,000 Units 
Below Same Period After World War 


AUTOMOTIVE NEWS, JULY 1946 


War when manufacturing capacity 
was far less than now, Romney 
said. the nine months follow- 
ing the Armistice November, 
1918, the industry produced nearly 
500,000 more passenger cars than 
have been turned out similar 
period since V-J Day last August. 

Attributing the loss produc- 
tion strikes since Day 
vehicle manufacturing and sup- 
plier plants, restrictive govern- 
mental controls, labor 
productivity, and the coal and 
steel strikes, Romney declared 
that the industry been 
geared produce more auto- 
mobiles than any time his- 
tory, but has been able real- 
ize less than third its sched- 
uled output. 

From Sept. 1945, June 
1946, the industry was able de- 
liver dealers only 581,691 auto- 
mobiles, compared with 1,073,210 
units from Dec. 1918, Sept. 
1919, despite the fact that the in- 
terval between wars brought re- 
finements manufacturing tech- 
niques, introduction improved 
tooling methods augment ex- 
panding worker skill and other 
factors that resulted volume 
production. 

While motor plants World 
War were not completely 
converted armament output 
during World War actually 
faster job getting plants 
shape resume civilian produc- 
tion took place this time, Rom- 
ney pointed out. 

1916, the year preceding World 
War the industry had reached 
new high automobile produc- 
tion, turning out total 1,525,- 
579 units, Romney said. 1941, 
year curtailed output, the in- 
dustry produced 3,744,300 passenger 
cars. 

May, 1946, nine months after 
V-J Day and the latest month for 
which complete production figures 
are available, automobile plants 
turned out 152,948 units, per- 
cent below the monthly average 

comparison, the industry 
August, 1919 (which 
months after Armistice Day) pro- 
duced 140,479 units percent 
above the average monthly show- 
ing 1916. 

Production the three years 
preceding World War totaled 
2,965,187 units compared with 
10,303,424 units the 1939-41 pe- 
riod. Following tabulation 
production the pre-war periods: 

World War 


Passenger Cars 


Year Produced 
895,930 
World War 
Passenger Cars 
Year Produced 
3,692,328 
10,303,424 


A PLAN OUTLINED by New York Journal American to solve the traffic problem is 
illustrated in this view along Central Park West. Here, the Columbus Circle entrance 
to the park is ‘‘dreamed’’ as such a place. The parking facilities could be built without 
marring in the slightest the park’s beauty.—(International News photo) 


Manufacturers 


Shipments 


Put $10 Billion May 


manufacturers’ shipments May 
amounted nearly $10 billion ($9,- 
900,000,000), and were about the 
same for April both total 
amount and daily average 
basis, the Office Business 
Economics reported last week. 


Shipments producers the 
durable goods industries totaled $4,- 


Tells 


Customers Sent Booklet 
Delivery Outlook 


WASHINGTON.—A 12-page color 
booklet recounting the reasons for 
the delay new-car delivery and 
advising what the mean- 
time being circulated cus- 
tomers Haley’s, Inc. (Packard) 
here. 

While waiting, suggested Haley’s 
the prospective owner 
should “take good care your 
present car.” 

“Let help keeping your 
car good running condition,” the 
booklet continued. “Then you will 
sure reliable transportation 
until you can trade in. Further- 
more, the better your car runs 
and looks when you trade in, 
the more you will get for it.” 

Haley’s cautioned customers 
against anticipating “near future” 
delivery, declaring that “even with 
miracle production, will take 
long time before supply can catch 
with demand.” 


STUDEBAKER OFFICIALS on a recent swing through the Pacific coast honored A. J. 
Atran, Arbuckle, Calif., for his 35 years as a Studebaker dealer. Shown at the presenta- 
tion of a plaque to Atran are, left to right, K. B. Elliott, vice-president in charge of 
sales; C. K. Whittaker, president, Studebaker Pacific Corp.; Paul G. Hoffman, president, 


Studebaker Corp.; A. T. 
8S. Vance, chairman. 


Hodge, San Francisco regional manager; Atran and Harold 


100,000,000 and were slightly higher 
than those for April. Within the 
group, machinery and transporta- 
tion equipment industries increased 
their shipments percent dur- 
ing May compared with April. 
This gain more than offset declines 
shipments the metal-produ- 
cing industries resulting largely 
from the soft coal and transporta- 
tion work-stoppages. 

Shipments the nondurable 
goods industries except petroleum 
refining and paper declined slight- 
May. The largest decreases 
occurred food processing indus- 
tries. 

Manufacturers’ inventories the 
end May totaled $16,900,000,000, 
increase about $100,000,000 
from the end April but about the 
same level inventories hand 
the end March, the Depart- 
ment Commerce said. 

During May, most the im- 
provement manufacturers’ in- 
ventories was the durable goods 
field. Each the durable goods 
industries except iron and steel in- 
creased their stocks hand. 

Nondurable goods industries 
group reported slight decline 
the value inventories during 
May, with most the decline 
the food and paper industries. The 
most noteworthy 
creases the nondurable goods 
field occurred textiles and ap- 
parel. 

the end May overall in- 
ventories were $550,000,000 more 
than the first the year, cen- 
tering entirely the durable goods 
industries. 


Proctor, Brooks 
Get NADA Posts 
Fla., Md. 


WASHINGTON.—Two 
rectors have been chosen mem- 
bers NADA, and four reelected. 

The new directors are Theo- 
dore Proctor, Florida, and Dan 
Brooks, Maryland. They will take 
office the next annual meeting. 


The reelections are Rogers, 
Louisiana; Arthur Summerfield, 
Michigan; Cavanaugh, New 
Hampshire, and Harold Lan- 
phear, Rhode Island. 


SPARTANBURG, C.—Gaines- 
Setzer Motor Co. (Studebaker) was 
gutted fire June 30. Loss was 
estimated $60,000. 


“WE HAVE FOUND YOUR Want Ad 
Dept. to be always more than satisfac- 
tory.’’—David T. Robinson Co. (Dodge- 
Plymouth), Philadelphia, Pa. 


FOB 
Factory 


Allen 


ALTHOUGH July was 
supposed the beginning 
new high level auto- 
mobile output, there was not 


too much work done last week 
because the unsettling effect 
the midweek holiday and the ex- 
citement caused the apparent 
demise OPA. Many those who 
spend their time contacting auto- 
motive plants sales consulting 
capacity just folded shop for the 
week and took easy. 

The “big push” has been de- 
ferred for week, and with rum- 
blings from union leaders about 
general strikes, buyers’ strikes and 
other collusive demonstrations, 
may even longer. 

* 


Steel Mystery 


STEEL BUYERS are being cir- 
cularized letters from alleged 
“brokers” who can furnish what 
they claim substantial quan- 
tities sheet and strip for delivery 
from mills within couple 
months, but stipulating that 
per ton deposit must accompany 
any order and the buyers must pay 
handsome brokerage fee, rang- 
ing between $10 and $14 per ton. 

Just how these brokers manage 
acquire mill tonnages for this 
Checks with mills show such 
buyers their order books, yet 
some the brokers offer sup- 
ply specific car numbers steel 


shipments. 
* * 


FIRST ANNOUNCEMENT 
new product developed prior the 
war has come with publication 
article describing and illustrat- 
ing the use so-called “screw- 
sticks” Eastman Kodak Co. The 
product is, its names suggests, 
stick screws formed one 
piece screw machine. Each 
the screws the stick joined 
the following one neck slight- 
weaker than the shank the 
screw. 

assembly operations, the 
stick inserted special tool 
which permits the screws 
twisted off the stick one 
time. four-fold increase pro- 
duction said have resulted 
from use the sticks, which 
were developed Eastman engi- 
neers and are manufactured ex- 
clusively American Screw Co. 
and two sublicensees. 


Cole Appointed 
Chief Engineer 
Cadillac 


DETROIT.— Edward Cole, 
new chief engineer Cadillac, 
the product the General Motors 
training program. 

was after 
Cole started 
studying law 
the Grand Rap- 
ids, Mich., Junior 
College that 
picked bul- 
letin the Gen- 
eral Motors In- 
stitute. had 
been newly begun 
with the idea 
training men 
through complete 
engineering courses for use 
plants. 1930, Cole started study- 
ing the Institute. 


Cole’s working was done Cad- 
illac and when had finished his 
course automotive engineering 
1932, John Gordon, today 
Cadillac’s new general manager, 
offered him job the labora- 
tory. Cole started the bottom, 
cents hour. 


went technician and de- 
signer and specialized engine 
development, working closely with 
Gordon producing the Cadillac 
engine which has been used all 
the division’s cars since 1936. 
1938, Cole was promoted engi- 
neer, assigned technical prob- 
lems, and early 1943 was pro- 
moted chief design engineer. 

was promoted assistant 
chief engineer late 


Edward N. Cole 
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How you'll get your new home...and when... taken are produce the 2,700,000 houses and 
explained the man who knows: apartments need desperately measures which 


include recruiting and training additional workers 
Wilson Wyatt, Housing Expedit modernizing building codes, expanding the building 


The White Hope Housing outlines the Government’s industry. When You Will Get Your Home will give you 


plans move America’s house-hunters out the timetable facts and figures you can’t afford miss. 
parks and into their own Home Sweet Homes. Get this authoritative information the August 
details the extraordinary measures which must American Magazine, sale today. 


HOMES SWEET HOMES 


they wait for the new homes they want, many more 
than 2,500,000 men and women will read Wilson Wyatt’s 
article the homes they have. And these husbands and wives 
will read together—for home building two-sexed affair. 

The publication article such overwhelming interest 
many millions present and future home owners 
coincidence. It’s another example the editorial policy 
which has built The American Magazine’s multimillion audi- 
ence: discuss questions paramount interest both 
men and women alike—in articles written the men and 
women who shape the answers. 

It’s policy which builds readership—sweet 
the two-sexed variety ... the kind that sells goods heart- 
warming quantities. 


i 


General Motors Building, Detroit Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY. 250 PARK AVENUE, NEW YORK 17, Y., PUBLISHERS THE AMERICAN MAGAZINE, AND HOME COMPANION 


. 
= 


Hot Fight Due... 


Retained 


plus any increased costs, estimated 
industrywide basis, since that 
time. 

The Barkley amendment changes 
the base period 1940, which was 
less prosperous one for manu- 
facturers. 

Other features the new 
amendment designed give OPA 
wide latitude adjusting manu- 
facturers’ profits were assailed 
Sen. Taft greatly weakening 
his measure. There was doubt 
that the Barkley amendment 
toned down the Taft provisions 
considerably. 

The fact that OPA rewrote the 
Taft amendment just about 
desired. Administrator Paul Porter, 
during morning the commit- 
teé witness stand went through the 
motions opposing the original 
Barkley substitute. 

When the afternoon session re- 
sumed, Porter produced changed 
plan which said would satis- 
factory OPA. Cynically inclined 
persons expressed the opinion that 
the ink the new plan was un- 
usually dry, considering that had 
been drafted recently. 

Indications were that the revised 
bill will not reach the White House 
until sometime this coming week. 
The schedule calls for House con- 
sideration following Senate action. 

Plenty fighting was pros- 
pect, but the general opinion was 

that Congress would pass the bill 
pretty much the form that 
emerged from the Senate com- 
mittee and that the President 
would sign it. 

From automotive standpoint, 
the biggest question here last week 
was where President Truman got 
the idea that approval the Taft 
amendment would have meant 
increase from $225 $250 
small car prices. Neither manufac- 
turer dealer representatives here 
knew. 

his press conference, the Pres- 
ident admitted that did not base 
his statement information sup- 
plied experienced producers. 

Efforts NADA President Mal- 
lon learn telegraph from 
leading manufacturer executives 
the President’s startling estimates 
squared with their thinking pro- 
duced few tangible results. Most 
them said they could not accu- 
rately estimate increased costs, 
any. 

When President Truman, his 
radio address following his veto 
the OPA bill, stated that had 
signed the measure motors cars 
the low price field would cost buy- 
ers from $225 $250 more, 
seems that mystified more hear- 
ers than impressed. 

one here appears know 
just where the President got 
those figures, and won’t tell. 
The best guess, course, that 
they were supplied the same 
source that the past has given 
out other exaggerated statements 
about automobiles and motor car 

dealers. 

Thus far this correspondent has 
not been able locate anyone who 
start figuring along lines lead- 
ing such price hike. The best 
statistics yet produced total about 
$85 $1,000 car. That figure in- 
cludes restoration former dealer 
discounts and handling charges, 
and its sum total has been pretty 
well agreed upon both NADA 
officials and OPA price executives. 

$250 the return route former 
dealer profits, the sale would have 
all that the NADA, well 
dealers 
vidually, can calculate. 


The President said that prices 


| 


Safety Drive 

number Madison, D., 
dealers cooperated publishing 
full page ads safety. 

The firms participating the 
program included Madison Imple- 
ment McKean Motor Co., 
Knappen Chevrolet Co., Kutz Pon- 
tiac Co., Whealey Auto Electric, 
Parker Auto Co., Tip’s Tire Serv- 
ice, and Dakota Body Service. 
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Crawford Amendment 


OPA Bill 


(Continued from Page 1) 


low priced cars would 

from $225 $250 “in addition 

other increases already granted.” 
The dealer answer that 
question: “What increases?” 

Thus far, they say, they have 
had nothing but decreases, sales 
well prices. 

Here are the principal provisions 
the price-control bill approved 
July the Senate Banking com- 
mittee: 


would restore price and rent 
control until June 30, 1947, re- 
establishing all OPA ceilings and 
regulations effect June 30, 
1946, until—whenever necessary un- 
der the bill—new ones are worked 
out. 


would require, with various 
exceptions, that price ceilings 
for producers, processors and man- 
ufacturers must cover, the in- 
dustrywide average, the average 
1940 price plus the average subse- 
quent cost increases. 


would specify that ceilings 
for wholesalers and retailers 
must “make due allowance” for 
the current price (to them) plus 
the percentage discount mark- 
effect June 29, 1946. 


Dealers automobiles, house- 
hold appliances and similar “re- 
conversion items,” scarce absent 
during the war, would allowed 
their full prewar discounts and 
markups. 

The bill would make the Sec- 

retary Agriculture, rather 
than the Price Administrator, the 
final authority farm commodi- 
ties’ price control. 

would establish three-mem- 

ber decontrol board, independ- 
ent OPA, which could overrule 
the Price Administrator the Sec- 
retary Agriculture for failure 
remove controls from specific 
commodity when good cause 
shown. 


would hold subsidies $1,000,- 
000,000 and provide that food 
subsidies could paid after Apr. 
1947. 
would direct OPA remove 
controls from commodities not 
important business costs liv- 
ing costs Dec. 
would abolish OPA’s 
maximum average price order 
which required clothing manufac- 
turers produce certain propor- 
tion low-priced garments. 
would provide that com- 
modity has not been under 
control already cannot 
brought under control. 


DOUBLE DECKING arrangement used in loading four Crosley autos at one end of 
loaded at other end of freight car and two are in the 
center. Equipment was developed by loading engineers of Evans Products Co., Detroit. 


freight car. Four are si 


broad program which will put 


subsidiaries Commercial Credit 


Wareheim, 


bringing about increased local 
service dealers. Automotive, ap- 


THIS EXAMPLE is typical of the high prices being paid for used cars in England, 
Alan Hess, Austin Motor Co., Ltd., London, England, told Automotive News last week. 
The high bid of 165 pounds for a 1939 Austin 8 without an engine, along with frequent 
similar examples, has reputable dealers and British manufacturers worried, he said. 


Broader CCC Program 


Added Help for Dealer Financing Problems 
Planned Commercial Credit 


BALTIMORE.—Announcement heim said, “the basic purpose 

enable officers and managers 
the local subsidiary compa- 
nies throughout the country 
devote maximum time and at- 
tention the dealer’s financing 
problems.” 

“These changes,” said, “con- 
stitute the second step two- 
part program which began when 
the war ended. The first move to- 
ward accelerated service deal- 
ers and individual installment cus- 
tomers was the opening scores 
additional offices. present 
office structure has been set 
nationwide basis that po- 
sition give local service 
character never before available 
the 34-year history CCC and its 
subsidiaries.” 

National sales and operations 
will under the supervision 
Bruce vice-president. 
The Pacific territory will function 
Greene jr., general assistant 
sales production and development. 

The territory east the Rocky 
Mountains has been divided into 
two sections, northern and south- 
ern. Cherry assigned ex- 
clusively sales production and 
development the southern sec- 
tion, with Chesney charge 
operations. the northern sec- 
tion, Taylor will charge 
sales. Sebald will super- 
vise operations for this section. 

The Canadian division com- 
prising all Canada will func- 
tion under the management 

Russell Davis, vice-president. 

Westall, vice-president, 
will charge sales pro- 
duction and development. 

Crawford will head di- 
vision for the development in- 
stallment sales household ap- 
pliances and miscellaneous light 
industrial financing. 

Duncan, recently charge 
direct loan operations, was 
named assistant vice-president and 
general administrative assistant 
the Philadelphia office, will suc- 
ceed Duncan supervisor di- 
rect loan operations. 


into immediate effect basic admin- 
istrative changes the financing 


Co. was made last week 
dent. 

new control setup for sales 
and operations was seen the 
national finance company official 


pliance and other industrial financ- 
ing lines well FHA and di- 
rect loan transactions were men- 
tioned among the branches the 
company’s operations coming un- 
der the new operating and admin- 
istrative program. 

“Back this program,” Ware- 


Evans Opens Eugene 

Evans Tractor Implement Co. 
has opened Eugene, Ore., dis- 
tribute Ford-Ferguson products 
Lane county. Evans owner. 


Appleman Named 
Sales Executive 


Chrysler 


DETROIT.—President David 
Wallace, Chrysler division, last 
week announced the appointment 
Roy Apple- 
man sales ex- 
ecutive and 
member the 
staff the divi- 
sion. Appleman 
succeeds George 


signed enter 
private business 


Minneapolis. 

With more 
than years’ ex- 
perience the 
automobile business his credit, 
Appleman brings his new duties 
broad background. has served 
manufacturing, accounting, au- 
diting, retail selling and labor re- 
lations since first entered the 
industry back 1914 boy 
18. 


Roy H. Appleman 


His first job was with Weston- 
Mott Co., manufacturers auto- 
mobile axles Flint. After brief 
span office worker with 
came Detroit and went work 
for Chalmers mechanic. 


enlisted the Army the 
spring 1917 and was assigned 
the Motor Transport Corps., and 
returned Chalmers member 
the accounting department, 
cleaning war contracts. His next 
job was timekeeper for the 
late Walter Chrysler the 
Highland Park plant Maxwell- 
Chalmers. When Mr. Chrysler 
launched his own car 1924 and 
founded Chrysler the following 
year, Appleman remained with him. 

His first opportunity become 
familiar with the sales branch 
the automobile business came 
March, 1936, when was trans- 
ferred the sales department, un- 
der Fields and made assis- 
tant director factory branches, 
which there were six that 
time, conducting both retail and 
wholesale operations. 


Price Rise Given 
Ford Tractor 


Ford Motor 
was granted increase $127.16 
tractors, and Harry Ferguson, 
distributor, proportionate in- 
crease,” boosting the list price from 
$828.81 $966.21, OPA announced 
last week. The move intended 
compensate for higher material 
and labor costs. 


The agency also forbade whole- 
salers farm equipment cut 
their discounts sales other 
wholesalers. Following the per- 
cent price increase granted 
manufacturers May, some in- 
dustrial wholesalers pared their 
discounts second distributors, 
causing unwarranted squeeze 
the latter, OPA added. 


Assn. Meets 
October 6-8 


COLUMBIA, C.—South Caro- 
lina Automobile Dealers Assn. will 
hold its seventh annual convention 
Oct. Myrtle Beach, Ella 
Ford, executive secretary, an- 
nounced last week. Ocean Forest 
hotel will headquarters for the 
sessions. 


Obituaries 


Richard Taylor 
LOUISVILLE, Ky.—Richard M. Taylor, 
52, Chevrolet zone manager, died last 
week at St. Joseph Infirmary. He entered 
the Army in 1942 and was a lieutenant 


colonel on terminal leave. He rejoined the 
company a month ago. 
* * 


Flonnie Wood 
DAI.LAS, Tex.—Flonnie L. Wood, auto- 
mobile dealer here since 1929, died June 23 
in a local hospital. 
* * * 


William Stephens 
ATLANTA, Ga. — William Powell Ste- 
phens, 63, pioneer Ford dealer, died June 
23 in an Atlanta hospital following a pro- 
longed illness. Mr. Stephens had been a 
Ford dealer 32 years in Thomaston, Ga. 


‘“‘PLEASE BE ADVISED that new truck is 
sold. Thanks a million, will use your 
service again if necessary.’’—L. G. Stein- 
er, Pandora Garage, Pandora, Ohio. 
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WEST the Hudson Line 


the 1946 Convertible 


New Super Series Convertible Brougham for passengers— 


with Super-Six engine. Also available Commodore model EET THE HUDSON FAMILY for 1946—now complete with the addition 
with Super-Eight engine. Top automatically raised low- 
ered hydraulic control from button instrument panel. dashing new Convertible Broughams, latest long succes- 


sion famous Hudson “sunshine” models that have won popularity 


everywhere. 


HUDSON FOR 1946 


Two Price Ranges—A Super Series and 
distinguished Commodore Series, each offered 
popular body styles. 


Today, less than nine months after the first 1946 Hudson rolled 


from our assembly lines, Hudson offers the public two distinguished 


series motor cars complete range body styles— with 


choice and 8-cylinder motors and wide selection smart new 
Horsepower—Choice, each series, 


102-h.p. Super-Six and 128-h.p. Super-Eight 
engines. 


body colors. 


Today, rapidly materials permit, our production progressing 
Body Styles—6-passenger Sedans, Brougham 


(Super Series only), 6-passenger Convertible 
Broughams, 5-passenger Club Coupes, 3-pas- 
senger Business Coupe. Also Cab 
Pick-up. 


toward the goal capacity volume—in plants which can produce 


excess 250,000 cars per year. Today, our distributor-dealer organi- 


ow 


zation the strongest position its history. 


Colors—9 smart new standard colors, extra- Hudson has just completed its 37th year precision manufacture 


cost two-tone combinations, and 


—confident that its product and its program will win substantially 
extra-cost colors. 


larger share total volume the years ahead. 


HUDSON 


HUDSON MOTOR CAR COMPANY, DETROIT 14, 


wr 


aa 
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ONE OF THE first meetings of exclusive Lincoln-Mercury dealers anywhere in the country was held recently at Saybrook, Conn., 
and was attended by this group of dealers and representatives of the Somerville branch of the Ford Motor Co. Following a business 
session, the dealers and company representatives were guests of E. Clayton Gengras, Lincoln-Mercury dealer at Hartford, Conn. 
Golf and dinner in the evening completed the day. Left to right, front row: J. B. Coffey, Lowell, Mass.; James E. Fitzmaurice, 
Quincy, Mass.; W. C. Littlefield, East Greenwich, R. I.; E. Clayton Gengras, Hartford, Conn.; Arthur M. Brown, Ford Motor Co.; 
Kenneth Crompton, Lawrence, Mass.; J. F. Hernberg, Springfield, Mass.; C. B. Swearingen, Portland, Me. Rear row: Fred Grant, 
sales representative, Ford; J. T. Stokes, Arlington, Mass.; Ralph Bonnell, Arlington, Mass.; Loren C. White, Boston, Mass.; E. H. 
Brunmark, Worcester, Mass.; A. B. Cameron, comptroller, Ford; John L. Murphy, Dorchester, Mass.; E. A. Eppich, Ford; W. E. 
Kimbrough, assistant branch manager, Ford; E. M. Denney, Ford; H. M. Strout, branch manager, Ford; Nelson E. Miller, Providence, 
R. 1., and Joseph F. Abely, Lincoln-Mercury district manacer. 


The world’s 


Plan. 


purchas 


Indicted Washington 


Black Market Car Sales Vets Charged; 
Reputable Dealers Prompt Probe 


WASHINGTON. Investigation 
the District OPA here resulted 
last week nine used-car dealers 
and salesmen being indicted 
District Grand Jury charges 
making black market sales, most 
them veterans. 

OPA revealed that the investiga- 
tion had been started the be- 


car dealers and salesmen included: 

Forced financing through small 
choice; demanding advanced 
cash payment $300 from vet- 
eran, giving receipt for only part 
down payment; requiring the 
buyer make payment through 
third party; the issuance guar- 


hest established dealers and then illegally keeping 


who have complained for months 


the cars parking lots until the 


that “our customers guarantee was up; falsifying 


taken the black market.” 
Despite the lapse OPA con- 
trols, OPA official declared that 


would continue until 


all such black market operators are 
brought trial. 

Charged the District OPA 
with making profits more than 
$74,000 during months black 
market activity, those indicted 
were: Robert Cook, Elmer 
(Jack) Keefe, Hyman Heft, Jacob 
Hoffman, Edward Solotar, David 
Glassman, Solomon Simmons, Wil- 
liam Griffith and Thomas 
Griffin. 

Specific charges against the used- 


biggest customer 
will get 
what wants 


American people have positive genius for getting 
things done the best way instinct for singling out 
and demanding the most sensible answer any problem. 


The American buying public wants handle the im- 
ortant matter getting new car through favorite 
and means the American Bank Credit Plan, 


possesses all the advantages the public wants. 


why wiser for Dealers offer car buyers the 
PLAN, the new “Dealer-Bank” time- 


the public preference enjoys, this fully 


coordinated Member Bank Plan supports the Dealer 100% 
him the key man the whole trans- 
action that he’s the strongest link the long 
chain car 


because fully the Dealer’s accustomed rights, and 
provides him with reserves. insures his cars 
from plant retail completion provides his 
customers with continuous insurance coverage 
and “Safe Travel” that assure happy motoring. 


The Plan has been give Dealers every 
service. 


Best all, this complete and American Bank 
Credit Plan unites Dealers, time and Member 
Banks strong merchandising that increases 
time sales and revenue for Dealers community. 


The foremost Dealer-Bank Plan 
the automotive field offered 
exclusively through Dealers 


American Bank Plan 


Sponsored American Installment Credit Corporation 
420 Lexington Avenue, New York 17, 


records; and misrepresenting stand- 
ard models deluxe models. 
* 


Black Mart Trial Likely 


Last Another Week 

DETROIT.—Another week the 
trial Ben Fishel, Cairo 
used-car auctioneer and six other 
persons indicted the government 
“the nation’s largest used-car 
black market,” was indicated here 
last week. 

Although the government was ex- 
pected present only few more 
witnesses, was said that defense 
testimony would 
more days. 


Kaiser 
(Continued from Pare 1) 
slated rise appreciably the 
near future. (In this view, might 
considered planncd com- 
pete with the light cars Ford and 
Chevrolet have announced.) 

The British rights have been sold 
producing the French model 
the British Isles and plans 
begin production next month one 
factory Canada and another 
India. 


Gregoire designed his first front- 
wheel drive car 1924 and per- 
fected the present model during 
the German occupation with the 
aid the French Aluminum Co. 


Because insufficient aluminum 
production, the car will not man- 
ufactured France the near fu- 
ture. French rights are held the 
firms Simca and Panhard-Levassor. 

* 


K-F Names Murray 


For Industrial Relations 

WILLOW RUN.—Kaiser Frazer 
announced last week the appoint- 
industrial relations. Formerly 
associated with Kaiser enterprises 
the West Coast, Murray suc- 
ceeds Edward Reardon, who re- 
signed month ago. James Wilson, 
labor relations manager, has also 
resigned. 


one complete section, known 


throughout the State 
The Man's Section, The Times 
Herald gives thorough coverage 
business, financial and indus- 


trial news affects Texans. 


THE DALLAS 


TIMES 
HERALD 


GREATEST 


Represented by 


BRANHAM COMPANY 


~ 
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NEW RESEARCH AND ENGINEERING CENTER 


KEEP FORD OUT FRONT 


June 4th, Ford officials announced plans for 
great, new $50,000,000 Ford Research and 
Engineering Center built Dearborn, 
Michigan. Plans for the new center have been 
completed and construction will begin soon 
Government regulations permit. 


Research, development and mass production 
hand hand. From its earliest days the Ford 
Motor Company has recognized this, and placed 
the greatest emphasis scientific exploration 
into better ways doing things, building 
better products. The Ford-pioneered assembly 
line technique, which brought mass production 
industry, one example. Without extensive 
research into problems precision, such 
development would have been long delayed. 


Down the years, the pattern repeated— 


science teamed with engineering produce 
better Ford products. This has resulted scores 
Ford Firsts, such the first automobile 
precision built mass production methods, 
the first cast bloc engine and many other 
engineering advancements that have kept Ford 
out front throughout the years. 


The new Ford Research and Engineering 
Center the result this long-established basic 
research program. Here with unequaled facili- 
ties their command, Ford engineers and scien- 
tists will devote their energies the creation 
new automotive designs and techniques. Every 


activity, every research plan, will directed 


finding ways building better and better cars 
for less money and the creation more 
jobs better pay. 


Scale Model the new Ford Research 
and Engineering Center. When com- 
pleted, the Center will cover approxi- 
mately acres and provide 1,750,000 
square feet floor space. Here will 
brought together single unit the 
best equipment and hundreds the 
world’s foremost automotive experts 
plan the Ford cars and trucks the future. 


AUTOMOTIVE WASHINGTON 
Uncertainties 


Budget Balancing 


Many 


William 
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which would reach that total. 

Expenditures seem likely run 
considerably above the $35.8 billion 
January estimate. 
estimate places the possible total 
$37.5 billion. 

The difference billion be- 
tween this and the budget direc- 
tor’s total $39.5 billion repre- 
sents possible range ex- 
penditures for national defense. 
The new appropriations bills con- 
tain several hundred millions for 


BALANCING the federal budget the fiscal defense above budget esti- 


mates. Besides, original estimates 


1947, just now commencing, toward which Treasury actual expenditures for this pur- 


tary Snyder has pledged his efforts, hinges pose 


eral uncertainties. 


Congress, making the annual did not 


change the situation greatly. 
While cuts were made below 


budget estimates, there also 
were increases. The amounts in- 
volved the cuts and increases 
were not sufficiently large 
determining factor. 

The major uncertainty has 
with receipts. Revenues from taxa- 
tion are running far ahead esti- 
mates. Instead net budget re- 
ceipts $31.5 billion this fiscal 
year estimated January, the 
total may $4.5 billion and per- 
haps even billion more. One un- 


William Uliman 


included about $3.8 billion 
from unexpended balances. Recent 
unofficial national defense estimates 
appear based possible fur- 
ther outlay from billion 
official balances. Uncertainties 
credited have part with com- 
contracts. 

places the the situation stands, bal- 
$36 billion. budget may possible only 
$39.5 billion the Administration devises meth- 
mate was reducing expenditures be- 
recently amounts appropriated. Efforts 
Budget this direction were implied 
Harold Snyder’s declaration for 
predicting balanced budget “or better” 
balanced budget/taking the oath office. Appar- 
after listing pos-|ently receipts will sufficient 
sible expenditures balance the budget the level 


expenditures originally 


now cents hour. Final action 


plated, but may fall little short|to raise the minimum wage 


the higher total now pros- 
pect. 
* * 


Labor Laws 


the Cards 


THE confused labor legisla- 
tion picture, one thing seems rea- 
sonably certain—there will 
legislation this session Con- 
gress having the scope the 
vetoed Case bill. 

President Truman found nothing 
good the Case bill and Congress 
was unable pass over his veto. 
There talk, however, attaching 
the Case bill, certain portions 
it, other legislation. Opinion 
that little, nothing, will ac- 
complished that way. 

The President’s Emergency Labor 
Bill seems lost the shuffle 
Congress drives for summer ad- 
journment. 

Congress, appears, has little 
enthusiasm for study labor 
matters during the hot Washing- 
ton summer before the fall 
congressional elections. 

For many months, both houses 
Congress have been considering 
amendments the Wage-Hour Act 
increase the minimum wage, 


PROFIT FOR YOU 


Recent General Finance ads have shown that metropolitan area 
dealers stand lose $7,500.00 more Profits the next 
months through loss reserves financed deals. 
This new package will help you 
regain control your 


EVER BEFORE has dealer- 

finance plan been liberal 
BUYERS BENEFIT AGREEMENT. Never be- 
fore has finance company recognized 
the public’s desire for finance plan that 
really complete—low cost—and ex- 
tremely liberal its consideration the 
time-buyer’s problems. 

This new plan gives the time-buyer 
everything needs and wants—in one 
package—at one place—at one low cost! 
gives him guaranteed protection! 
gives YOU continued reserve income, 
continued generous wholesale, continued 
car financing, continued 
financing marginal credit risks. 


ment agreement. Every point protec- 
tion for the time-buyer plainly stated 
crystal clear, simple, understandable 
language. 


PLUS LOW COST! 


ge 


4 rst fe iaf 


Here are the highlights. gives the 


right. 


* * * 


THIS NOW. Write, wire call GFC 
headquarters Chicago. Ask have 
the full plan presented you our 
nearest office. Let show how this 
new plan will preserve your reserves, 
wholesale, and used car financing. 


pays Finance 


with GENERAL Finance! 


DOUBT ABOUT INSURANCE PRO- 
TECTION. The amount, kind and cost specific- 
ally stated. Policies delivered owner. 


HIDDEN DISGUISED CHARGES. 
The protection offered this 
contract does not permit hidden disguised 
charges. Any charge excess stated costs 


buyer: 
THE CAR his choice. 
LOW FINANCE low the 
lowest. agreement refunded buyer. 
COMPLETE INSURANCE—for car and 
credit-life coverage for owner LIBERAL PERIOD GRACE. Seven days 
individual payments—with additional 
A.T.A. MOTOR CLUB SERVICES— days case undue hardship. 
touring, routing, towing. 
PERSONAL SECURITY—see details 


REFINANCING PRIVILEGE some low 
rate charge. 


delinquent instalment. 


more contract paid. 


OTHER SECURITY THAN CAR asked 
for accepted. 


GENEROUS REBATE paid full before 
due date. 


General Finance Corporation 


OFFICES 


GENERAL 
FINANCE 
CORPORATION 


184 West Lake Street Chicago 


cents this session unlikely. 
* * 


Corporations 


Under Study 


BENEFICIAL results from the 
Government Corporation Control 
Act, enacted last December, already 
are evident. 

The intricate 
somewhat affairs 
government corporations are re- 
ceiving more attention from Con- 
gress than has been customary 
possible the past. 

For the first time, government 
corporations are now included 
annual appropriations bills, giving 
both houses opportunity dis- 
cuss the budgetary and accounting 
methods these institutions, which 
previously have lacked the close 
supervision applying regular de- 
partments and agencies. 

The congressional spotlight has 
been focused the Reconstruc- 
tion Finance Corp., largest gov- 
ernment corporation, result 
interim report the Gen- 
eral Accounting Office. 

Congress may disposed 
modify bill for blanket exten- 
sion RFC lending powers and 
functions for about two and one- 
half years from Jan. 22, 1947, when 
the present authority expires. The 
bill reported from the Senate 
Banking Committee, would extend 
lending powers until June 30, 1949, 
and the corporate life RFC for 
liquidation purposes until June 30, 

Enactment extension bill 
considered desirable during this 
Congress inasmuch the new ses- 
sion convenes less than three weeks 
before the corporation authority 
expires. 

* * 

COMMITTEE six bankers 
and six industrialists has been 
appointed President Truman 
make survey ways and 
means promoting foreign 
trade. The committee will also 
work cooperation with the 
National Advisory Council rec- 
ommending national policy 
foreign lending. 

* * 


NEW HIGH for terminated 
war contracts was set May, when 
canceled commitments totaled $5.1 
billion, increase $400 million 
over the April figure. the end 
May, the balance all contract 
terminations awaiting settlement 
government agencies was 14,283 
with $15.2 billion canceled com- 


Industry Men 


Aid Wallace 


Incentive Study 


Incentive 
Advisory committee has been ap- 
pointed Secretary Henry 
Wallace assist the Incentive di- 
vision the Department Com- 
merce its studies wage in- 
centives, announced. 

Members the Incentive Advis- 
ory committee are: 

Alvin Dodd, president, Amer- 
ican Management Assn.; Keith 
Louden, vice-president, Society for 
the Advancement Management, 
and production manager, glass and 
closure production, Armstrong 
Cork Co.; Phil Carroll jr., vice- 
president, Society for the Advance- 
ment Management, and profes- 
sional engineer; John Nicker- 
son, Bigelow, Kent, Willard 
Co., management engineers; James 
Eddy, industrial engineer, Yale 
and Towne Mfg. Co. 

Nickerson and Eddy headed the 
Management Consultant division, 
War Production board, during the 
war. This division was instrument- 
installing wage incentives 
war product plants and contributed 
greatly increased production 
war materials. 

The Incentive division was es- 
tablished Secretary Wallace 
March this year study and 
report bonus, profit-sharing and 
other incentive systems which are 
being used could used pro- 
mote greater production, distribu- 
tion and consumption goods. 


Building Costs $30,000 
new building for Park Avenue 
Service Station (Chrysler), Norton, 
Va., nearing completion. The 
structure will cost about $30,000. 


mitments. 
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course they agree about Restfoam. And 
will your new car prospects! 


You see, there’s more more enjoy- 
ment new cars upholstered with Hewitt 
Restfoam cushioning. That’s because this re- 


| 
markable foam rubber material 
n 
exclusive Hewitt process. This results 
the resilient comfort that makes driving more 
delightful makes riding less tiring. 
the cars you sell are cushioned with 
Restfoam, sure point out that this “best 
bet riding comfort” provides all five essential 
advantages: 
i- 
Extra Comfortable yields every contour any person’s body, yet offers firm support. 
Keeps Its Shape always returns its original shape; nothing pack mat down. 
Cool self-ventilated millions tiny interlaced air cells. 
lie 
Long Lasting far outlasts any ordinary cushioning material. 
WHEREVER YOU SIT... 
WHEREVER YOU SLEEP... 


serve the automotive industry the development Restfoam products, 
Hewitt represented George Hooper, 919 Fisher Bidg., Detroit Michigan. 


Division Hewitt-Robins Incorporated 

QUALITY RUBBER PRODUCTS FOR YEARS 
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Senator Warns Unions 


Change Labor Legislation Bound 
Come, Ball Asserts 


TAMIMENT, Pa.— Warning or- 
ganized labor against continuing 
sitdown strike against any and all 
labor legislation, Sen. Ball Min- 
nesota declared here last week 
that improvement the pattern 
labor relations bound come. 

Speaking before the Tamiment 
Social and Economic conference, 
Ball expressed confidence that the 
Case would introduced 
again Congress early the next 
session. 

“We have been unable get 
constructive suggestions from la- 
bor leaders,” asserted. “Some 
them admit that something 
should done some issues, 
but they have suggestions 


chance injure the legitimate ac- 
tivities unions.” 

Declaring that organized labors’ 
refusal aid framing adequate 
relations legislation may 
bring about the enactment leg- 
islation less desirable labor and 
the public, continued: 

“Unless very much mistak- 
en, the overwhelming majority 
the people America, certainly 
the great majority Congress and, 
believe, the majority members 
unions themselves, believe that 
some legislation facilitating labor 
relations needed. Sooner later 
will get what they want. 


“Union leaders will find them- 


bor will get together with the other 
sections the community will 
possible get lot better leg- 
islation and probably the answer 
our labor problems.” 

The Senator said that although 
supported the Case bill 
doubted the advisability trying 
force compulsory arbitration 
even avert such situations 
national rail coal strikes. 
suggested that possibly one effec- 
tive answer less dangerous in- 
dividual freedom would pro- 
hibit industry-wide bargaining and 
back bargaining the ba- 
sis the individual plant the 
single employer. 

this, pointed out, would 
require exploring what kind 
sanctions, what kind procedure 
would necessary make the 
prohibition effective and make 
sure that employers would not 
“gang up” with other employers 
and produce industry-wide lock- 


AvTomotive News 


selves the same position 
the Republican party the last 
years they don’t recognize 
pretty soon that labor relations 
legislation the way and de- Harrington Motors, Boston Bar, 
experience, could help draft| velop program their own. C., has been appointed dealer for 
that section and make more “It impossible brand every|Chrysler and Plymouth cars and 
workable, and make sure that it| possible attempt deal with trucks Begg Motor Co. 
would reach abuses and not problems anti-labor. But 


offer whatever. 

“On the problem the second- 
ary boycott, confident that 
labor leaders, with their wealth 


Harrington Named 


the technical convention Ameri- 
can Society Body Engineers 
here Oct. 23-25 were announced 
last week Carl Cenzer, Hud- 
son Motor, chairman. The program 
follows: 

Oct. 23. a.m., Styling. Chair- 
man, Charles Walker, Chrysler. 
Speakers, Professor Avard Fair- 
banks, University Michigan, and 
Hobbs, Ford Motor. p.m., 
production engineering will dis- 
cussed with Louis Benkert, 
sales manager Progressive Weld- 
Co., Detroit, speaker. 

open house will held 
p.m. Louis Carron, Dura di- 
vision Detroit Harvester Co., 
and president the society, will 
chairman. 

Oct. 24. Commercial Bodies will 
the subject the a.m. ses- 
sion. Speakers will announced 
later. Hydro and Vacuum Mecha- 
nisms Used Bodies will 
the topic p.m. Koppin, 
Hudson Motor, chairman. 
Horton, chief engineer, Trico Prod- 
ucts, Buffalo, will discuss “Har- 
nessed Air Power—A By-Product 
Internal Combustion Engine 
Control.” John Parsons, chief 


CANDA QUIZ 


Highest Summer 
Engine Temperatures... 


are defied new, IMPROVED Veedol Motor 
Oil. 


Because Veedol refined from 100% 


Pennsylvania crude naturally tougher and 


more heat resistant. Today’s Improved Veedol 


contains new ingredient. This triumph 


Petroleum science minimizes oxidation and 


checks formation harmful corrosive acids. 


help your customers enjoy cleaner, 
smoother running, protected motors. 
Get your share profits Improved Veedol 
Motor Oil. 


Sloate Chevrolet Company 


TIDE WATER ASSOCIATED OIL 


New York Tulsa San Francisco 


H. M. Sloate, Pres. 


Detroit Chicago Indianapolis Atlanta 


Minneapolis Kansas City 


MOTOR 


with canda cloth cars. 


100% Pennsylvania 
Its Finest 


Worlds Largest Refiners 
Oils: 


1214 Main Street, Hartford, Connecticut 


Question: repairing and 
reconditioning nearly eight 
thousand cars year during 
the war years, good 
position judge upholstery 
fabrics. How you rate them? 


Answer Mr. Sloate: Canda cloth our top 
all-round choice. easy shampoo and restore 
canda cloth look like new which pleases car 
buyers. This quick fresh-up ability cuts recondition- 
ing costs too. both car owner and dealer gain 


CANDA EASY—WEARS WELL 
Made Collins Aikman Corporation, New York 


buy body junk yard, and pick injun reservation.” 


Convention Speakers Selected 


Society Body Engineers 


hydraulic engineer, Dura division, 
Detroit “Hydraulic 
Mechanism Used Auto Bod- 
ies.” 

DeSmet, chief engineer, 
Willys-Overland, chairman 
the passenger engineering 
meeting p.m. The speaker, 
announced later, will from 
Libbey-Owens-Ford. His topic will 
“The Effect Windshield Cur- 
vature Safety and Vision.” 


Oct. 25. Buses and Coaches ses- 
sion a.m. “The Service Man 
Designs Coach Body,” 
Flynn, General Motors Truck 
Coach. The other address will 
Dwight Austin, Dwight 
Austin Associates, Kent, 

p.m. Choice Materials 
Body Construction. John Votyp- 
ka, chief engineer, Motor State 
Products Co., Ypsilanti, chair- 
man. 


Speakers will Wm. Nor- 
wick, Fisher Body; Roy Davis, 
director Flint laboratory 
DuPont, and Games Slayter, vice- 
president, Owens Corning Fiber- 
glas Corp. Leonard Stewart, 
chief engineer, Mack, will speak 
the evening session. 


MOTOR 


C=, | 


ae, 
“ 


GOODALL FABRICS, INC. Opens Its New Home New 
York Where All Sales Offices Are Unified—The Final 
Step Vertical Integration Serve You Better 


year ago the selling organizations, 
Chase and Goodall Decorative Fab- 
rics, were joined into Goodall Fabrics, 
Inc. Now Goodall opens its new home 
Madison Avenue. 

With this unification sales-service 
staffs, Goodall Fabrics completes its plan 
for complete vertical integration. 
repeat statement made Goodall 


YOU ARE CORDIALLY INVITED 


VISIT OUR NEW HOME NEW YORK 
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be 


customers previous announcement: 

company—and ONE company 
alone—assumes full responsibility for 
the quality the raw materials; for the 
authentic styling you want; for the beauty 
color and design; for the uniformity 
and durability the weave; for the pric- 
ing, acceptance and DELIVERY your 
order. Everything handled, figuratively, 
under ONE ONE profit.” 


BUILDING WIT 
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Share Plans 


NEW YORK.—A survey the 
Industrial Conference 
Board 161 profit-sharing plans 
announced indicating that 
profit sharing not the cure-all 
for labor unrest depicted its 
advocates. 

the 161 true profit-sharing 
plans surveyed the board, 
percent were abandoned. More 
than quarter the discontinu- 
ances were the result employer 
employe dissatisfaction, while 
percent were dropped because 
there were profits share 
the company had gone out busi- 
ness changed hands. 

Dissatisfaction with profit 
sharing, shown the analy- 
sis, arose mostly from employes’ 
lack understanding the 
principles involved and their in- 
ability comprehend the 
ence the business cycle 
profits. 

“The profit-sharing the 
board observes, “apparently works 
fairly well long the company 
prospers, but dissatisfaction arises 
when profits diminish disap- 
pear.” 

Profit sharing, though not new 
idea, developed rapidly through the 
years, the board notes. Be- 


Cure-All 


Survey Shows Profit-Splitting Won’t Take 
Place Sound Employe Relations 


cause the tax advantages pos- 
sible under approved trusteed 
plan, employer the excess- 
profits tax brackets could give em- 
ployes share profits without 
much loss income. Another ad- 
vantage trusteed plans, 
pointed out, that the contribu- 
tion not considered taxable in- 
come the employe until 
made available him. 

Such plans may also act sta- 
bilize the wage scale provid- 
ing flexible, supplementary pay- 
ment corftrol the wage cost 
that will bear definite rela- 
tion company income instead 
saddling the enterprise with 
permanent charge increased 
wage rates. 


“Under the present conditions 
labor unrest,” the 
“profit sharing advanced 
answer union demands that the 
company provide high wages con- 
sistent with its capacity pay.” 

Pointing out that profit sharing 
has long history, the board de- 
clares that experience with plans 
for sharing profits with employes 
dates back over hundred years 
and has been estimated that 
many 1,200 plans have been tried 
industrial nations since 1842. 


The failures have been found 
exceed the successes, the study 
found. 

Experience shows that profit 
sharing cannot used sub- 
stitute for sound industrial re- 
lations program, the study as- 
serts, adding: “It should but 
one factor well-rounded pro- 
gram employe security bene- 
fits such insurance and pen- 
sion benefits and not substi- 
tute for them.” 

Some the successful 
plans provide for accumulation 
the money fund not available 
employes until retirement 
the event emergency. “These 
deferred-distribution plans, they 

are termed, have been consid- 
erable value aiding employes 
accumulate large sums money,” 
the study declares. This type 
plan, adds, however, probably 
will not meet the current demands 
labor. 


The Conference Board analysis 
shows that the plans were more 
effective improving efficiency 
and reducing waste smaller es- 
tablishments. commenting 
this, declares that “in such plants 
individual initiative and skill are 
given greater scope than the 
larger mass-production enterprises 
where the speed the machine 
largely determines the output.” 

Success profit-sharing depends 
the presence certain basic 
conditions, according the study, 
which adds: 

“One such condition that the 


UNTIL THE DAY when cities and states keep pace in road construction and layout 
with the increase in motor vehicles soon to hit the road, planners must use ingenuity 
in rerouting traffic or devising methods to eliminate tieups. As designed by Radebaugh 
of New Center Studios, Detroit, ‘‘coal chute’’ type portable steel ramps for left turns 


could be placed at main intersections. 


wage scale the company con- 
templating profit sharing should 
equal exceed the going rate 
the community for similar 
tasks. should impressed 
upon the worker that the supple- 
mental bonus depends upon prof- 
wages.” 

The Kaiser-Frazer plan recently 
negotiated between that company 


and the UAW-CIO classed not 
being true profit sharing. Under 
this plan, bonus per car 
manufactured will deposited 
annually eligible employes. 


‘*‘PLEASE BE ADVISED that new truck is 
sold. Thanks a million, will use your 
service again if necessary.’’—L. G. Stein- 
er, Pandora Garage, Pandora, Ohio. 


New Commercial Car Registrations, States for First Quarter, 1946-1941 


Compiled from official records in each state. States listed are those for which tabulations were compiled this week. Totals in other states previously reported are shown. Missing states will be published 
weekly as received until all states have been reported and totals for entire United States will be reprinted in Automotive News. 


= 
New ial Car Registrations, States for April, 1946-41 
Uar egis ates ior pri 
ial Car Registrati for May, 1946-41 
New Commercial Car Registrations, tates for May, 


(Compiled 


Polk en Detroit. Reproduction rights restricted.) 
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The Hearst Newspapers 


have always fought for mighty 


FLEET 


right can achieved through 
the irresistible power awakened and in- 
formed public opinion. Our object, there- 
fore, not enquire whether thing can 
done, but whether ought done, and 


publicity that public opinion will compel 
done.” 


1910 the Hearst Newspapers advocated 
American Merchant Marine fostered the Govern- 
ment spare the consumer the humiliation 
being taxed the Foreign Shipping Trust. 


the Hearst Newspapers strongly supported 
President Harding’s efforts obtain ship subsidy 
“work the greatest importance.” 


NEW YORK AMERICAN, JULY 26, 1923 


1927 the Hearst Newspapers deplored the fact 


that 1926 only 32% American commerce was 
carried American bottoms. 


1928 the Hearst Newspapers welcomed Senate 
passage the Jones Bill, which allowed for 
expenditure $250,000,000 modernize and re- 
place the Shipping Board fleet. 


1934 the Hearst Newspapers staunchly opposed 
the proposition the Secretary Agriculture 
“plow under” the American shipping industry. 


1936 the Hearst Newspapers condemned the ef- 
forts the Communists drive American shipping 
from the seas through mutinies, sabotage and strikes. 


1945 The Hearst Newspapers exposed Com- 
munist efforts hamstring our Atlantic shipping 
through the medium the longshoremen’s strike. 


by 
r 
Me 4 4 ar 
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Hudson dealers and distributors 
have expressed overwhelming 
preference for newspaper adver- 
tising over all other media, accord- 
ing survey completed recently 
Hudson Motor Car Co., was 
announced Roberts, man- 
ager, advertising and merchan- 
dising. 


The survey, which was conducted 
part Hudson’s new coopera- 
tive advertising program, covered 
all the company’s 3,000 dealers 
and distributors the United 
States, Roberts said. 

“Designed 
sales activities with intensive lo- 
cal advertising, the local cooper- 
ative advertising plan will sup- 
plement and amplify Hudson fac- 


—Auto 


Speak 
Bob Finlay 


tory advertising activities,” Rob- 
erts said. 

“The company will carry its 
national magazine, key city news- 
paper, trade paper and other na- 
tional advertising addition 
the local cooperative program.” 

The advertising prepared 
and released through Hudson’s ad- 
vertising agency, Brooke, Smith, 
French and Dorrance, Inc. 


Informs Dealers 


keep dealers informed 
what the advertising and sales pro- 
motion department doing, Nash 
issuing periodically portfolio, 
“We Think Like Know.” 

contains condensed form 
the current advertising schedules 
and messages carried nationally 


magazines and newspapers and 
outdoor posters and radio. 

Various types promotion 
also are outlined, and dealers are 
given tips “important but sel- 
dom-sold features” the Nash 
cars. 

Asserting that the service will 
provided dealers every six 
weeks, Lawler, Nash adver- 
tising director, pointed out: 

good promotional job must 
done now order prepare 
for the selling job ahead.” 


Speak 


maintain expanding econ- 
omy this country will necessi- 
tate merchandising job that will 
make previous efforts seem puny 
comparison, Marshall Field, 
publisher the Chicago Sun, as- 
serted last week speech be- 
fore the Milwaukee Advertising 
Club. 

Field said that advertising all 
media must plan effective role 
that merchandising, and added: 

“It cannot effective the 
public does not believe it. 
cannot expect the public be- 


ourselves—and express those 
beliefs.” 


week their annual convention. 
Albert Weatherhead jr., presi- 


discussing the challenge Weatherhead Co., Cleve- 


ing advertising men, 
that can met “we can 
continue develop more and more 
facts about the utility advertis- 


ing will speak for 
advertising.” 
Kimball Named 

Arthur (Red) Motley, pub- 


lisher and president Parade, an- 
nounces the appointment Ed- 
ward Kimball head the 
Sunday picture magazine’s Detroit 
office. 

Kimball, publisher’s represen- 
tative since his graduation from 
the University Kansas 1927, 
for many years represented the 
Capper Publications Detroit and 
Cleveland and the time 
joined Parade’s Chicago office Feb. 
1946, spent four years covering 
that area for the American Maga- 
zine. 


Must Sell 


ity, products must sold—they 
National Industrial Advertisers 
Assn. were told Atlantic City last 


TRANSMISSIONS 
TIMING CHAINS 
OVERDRIVES 
SYNCHRONIZERS 


CLUTCHES 


UNIVERSAL JOINTS 
DRIVE SHAFTS 
CARBURETORS 
RADIATORS 


TAPERED WHEEL DISCS 


4 
Executive Offices, Chicago. These units form Borg-Warner: TRANSMISSION BORG BECK BORG- 


WARNER INTERNATIONAL « BORG WARNER SERVICE PARTS + B-W SUPERCHARGERS, INC. 


« CALUMET STEEL +« DETROIT 


GEAR « DETROIT VAPOR STOVE « INGERSOLL STEEL «+ LONG MANUFACTURING «+ LONG MANUFACTURING CO., LTD. 
MARBON « MARVEL-SCHEBLER CARBURETER + MECHANICS UNIVERSAL JOINT + MORSE CHAIN «¢ MORSE CHAIN CO., 


LTD. « NORGE 


¢ NORGE-HEAT « NORGE MACHINE PRODUCTS + PESCO PRODUCTS + ROCKFORD CLUTCH «+ SPRING 
DIVISION « WARNER AUTOMOTIVE PARTS im WARNER GEAR + WARNER GEAR CO., LTD. 


Field said quoted industrial executive 


saying: 

“Anyone who thinks that $140 
billion worth goods and ser- 
vices per year are going 
bought this country has an- 
other think coming—they’re go- 
ing have sold.” 

Vigorous advertising campaigns 
will necessary, said. 


Another speaker, Chester 
Ruth, advertising director Re- 
public Steel Corp., termed lack 
wholehearted cooperation em- 
ployes industry’s “missing ingredi- 
ent.” 

John Willey, chairman Fuller, 
Smith Ross, New York, recom- 
mended that the association create 
economics committee aid 
foreseeing and forestalling fluctua- 
tions durable goods output 
through planned advertising. 


warning that the time fast 
approaching when the buyer will 
longer approach the seller 
supplicant with hat hand was 
sounded Harry Conover, presi- 
dent Mill and Factory. 


Libbey-Owens-Ford Glass Co. was 
among the top contestants re- 
ceiving awards from the associa- 
tion recognition its adver- 
tising campaigns. Franklyn Hawk- 
ins advertising manager. 


Blush 


note from Howard Cooper, edi- 
tor Chrysler Export’s Overseas 
Graphic, set the record straight 
that item about Graphic’s “re- 
vival.” Graphic hasn’t missed 
issue since was started Janu- 
ary, 1932, even antedating Life 
picture paper. OK, wasn’t look- 
ng. 


Packard 


Packard announcing its deci- 
sion not change over new 
models this year advertising 
the Saturday Evening Post, Col- 
lier’s, Life, Time and Newsweek. 
Young Rubicam handling. 


Neat Promotion 


Neat dealer promotion 
card with ticket enclosed for 
the “showing America’s First 
Postwar Car.” James (Pat) 
Detroit Studebaker dealer, 
sending his friends. 


Honors 


Pioneer numerous programs 
and the identification 
field, Fritsch, manager 
the identification division, adver- 
tising department 
the Goodyear 
Tire Rubber 
has com- 
pleted 
ades service. 
Presentation 
20-year pin was 
made 
Hough, Good- 
year’s director 
advertising. Start- 
ing Goodyear 
when identifica- 
tion advertising 
was its infancy, Fritsch cred- 
ited with engineering and origi- 
nating many programs and tech- 
niques his field, notable among 
which the company’s electric 
sign. 


P. R. Fritsch 


Names 


Stanley Chamberlain, New 
York, announces that Colman 
O’Shaughnessy has joined his in- 
dustrial design organization 
executive associate. 


American Bosch Corp. has an- 
nounced the resignation Regin- 
ald Alden, advertising manager. 


Clancy Topp has joined the pub- 
lic relations department Geyer, 
Cornell Newell. 


Leroy Hutchins, president 
Sheldon, Morse, Hutchins Eas- 
ton, Inc., New York, 
relations firm helped found 
1931, died last week. was 
Graves, Inc., advertising agency, 
and managing director Safety 
Research Institute, Inc. 


Federal-Mogul Service, Coldwa- 
ter, Mich., division Federal-Mo- 
gul Corp., announces the appoint- 
ment Don Herr person- 
nel and public relations manager. 


= 
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THE PERCENT INDUSTRY 


YOU HAVE SET YOUR OBJECTIVE... 


THE 

ADVERTISING COST PER UNIT 
YOU HAVE BUDGETED... 

WAITING FOR YOU THE 


ARKET! 


CHICAGO 


went @ 


Available for your study and use are the findings 

comprehensive survey the ownership 
and preference for electrical appliances among 
consumers the great Chicago market. Tied 


with the results companion study made among 
retailers, these facts provide the base which 
you can build sound selling and advertising pro- 
grams which can help you take advantage 
conditions and get set for the time when 
competition gets tough. 
Long famous for its consumption electrical 
appliances, the Chicago market invites your spe- 
cial attention now. Easily served factory 
warehouse, readily covered salesmen, 
compact unit which you can achieve the percent 
industry you want... and the adver- 


tising cost per unit you have budgeted. 

Here the market which you can gear adver- 
tising into selling and watch work through the 
marketwide coverage and influence the Chicago 
Tribune. One out every three families 756 
cities and towns 1,000 more population the 
Chicago territory reads the Tribune weekdays. 
Sundays practically every other family. 
You can use color black and white, run paper 
special section, with the unit size and insertion 
frequency you find best fitted your program. 
Rates per 100,000 circulation are among the 
lowest America. 


get the facts this key market, big enough itself buy your entire annual output 
part it, address Benham, Manager, National Advertising, Chicago Tribune, Tribune 
Tower, Chicago 11, Illinois. 


CHICAGO TRIBUNE 


The 


May average net paid total circulation: Daily, over 1,055,000 Sunday, over 


. 
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Weaver Appoints Three 


New Territories 


Weaver Mfg. Co., Springfield, 
the appointment 
three new territorial representa- 
tives. Mart Battenhouse, formerly 
Lynch Mfg. Corp., will cover 
the territory consisting south- 
ern Ohio, southern West Virginia, 
Kentucky and the central section 
Tennessee. 

MacBean will cover the 
Chicago metropolitan district. Mac- 
Bean was formerly connected with 
Clayton Mfg. Co. 

Bardouski, formerly sales 
representative the heavy hard- 
ware field, will cover Wisconsin, 
Minnesota, North and South Da- 
kota. 


* * * 
Moore Joins Sales Staf 


Toledo Steel Products 


John Moore has joined the Toledo 
Products Co. sales staff. 
will cover the Southern California 
territory under the direction 
District Manager Parrish. Moore 


Auto Personnel 


went the West Coast from Sioux 
City, Ia., and attended the Uni- 
versity Southern California and 
Los Angeles City College. 

Prior joining Toledo, wag 
connected with the Wallace 
Co., Los Angeles, where for seven 
years served various capaci- 
ties from salesman vice-presi- 
dent. 


Hartmann Retires; Spent 


Years With Gulf 


Hartmagn, vice-president 
charge marketing and direc- 
tor Gulf Oil Corp. and Gulf Re- 
fining Co., has retired. 

resigning from all his offi- 
cial positions, Hartmann closes 
career years the oil busi- 
ness—43 with Gulf. 


Universal CIT Opens 
New Branch Offices 


Five new branch offices have 
been opened Universal CIT 
Credit Corp. Locations and man- 
agers follow: 

Batesville, Ark., Telephone 


John Edwards; Riverside, 
Reusch; Laredo, Tex., Sames-Moore 
William Johns; New 
Brunswick, J., 405 National 
Lambdin. 


Else Given Promotion 
Nash-Kelvinator 


Donald Else, general auditor 
elected assistant comptroller. Else 
joined the company 1928 the 
accounting department and was ap- 
pointed auditor 1937. 

succeeds McMahon, who 
resigned become vice-president 
industrial paper control engineers. 

* * * 


Eight Sales Staff Changes 
Announced Auto-Lite 


Three promotions and five new 
territory representatives were an- 
nounced last week Nealon, 
sales manager, merchandising di- 
vision, Electric Auto-Lite. Ray- 
mond Huntzicker was named 
special representative the cen- 
tral division and Fred Vanzo was 
named representative the 


HIGHLIGHTING ANOTHER 1946 CAR... 


different makes the 
1946 cars appear separate 
parts made Pont 


The parts shown above are all 
found one these cars. 


Manufacturers prefer 
acrylic resin forimportant reasons. 
adds the beauty that 
helps make sales. And the beauty 
“Lucite” lasts. not dimmed 
moisture, sunlight, ‘‘weather- 
ing.” ‘‘Lucite” has good shatter- 


ral strength. 


resistance, good tensile and flexu- 


does its many tasks 
supremely well. the dashboard, 
the ability ‘‘Lucite” ‘‘edge- 
light” has especial value its 
excellent optical properties give 
the driver instant answers 
urgent questions. 

choice sparkling colors 
colorless. transparency. For com- 
plete data address: Pont 


same area. Both were former ter- 
ritory representatives. 

John McCleary was named dis- 
trict supervisor the midwest di- 
vision after having served ter- 
ritory representative the eastern 
division. Territory representatives 
named were Joseph 
eastern division; Maw and 
Keith Hamelen, central division; 
Dwight Payne, southern divi- 
sion, and Paul Zody, western 
division. 

Firestone Boosts Stevens 


Manager Chicago 


Announcement the appoint- 
ment Norman Stevens 
Chicago manager the Manufac- 
turers’ Sales department Fire- 
stone Tire Rubber Co. made 
sales manager. 

Stevens joined Firestone 1917 
salesman Des Moines and 
has been manufacturers’ sales rep- 
resentative the Chicago area 
since 1933. 

* * 
Chevrolet Names Peterson 
Manager Buffalo Plant 


Ralph Peterson has been ap- 
pointed manager the Delavan 
Ave. plant Chevrolet Buffalo, 


Dept., Room 217, 


DR. WALDO L. SEMON (left), director 
of pioneering research of B. F. Goodrich, 
is presented his 20-year service pin by John 
L. Collyer, president. Dr. Semon discovered 
and developed Koroseal, the synthetic fiexi- 
ble plastic material, and the company’s 
Ameripol synthetic rubber. 


succeeding Earle Pughe, who 


has been appointed plant manager 
Chevrolet’s commercial body 
plant Indianapolis. 

Peterson, who has been general 
superintendent the Delavan Ave. 
plant since the beginning the 
war, came Buffalo from Detroit 
1936 when Chevrolet’s new en- 
gine plant was built Buffalo. 

Joseph Fitzgerald has been 
appointed Buffalo regional mana- 
ger the public relations depart- 
ment General 

* 


Gifford Home from Sweden 


For New Goodyear Job 
Don Gifford, who during the war 


chief engineer the Goodyear 


Tire Rubber Co.’s tire factory 
turned the company’s parent 
plant Akron for reassignment. 

Gifford joined Goodyear 1929 
apprentice mechanic. re- 
ceived additional training the 
company’s engineering squadron, 
and when Goodyear built its Swed- 
ish plant 1938 was sent over 
help install machinery. re- 
mained staff engineer, becom- 
ing chief engineer 1940. 


District Managers Named 


American Bank Credit 


The following appointments have 
been announced officials the 
American Bank Credit Plan 
automobile financing which 
sponsored the American In- 
stallment Credit Corp. 

William Eckert district 
manager for Suffolk, Middlesex, 
and Essex counties New York. 
Raines district manager 
for western Massachusetts. Robert 
Roose district manager for 
Cincinnati and nearby cities. 

s 


Billings Succeeds Huston 


Goodrich Sales Post 


Billings has been appointed 
supervisor tire distribution for 
the Replacement Tire Sales divi- 
announced Hayes, man- 
ager the tire requirements de- 
partment. Billings succeeds the late 
Huston. 

With the company years, Bill- 
ings had been sales manager in- 
dustrial tires for the last two 
years. had previously held va- 
rious posts the tire requirements 
department. 


Automobile Banking Names 


Seiver Vice-President 


Automobile Banking Corp., Phil- 
adelphia, last week announced the 
return Lt. Theodore Seiver 
and his promotion vice-presi- 
dent. recently returned from 
months overseas service. Seiver 
will charge the operations 
the Credit Corp. America, 
subsidiary ABC. 


Keating With Turco 


Turco Products, Inc., Los Angeles, 
Chicago and Houston, manufactur- 
ers cleaning and maintenance 
compounds for industry, announces 
the affiiliation Donald Keating 
with its technical service staff. 
graduate UCLA and California 
Tech, Keating served the Navy 
executive officer LST dur- 
ing World War 
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Expansion Program Starts 


Chapman Transmission 


Manufacturing space and em- 
ployment will tripled ex- 
pansion program announced 
Chapman Transmission Corp., Buf- 
falo, engineering and machining 
concern, which soon will start pro- 
duction newly designed hy- 
draulic bumper jack. 

President Eric McLean an- 
nounced the appointment Wil- 
liam Burt chief production 
engineer. Burt formerly was with 
Bell Aircraft for eight years 
liaison engineer experimental 
plane models. For the last two 
years has been industrial engi- 
neer for Buffalo Fire Appliance 


Twin Coach Buffalo Unit 
Names Five Executives 


Appointment several operat- 
ing executives the Buffalo divi- 
sion Twin Coach Corp. an- 
nounced General Manager John 
Lee. 

They are: Edwin Fabing, 
manager production control; 
George Hecht, materials man- 
ager; Gil Horohoe, quality man- 
ager; Arthur Butler, chief en- 
gineer, and William Ritzler, 
comptroller. All the executives 
formerly were with Curtiss-Wright 


Cutler Given Foreign Post 
International Goodrich 


Alfred Cutler has been appointed 
European sales representative 
International Goodrich Co., 
according 
Caywood, 
president. Cutler 
will have his 
headquarters 
Switzerland.When 
the factory the 
Rubber 
Fabriek Vrede- 
stien, The Hague, 
Holland, which 
will manufacture 
Goodrich 
brand tires, 
completed, Cutler 
will become sales manager for that 
country and supervise exports 
the company the European 
trade. 


Alfred Cutler 


* * * 
Keen Joins Graham-Paige 
Farm Output Chief 


Appointment William Keen 
superintendent farm equip- 
ment production announced 
Petersimes, factory manager 
Graham-Paige. 


Keen until recently was factory 
manager Fairbanks, Morse 
Co., with which was connected 
for years. Previously, the newly 
appointed Willow Run farm pro- 
duction head was charge ma- 
terials for Dodge. 

* * 
Fruehauf Factory Branch 


Fruehauf Trailer Co. will open 
its sixtieth factory branch office 
Fargo, D., service all 
North Dakota and the north- 
west counties Minnesota. 

the North Dakota 
which located 210 First Ave. 
N., where extensive stock re- 
pair parts for all makes com- 


mercial trailers will maintained. 


Goodyear’s Chief Sweden 

Hosely, factory manager 
Goodyear Tire Rubber Co.’s 
tire plant Norrkoping, Sweden, 
has arrived the company’s home 
office Akron home leave, his 
first since going overseas 1938. 

Hosely became manager Good- 
year’s Swedish factory 1942 after 
having served chief chemist and 
development manager. due 
return Sweden Aug. 10. 


Universal Credit Adds 


Four New Branches 

The opening four new branch 
offices was announced last week 
Universal CIT Credit Corp. 
Managers the new offices are 


Harold Welch, Midland, Tex.; 
Lawrence Eldredge, Boise, Ida.; 
Gerald Preston, Ashland, 
Joseph James Murphy, Detroit. 

* * * 


Mack Appoints Lunda 
Bus Engineering 


Appointment announced Er- 
nest Lunda assistant the 
chief engineer Mack Mfg. Corp. 
this capacity Lunda will 
charge Mack’s bus activities. 
Lunda will make his headquarters 
Mack’s offices New York 
City’s Empire State building. 


* * * 
Ford Names Cogswell 


For Oklahoma City 


Appointment Keith Cogs- 
well assistant manager the 
Ford Motor Co. Oklahoma City 
branch has been announced 
Davis, vice-president charge 
sales and advertising. 

* * * 


Reliance Picks Gregory 
Succeed Ballard 


Appointment Gregory Plug Co., announces the pro- 
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las district manager Pittsburgh 
for the Reliance Electric En- 
gineering Co. announced 
Helm, sales vice-president. Greg- 
ory succeeds Bon Ballard, who 


becomes assistant the sales vice- 


president. 
* * 


Johnson New Head 


Roy Johnson has succeeded 
Hall Lamp Co., Detroit, was 
announced last week. 

Johnson has been connected with 
the lamp industry for years. 
Hall Lamp for years. will 


remain director. 
* * 


Controllers Institute Adds 


Bremforder and Harmon 


Herbert Bremforder, assistant 
treasurer the Parts Corp., 
Toledo, O., and Austin Harmon, 
treasurer Wico Electric Co., 
West Springfield, Mass., have been 
elected membership the Con- 


trollers Institute America. 


Champion Boosts Two 


Ralph Rowland, vice-president 
charge sales for Champion 


BARNEY OLDFIELD, Mobilgas ambassador of goodwill, arrives back on the Pacific 
Coast to be congratulated on his winning of the Automotive Halil of Fame trophy by 
Clarence S. Beesemyer (left), vice-president and director of marketing of General Petro- 
aan yo organization sponsored the veteran race driver’s recent trip to the Detroit 

olden Jubilee. 


torial representative with head- 


announced the promotion 
Auld territorial representa- 
tive Spokane, Wash. 


quarters Oakland, Calif. Also 


They look things differently—including 


buying automobiles. Let your advertising approach 


women follow their eyes—into the pages 


the magazine that sees the 


THE MAGAZINE WOMEN BELIEVE 


| 
WOME 
i- | 


AUTOMOTIVE NEWS, JULY 1946 


WATCH FOR OUR 
ADS THE 
SATURDAY 


FOR 


Post has always been 
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RDAY 


FOR 
ADS 
EVENING 


When manufacturer asks you “watch for our ads 


the he’s calling your attention the best 
kind local support. 


For advertisements the Post reach your cus- 
tomers—the leaders, who are the first buy new 


and better things. 


SATURDAY SATURDAY EVENING 


And advertisements the Post get attention. For 
people like read ads the Post—far more than 


any other magazine. 


EVENING EVENING SATURDAY EVENING SATURDAY 
Post Post 


AIRCRAFT NEWS 
Navy Give All 
Publicity 


Charles Evans 
Aviation Editor 


BIG TIME lobbying full swing for aviation research— 
military, that is. usual the taxpayer financing the 
lobby, with the Army and Navy trying outdo themselves, 
just they did during the war, entertaining and 
encing the press. First, get some faint idea what the Army 
wants, and you can under- Press, warrant authorization 


stand their efforts fill the for beginning construction. 
papers with their propa-| The center would employ 5,000 and 
ganda, depending Congress completed 1955, says 
read and impressed. Army. 
after $250,000,000 year for five Hence, the need right now for 
years. With they plan exciting stories the papers, and 
new city “Location with| that was the reason for the re- 
population 16,000 area| cent junket Wright Field. Two 
100 square miles. hundred newsmen attended, and 
Plans are sufficiently ad-| they were ushered about, lectured 
vanced stage, Army Air Forces said| to, entertained, amazed and 
recently, according the United! amused only the Army, with 


ELLIOT 


experience with advertising wartime fully confirms its long- 


limit its funds, can these 
days. 

First, New York writers were 
flown Dayton big Army 
plane. Those from Washington 
went another plane. Those from 
Chicago and nearby still an- 
other, and there must have been 
several more because most sections 
the country were represented 
among the 200 writers. These are 
not small planes. They burn about 
100 gallons gas hour. 


Army Shoots the Works 


Impress the Press 


The show featured very advanced 
ideas flying. While the writers 
stood specially constructed 
stands nearby, the launching 
rocket was demonstrated. They 
craned their necks see dummy 
mechanically shot out 
plane, after which timing device 
shot him from his chair and an- 
other device opened his parachute. 

They saw the action the “rib- 
bon” parachute, discovered Ger- 
many, but now classed secret 
our Air Forces. They saw jet 
pursuit planes fly singly and for- 
mation, and plane and land 
automatically controlled radio 


Vice-President Charge Sales 
The Studebaker Corp., South Bend, Ind. 
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and radar. They saw many the|that knows nothing commer- 
jobs the Army, all these,|cial operating problems. 


course, being off the record. 


Only one item appeared that 
has remote connection with ci- 
vilian flying. was liaison 
plane, nothing Buck Rogerish 
about all. that company, 
stuck out like old-fashioned 
sore thumb. 

The Army has new gag jus- 
tify its billion dollar research plan. 
All civilian research, they say, 
being reduced following the war. 
Therefore, the Army should now 
all the research. Speakers used 
another familiar trick. After show- 
ing one their radar devices, one 
general cast aspersions indirectly 
all commercial aviation 
pointing out that the Army’s ra- 
dar apparatus were applied com- 
mercial flying, “300 planes hour 
could landed fields like La- 
Guardia airport,” and some the 
writers printed that ridiculous fig- 
ure with never quiver. 

This, indicated, shows that 
the Army should doing the re- 
search, since commercial and ci- 
vilian aviation forces are far 
behind. proves also that the gen- 
eral hasn’t been LaGuardia, 


held belief that the newspaper outstanding among all advertising media 


providing ever-available means producing prompt and specific local 


advertising extensively, continuously and explicitly newspapers 


1945, were able accomplish much helping our dealers continue profit- 


ably business during difficult time and establishing good will inesti- 


mable immediate and future value. 


This advertisement, prepared by the Bureau of Advertising, A.N.P.A., is 


published by The Columbus Dispatch in the interest of all ne“ spap2rs 


The writers paid only for their 
hotel rooms and for one breakfast. 
Everything else was furnished. The 
Dayton Chamber Commerce 
gave dinner. unidentified 
group entertained the country 
club and stimulating refreshment 
was adequate for every visitor. 


Publicity-Conscious Army 


Planned That Way 


That’s typical, and fairly large 
junket. There are others. Recently 
the Army flew writers Dover, 
Del., and then took them bus 
the Delaware shore see ram 
jet performance. They didn’t see 
much. The projectile looked like 
three-foot length six-inch stove 
pipe. took off out sea from 
its launching platform speed 
1,100 miles hour, and after 
second two reached 1,500 miles 
hour. Each ram jet gadget cost 
$400. But the show made the pa- 
pers just the Army had planned, 
and that’s the payoff. 

During the war, money was still 
less concern giving big 
shows for the newsmen than 
today. one show North Caro- 
lina, the Army demonstrated its 
radio-controlled target planes, and 
its anti-aircraft marksmanship. 


The little plane, costing $2,500, 


flown around controlled radio 
until everybody was all set. Then 
the anti-aircraft guns leveled 
and shot down flaming 
pieces. 

What good did for the writ- 
ers see that not yet clear. 
The target plane was bought 
train ack-ack crews tracking 
planes, and their guns were 
equipped with 
showed conclusively whether they 
hit missed it. But then, cost 
only $2,500. 

With but tenth the Army’s 
present money for research, per- 
sonal flying this country could 
given tremendous boost. Such 
fund would luxury, even for 
those who must develop new air- 
way aids, better airport plans, bet- 
ter personal planes and more effec- 
tive application radio and radar 
civilian flying. Just one hun- 
dredth what the Army asks now 

would bonanza for civilian 
ing. 

Perhaps the Navy spends more 
than the Army Con- 
gress through the press. The Navy 
takes writers long cruises 
big battleships. And their stories 
are read Congress, too. 


Sound-Proof Cabin 


Glass Blanket Din 
Stinson Voyager 150 


NEW YORK.—Blankets fine 
glass fibers developed during the 
war for the acoustical treatment 
military and naval planes are 
employed soundproof the cabin 
the Voyager 150, four-passen- 
ger personal plane built the 
Stinson division Consolidated 
Vultee Aircraft Corp. 

Sound treatment the cabin 
the Voyager 150 with the Fiber- 
glas blankets, plus installation 
dual engine exhaust mufflers, has 
reduced the noise level the cabin 
the point where practical 
install cabin dome radio loud- 
speaker, meaning that the occu- 
pants the plane are able hear 
commercial broadcasts without the 
use headphones, when the radio 
not use for navigation 
communication purposes. 


Aeronca Reports Output 

MIDDLETOWN, 
three bright yellow airplanes are 
turned out daily the Aeronca 
Aircraft Corp. here. The company 
goal 10,000 planes 1946, 
strengthen Middletown’s bid for 
recognition leading center 
light airplane production. 


BIG BUYING POWER 
FOR ADVERTISERS 
in TAX! WEEKLY 


Practically all of the 50,000 taxicab 
owners in the U. 8S. read it. Cab ewn- 
ers daily buy various types of mdse to 
keep their cabs in good condition, ap- 
pearance. BUYING POWER IS EQUAL 
TO 250,000 PRIVATE CAR OWNERS. 


1819 Broadway, N. Y. 23, N. Y. 
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The Cars They 


Like 


True Story Survey Shows Buick and Pontiac 
Rising Popularity 


NEW YORK.—Buick and Pon- 
tiac were the only two makes 
move favor among readers 
Story magazine, according 
study made following the war 
McFadden’s research division. 

Ford and Chevrolet still lead the 
list choices although both 
dropped few percentage points. 
Plymouth dropped from third 
fourth place, with Buick moving 
from sixth fourth. Pontiac 
moved from eighth sixth 
place. 

Eighty percent True Story 
families say they intend pur- 
chase new car, but per- 
cent say they intend wait 
year more. 

for the price, percent ex- 
pect pay less than $1,000 for 
their new car. 

The choice makes were these: 
Ford 24.3 percent, Chevrolet 22.6, 
Buick, 12.5, Plymouth 8.3, Oldsmo- 
bile 4.3, Dodge 4.4, Pontiac 3.7, 
Chrysler 2.4, Studebaker 1.5, Pack- 
ard 1.5, Nash and all others 13.7. 

Before the war, 71.7 percent 
True Story families owned car; 
57.6 percent now own car. 

Here are the makes now owned: 
Ford 27.8 percent, Chevrolet 25.5. 

13.2, Dodge 5.4, Oldsmo- 
bile 4.9, Buick 3.4, Chrysler Pon 
tiac 2.8, Studebaker 2.3, DeSoto 
Packard 1.6, Terraplane 1.2, Nash 
1.3, Willys and all others 4.6. 

Those who purchased their cars 
new: 49.2 percent. 

The breakdown price the 
readers expect pay was this: 

Under $800, 20.9 percent; $800 
$1,000, 46.1; $1,000 $1,250, 22.7; 
$1,250 $1,500, 8.8; over $1,500, 1.5. 

Two out three readers stood 
the sedan their favorite body 
type: 

Four-door sedan 42.1 percent, 


Mass. Inventor 
Battling 
Fraud Case 


SPRINGFIELD, fight 
the finish between the govern- 
ment and Robert Fish Research 
and Engineering Co. loomed last 
week the Agawam (Mass.) in- 
ventor self-feeding carburetor 
prepared fight charge fraud 
brought against him the 
Post Office department. 

The government, case al- 
ready postponed twice the fed- 
eral courts, charges that Fish used 
the mails defraud during his 
direct mail campaign 
gain financial backing for his self- 
feeding carburetor. Fish had mail- 
mountains letters seeking 
financial assistance from persons 
who later became 
the engineering and research 
project. 

Denied loan the West 
Springfield Trust Co. meet pay- 
rolls, the grounds that the bank 
examiners would criticize the trust 
company for making the loan pend- 
ing outcome the case, Fish de- 
clared had been forced close 
his entire plant. said had 
offered the company’s assets “in 
excess $135,000” collateral, but 
that the bank had still declined 
make the loan. 

But thanks the persons 
accused defrauding, Fish was 
able open his factory two days 
later, when the “co-operators” re- 
sponded the news the plant 
closing forwarding checks to- 
taling $5,000—and sending 
avalanche letters senators 
and congressmen demanding 
“fair deal” for the man they have 
backed the tune $150,000 dur- 
ing the past years. 

Postmaster General Robert 
Hannegan assured Sen. Saltonstall 
that “Mr. Fish will have full op- 
portunity present evidence 
his behalf and will have the 
opportunity examining whatever 
evidence the government offers.” 

Meanwhile, Walter Stevens, 
federal referee bankruptcy, gave 
the inventor until July pay 
off over $20,000 back debts 
forfeit sufficient assets satisfy 
the claim against him. Fish owes 
more than $10,000 back taxes 
the Internal Revenue department, 
was disclosed. 


two-door 25.4, club coupe 12.9, 
coupe 5.5, convertible roadster 
5.4, convertible sedan 3.9, station 
wagon 3.4, and sport roadster 1.4. 

Woman’s angle: 48.2 percent 
the women readers said they vis- 
ited the showroom when car was 
bought; 67.5 percent said they took 
ride car before was pur- 
chased; 74.4 said the car was the 
kind they themselves wanted. 

All findings the survey are 
based analysis 1,594 ques- 
tionnaires returned readers 
the October (1945) issue True 
Story. 

Readership True Story 19. 
percent skilled labor, 44.1 semi and 
unskilled; 2.5 clerical, 
sional 
executives, 15.3 proprietors small 
businesses, 1.2 outside sales, re- 
tail sales, 9.7 government, 1.3 
housewives, retired and unem- 
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E. J. RABIDOUX, president of Newark Buick Corp., announces the recent opening 
of its completely new service station at 39 Sussex Ave., Newark, N. J. Now that new 
car production is again underway, the building at 980 Broad St. will be devoted en- 
tirely to new and used car sales. The new service building provides 27,000 square feet. 


Mexico Halts 
Auto Export 


MEXICO CITY.—A shipment 
200 cars already crated and await- 
ing shipment Spain from the 
port Vera Cruz was caught 
the Mexican Treasury department 
order forbidding exportation any 
model automobile any person. 


announcing the order June 


ployed, and others 5.3, the the Treasury department said 
action had been taken stop the 


reveals. 


*Vogue’s last prewar survey 


flow cars from Mexico underway 
Spain and other European coun- 
tries. The move was described 
serious blow dealers and spec- 
ulators who have been able pay 
good prices for automobiles and 
then export them foreign coun- 
tries big profits. 


New Buffalo Concern 
certificate partnership has 
been filed Laughing Boy Motor 
Sales, 1368 Bailey Ave., Buffalo. 
Partners are Philip Strauss and 
Hyman Mesches. 


Lady the lead... 


son, 


Pontiac Names 
Nelson Assistant 


Boston Zone 


PONTIAC, Mich.—James 
organization 
manager for Pontiac Motor 
sion, has been transferred thé 
Boston zone assistant zone 
ager. His post the central 
Bathrick, general sales 
ager. 

The Nelson appointment 
move Pontiac toward bringing 
its sales zones full merchan- 
dising strength, said, 

Nelson has been member 
the General Motors group 
1928 and with Pontiac since May, 
1933. has served district 
manager Albany and Buffalo 
and the central office 


Gouldman began his asso- 
ciation with General Motors Ac- 
ceptance Corp. 1922. 1934 
joined Pontiac district manager 
the Cincinnati zone. was 
business management manager 
Atlanta when called the central 
office 1943 business manager. 


The clothes she wears...the places she goes...the cars she drives... 


set the pace for thousands women who want like her. 
that she is, she holds her place the lead 
following the newest trends fashion and living, 
“AS SEEN VOGUE.” 
Vogue dynamic force directing the buying habits women everywhere. 


Whether it’s clothes cars, Vogue readers buy more, more often; 


are first accept the new and replace the old. 


They own more cars, are the market for new ones twice often 


average car-owners.* Let Vogue sell your car customers 


who will keep your name the lead. 
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Again this poster you’ll see across the country July 
Nash has caught the persuasive, human quality that 
makes great outdoor advertising. 


This why you find such hearty enthusiasm for these posters 
among Nash Dealers. They know the extraordinary selling 
job this unique, persuasive treatment accomplishes. They see 
the results their showrooms. 


This day-by-day proof the advertising power that always 
supports them one the many reasons why Nash Dealers 
know they’ll always ahead with Nash. 


Division Nash-Kelvinator Corporation, Detroit 32, Michigan 


Tune inthe Nash-Kelvinator Musical Hit— David 
Rose and his Orchestra with Curt Massey, Kitty 
Kallen. Wednesdays 10:30 Eastern Day- 
light Time. Columbia Broadcasting System. 


— q 
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for number years. Hughes will 
with the concern serv- 


Perry Smith Opens 


Perry Smith Motors, Inc. 
(Studebaker), 1517 Gervais St., Co- 
lumbia, C., held its formal open- 
ing June 22. 

treasurer. Monroe Amick, former- 
with the old Studebaker dealer- 
the service department. 

* 


Cavanaugh Bros. Marks 
Years for Ford 


Cavanaugh Bros. Motors, Man- 
chester, H., observing its 
twenty-fifth anniversary Ford 
dealership. establishment 
maintains large servicing depart- 
ment with the slogan, “Bring Your 
Ford Back 

* 


* 


Fifty Years Marion, Ind., 

Marked Hollingsworth 
With the Golden Jubilee the 

automobile industry, Hollingsworth 


Motor Sales (Studebaker), Marion, 
Ind., featuring “Fifty Years 


Service the Transportation 
Feld.” 1888, Samuel Hollings- 
worth started livery stable, and 
the Hollingsworth family has con- 
tinued the business since. 

The dealership featuring two 
contrasting pictures, one showing 
the 1895 livery stable and the other 
showing today’s building with 
1947 Studebaker front, also four 
generations the family. 

* 


Park Pontiac Moves 

Park Pontiac, Inc., has just oc- 
cupied new and quarters 
500 Washington St. E., Charleston, 
Va. 

* + * 

McGowin and Wayne Join 
Operating Fla. Firm 


has purchased the interest 
Hughes the Hughes Motor 
and Supply Port St. Joe, 
and will operate the future 
conjunction with Lawrence 
Wayne under the name Wayne- 
McGowin Motor Co. 

Both Wayne and McGowin have 
been the automotive business 


manager. 
* 


Dealer Growth 


Eleven Firms Given 
Charters Ohio 


Several new dealerships and re- 
organization partnerships into 
corporations were announced 
Ohio last week. Among recent in- 
corporations are: 
Parts, Inc., Dover; Perry Faye Mo- 
tors, Inc., Columbus; Epperson 
Motors, Inc., Cleveland; Miami 
Motor Sales, Inc., Dayton. 

Baker-Geiger Motor Sales, Inc., 
Lakewood; Walner Motor Sales 
Co., Toledo; Mogadore Garage 
Sales Co., Akron; Columbus Truck 
Equipment Co., Columbus; Hays 
Motors, Inc., East Liverpool; 
Wagner Motor Sales, Inc., Youngs- 
town. 

Columbus Nash Co., 
been granted charter. 

Incorporators are Irene Hough- 
ton, Wanda Bockhorst and Har- 
old Houghton. Houghton for- 
merly was associated with the 
Nash district office Cincinnati. 
The dealership will located 
East Broad St., Columbus. 


Inc., has 


MRS. WILLIAM PEACE 


Clubwoman with symbolic name opens the Peace’ 


drive Philadelphia area women’s organizations under 


sponsorship The Evening Bulletin. 


Mrs. William Peace recently was appointed chairman the Women’s 
Organization Service Bureau, conducted The Bulletin coordinate, 
through special Bulletin department, the peacetime activities nearly 
500 women’s groups the Philadelphia area and keep alive the unity, 
enthusiasm and fixity purpose which distinguished the wartime achieve- 


ments Philadelphia’s women. 


This prominent clubwoman but one many Philadelphia women 
who are taking serious, personal interest preserving the peace and 


furthering community affairs. 


Operation the Women’s Organization Service Bureau The Bulletin 
—an innovation newspaper the field public service typical 
the way The Bulletin participating actively the civic life the 
people Philadelphia. offers more evidence why The Bulletin the 
preferred newspaper among Philadelphians why they trust its editorial 
content use its advertising columns their reliable shopping guide. 


The Evening Bulletin has circulation exceeding 600,000, the largest evening 
circulation America. read four out five Philadelphia families. 


PHILADELPHIA NEARLY 


EVERYBODY READS 


THE BULLETIN 


Dover Auto 


HOME OF Savannah Lincoln-Mercury, Inc., a new dealership. The firm, headed by 


Joseph 8S. Espy as president and J. R. J. 


Shepard as general manager, occupies the 


entire Bryson building, 5 E. Perry St., Savannah, Ga. 


Zapfel Gives Firm 
His Three Children 


Victor Zapfel, recently retired 
director the Buffalo Automo- 
tive Trade Assn., has turned over 
the Zapfel Bros. Garage (Stude- 
baker), Cheektowaga, Y., his 
three children, Victor E., Albert 
and Eleanor. 

The elder Victor, who founded 
the business 1924, decided 
make his children the new owners 
upon their return from the armed 
forces. Victor spent four years 
the Army Air Corps; Albert, four 
years the Marines, and Eleanor, 
two years Waves. 


Espy and Shepard Head 


Savannah Lincoln-Mercury 


Savanah (Ga.) Lincoln-Mercury, 
Inc., new dealership, headed 
Joseph Espy president. 

General manager the new 
firm, occupying the entire building 
ard, who comes Savannah from 
Columbus, Ga., where, for the past 
years, was manager one 
the oldest Buick-Cadillac dealer- 
ships the state. 


Scarritt Opens Fla. 


For Lincoln-Mercury 


Scarritt Motors, Inc., has opened 
for Lincoln-Mercury St. Peters- 
burg, Fla. The firm features mod- 
ern service department and com- 
plete line Fisk tires and acces- 
sories. 

Scarritt, who heads the 
new dealership president, came 
St. Petersburg from Pensacola 
organize the firm. has been 
associated with the Ford organiza- 
tion for more than years. 
Paulk 

* * * 


New Dealers 
Appointed 


Kaiser-Frazer 


Appointment four new Kaiser- 
Frazer dealers was announced last 
week MacDonald, vice- 
president charge sales for the 
corporation. The new firms are 
follows: 

Schon Motors, Utica, N.Y., headed 
Ernest Robinson and Fred 
Buttenschon. The company will 
Frazer distributor for five New 
York and dealer for Kaiser 
Utica and vicinity. will lo- 
cated 307-309 Lafayette St. 

Hunter-Hanson Co. Second Ave. 
and Tenth St., Cedar Rapids, Ia., 
owned Dan Hunter and Tru- 
man Hanson. The firm will 
Frazer distributor for counties, 
Iowa and one each Wiscon- 
sin and Illinois, and Kaiser dealer 
Cedar Rapids and vicinity. 

McCarroll Motors, Inc., 212 Mont- 
gomery St., Savannah, Ga., headed 


McCarroll. The company 
will Frazer distributor five 
Georgia counties and Kaiser dealer 
Savannah and vicinity. 

Inland Motors, Inc., Casper, Wyo., 
headed Canfield. The firm 
will Frazer distributor 
Wyoming and Nebraska counties, 
and Kaiser dealer Casper and 


vicinity. 


Columbia Chevrolet Firm 


Building New Shop 


Central Chevrolet Co. enlarg- 
ing its present plant Columbia, 
C., with new brick and steel 
two-story building. 

The new structure will used 
for service and parts department. 
Floor space will 192 feet. 
expected that the structure 
will completed and ready for 
occupancy Sept. 

* * * 


Courts Candidate 


Cecil Courts, junior partner 
Courts and Sons Co., Milton, 
Va., Republican candidate for 
the state House Delegates from 
Cabell county. 

* * * 


Searcy New Home 


Walter Searcy (Kaiser-Frazer) 
has occupied new concrete build- 
ing Bentonville, Ark. 

* * * 


Tate Remodeled 


Swafford Tate Motor Co. (Stude- 
baker), has occupied its newly 
remodeled and renovated building 
Malvern, Ark. 

* * 


Aldrich Motors Opens 


Aldrich Motors (Studebaker) has 
opened Main and Twelfth Sts., 
Lewiston, Ida. 

* * 


Addy Expands Service 


Earl Addy, proprietor Addy 
Motor Co., has opened new service 
facilities Main St., Shelby, 
Mont. Cost the structure was 
$55,000, while $20,000 has been spent 
for equipment and supplies. The 
space covers 14,000 square 


s 
Webber Buys Building 
Webber 
Dodge), Omaha, 
property Twenty-fourth and 
Vinton, remodeled into 
body plant. 


Sherbert Promoted 


parts manager for Williams Motor 
Co. (Packard), Spartanburg, C., 
has been promoted assistant 
manager. 


Stewart Motor Co., Greensboro, 
C., announces the appointment 
Edwards, formerly con- 
nected with North State Chevrolet 
Co. Greensboro, service man- 
ager. 


j 
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Dealer 


Doings 


$100,000 Project Planned 
Babcock Spokane 


Babcock Motors (Packard), Spo- 
kane, Wash., proposes 
ment more than $100,000 land 
and construction 4th and Wall 


Sts., occupying full block, accord- 


ing John Babcock, manager. 
Construction will reinforced 
concrete and brick fully trussed 


roof, and partial basement cover- 
ing area approximately 22,- 


000 square feet. 
* + * 


Davis Named Distributor 


For Reo Memphis 
Walter Davis, head Davis Mo- 


tors, Memphis, Tenn., Willys 


distributor, has been appointed dis- 
tributor for Reo trucks the 


Memphis area and will operate 
this department under the name 


Reo Truck and Bus Co., 321 
Main St. 


* * * 
Lincoln-Mercury Appoints 
Brooks.at Richmond, Calif. 


The Lincoln-Mercury dealership 
been 
awarded John Brooks. will 


Calif., has 


Westfield, organized with capi- 
tal 100 shares par stock. 
Incorporators are Joseph Kossick, 
William King and Mary Jane 
Kossick. 

* * * 


Hargis-Jones Gets Okay 


For $55,000 Project 


Hargis-Jones Motor Co., Ford 
distributor Corpus, Christi, Tex., 
has been granted permission 
the city construct $55,000 con- 
crete-block sales and service build- 


ng. 

The building will located 

101 Shoreline Blvd. CPA has 
approved the project. 
* * 


For Studebaker 


Eight Dealers Added 


Pacific 


Geo. Wallace Co. (Studebak- 
er), Portland, Ore., announces ap- 
pointment Hal Hillman Motors 
and Wareham Motor Co., Portland 
dealers, Lineham 
Vancouver, Wash.; Bonesteele 
Sales Service, Inc., Salem, Ore. 


Kinnebrew-Duffy, Inc., Longview, 


+ 
Wis 

ROTORS 


fam 


TWO OF THE most modern automobile salesrooms in Florida have been completed 
and will be occupied by Hudson Florida Motors, Inc., top, Hudson distributor at Jack- 
sonville, and by Milford Bros., South Jacksonville Hudson dealer. Hudson Florida Mo- 
tors, Inc. is spending over $100,000 on its new building which has more than 17,000 
square feet of space devoted to showroom, parts and service departments. The Milford 
building cost $70,000 and covers more than 10,000 square feet. 


Assn. and treasurer the Geor- 
gia association. 
* 


and average depth 110 feet. 
About $12,000 included for equip- 
ment the expansion. 

* * * 


Sullivan-Palnick Named 


Brewer and Blanc Form 


Wash.; Aldridge Watts, Amity, 
Ore.; Pearson Knowles, New- 
berg, Ore.; Miller’s Garage, Oregon 
City, Ore. 


occupy $80,000 building the 

corner 23rd St. and Roosevelt 

Ave. this fall. The building will 

have dimensions 132 feet. 
* * 


Terrell Buys Lot 


* * 


Dealership Garages 


K-F Montreal 


Sullivan-Palnick, Montreal, last 
week was named the first Cana- 
dian sales outlet for Kaiser-Frazer. 
will distributor Frazer cars 


Reo Firm Jersey City 
Harold Brewer and Benjamin 
Blanc, both released from 
the Army several months ago, have 
organizer Brewer Blanc Mo- 
tors, Inc., 673 Montgomery St., 


myer headquarters burned 
January. King formerly was 


manager for the Chevrolet 


Toledo. 


* * * 


Hunter Chevrolet Co., 
sonville, C., has been incorpor 
ated with authorized capital stock 
$150,000. Principals are Thomas 
jr. and Mary Hunter. 

* * * 


Fries Adds Shop Space 


Truman Fries (Chrysler), 
Bethlehem, Pa., has acquired new 
building the main highway be- 


tween Allentown and that 


lubrication and washing provides 
increased space for shop opera- 
tions. 

* 


Doubles Service Area 


Parts and service space has been 
doubled Weese (Chrysler), 
Elkins, Va., following removal 
the tire recapping business 
new location. 


Bennington Build 
Bennington Garage (Chrysler), 
Bennington, Vt., has let contract 
* * 


Installs Equipment 
Installation equipment its 
new building has been completed 
Smith Auto Co. (Chrysler), 
Yazoo City, Miss. 
* + * 


Charter Shug Glenn 


4 G J Ci N J 
For Building Ga. business retail dealer for Kaiser |President and Blanc secre-| Shug Glenn Buick Sales Serv- 
Terrell Auto Co. (De Soto- being erected Blairsville, Montreal and vicinity. The dealer- They will sell and service Lexington, Ky., has been in- 
purchased 110 foot lot three-story sales and service build- Hudson county, $50,000 Franklin Hays, 
and steel frame building, work and Lazarus Palnick. Sul- 
located offices and the parts de- will used garage Motor for years and later Employe Facilities Ky., capital $75,000, has been in- 
partment auto storage place. sales manager for large dealer- Empl corporated Douglas, 
chart Formal opening Miller Motors, room, locker room with service shop for trucks, trac- 
ern Massachusetts: Inc. (Lincoln-Mercury), has the fountai 
CPA North Carolina type wash- included the new busi- 
and Eileen Motor Co., Forest City, $20,- er, former man- |placing the parts display across 
000, and Ashe Motor West ager for Universal Credit front the building where Omaha New Car Dealers Assn. 
otor Sales, officer the Army, enters the door. from June until September. The 
dent. Raymond Arias, former ac- closing publicized large signs 
offman Buys Dealership countant, office manager, and Dunmyer Appoints Kin prominently displayed show 
j ey nt, * * 
Frank Lee Coffman ;r., World O., announces the appointment Carlton Buick 
ickenbottom Motor Implement ager. soon materials can be| Formal opening Carlton Buick 
Co. Harrison Ark., and will han- Huff Organize obtained, new building will Columbia, Tenn., has taken 
dle Chrysler and Plymouth. K-F Firm Bartow erected 210 State St. The place. Carlton owner. 
Bartow Motors, Inc., Bartow, 
Winfield Increases Space Fla., has been organized for Kaiser 
For Service Facilities and Frazer automobiles and Kaiser 
(Chrysler), Winfield, Kan., for mew corporation, and 
essary expansion its service Huff treasurer. new building 
quarters. The additional space completed the corner 
house the body and paint Gay and Highway 17. 
used cars, and wash rack. 
Expansion Maj. William Tumlin, recent- 
320 New facilities, representing an|ly discharged from the Army after 
Metuchen, Ga. right man. 
Complete, detailed history of auto industry. 
HISTORICAL complete knowledge and experience supervising 
SCRAPBOOK EARLY CARS large, hard-hitting sales force necessary. 
Give complete history, attach picture. Give names and 
dates last two employers. State basis compensa- 
tion desired. not apply you have not had ex- 
send following books: erience outlined. 
Write Box 1310 
j 
: 6 Name s | ing a modern auto sales and service structure. A feature will be a unique three-car 
- e ¢ | Showroom in which one car, at the base of a rotunda, will revolve slowly on a turn- 
table. The showroom tower will topped with six-foot band stainless steel (Our Organization Knows This Ad) 
2 ¢|door for service customers. The building will occupy 5,500 square feet and will cost 


around $30,000. Gene W. Rossman is president. 
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King’s Case 


Neck Out 


Jungle Call 


Jack Weed 


EARD from old car sales 

manager friend, who quit his 
factory and took dealership 
and—of all 
his preaching 
and doing 
pretty good job 
it. This fellow 
King Chase, 
who used 
assistant sales 
Manager 
Chevrolet, 
charge the 
Western 

King located 
down 
ton, town around 
000 population and good farm- 
ing territory. He’s got about 30,000 
square feet service floor space 
keep filled with service work, 
and King must doing quite 
job selling. According his 
recent letter, did $100,621 
customer labor and $167,063 
parts during the first four months 
this year—that ain’t all bad 
for guy who used sit behind 
the desk and tell the dealers how 
it. 

King admits that has darn 
good service manager but that 
something the Chevrolet sales de- 
partment always get 
yourself good service manager 
and let him build your busi- 
ness. His organization composed 
about 100 persons. King’s April 
service business put his dealership 
sixth the country and second 
the West Coast all Chevrolet 
dealers. you guys who own deal- 
erships and resent the factory boys 
telling you how run your busi- 
ness—just give chance; may- 
they can. 


SURE the devil stuck 

away out when wrote 
that “shirt sleeve pioneer” column 
and dug the old parts compa- 
nies. Got admit that left out 
one that has just claim rep- 
resented and sort bell-cow 
one end the service field, too 
Specialties Co. over St. 
Joseph, Mich., which makes jacks, 
brake parts, cast steel crank 
shafts, Lambert disc brakes and 
does nice business malleables 
and castings. 

Auto Specialties’ first automo- 
tive product was patent auto top 
holder back 1909—remember 
them? When you wanted put 
your touring car top down you had 
have something that would grip 
and keep from jouncing all 
around the back the car. 


Oldsmobile, Hudson, Everitt and 
Chalmers were the first adopt 
this new automotive product, but 
they quickly became standard and 
Ausco was the stag- 
gering production 12,000 top 
holders day—made 700 em- 
ployes. 


Weathering disaster fire, bus- 
(See BACKSHOP, Page 34, Col. 


This Section 


New Preducts 


Soviet Cll Output ............. 
Dynamatic Drive 


Third 
Show Defects 


Police 


Faulty Lights Lead 
List Inspection 


924,509 Cars 


EVANSTON, 
third all vehicles opera- 
tion have mechanical defects, 
and faulty lights account for 
approximately half the to- 
tal number defects. 


These conditions are revealed 
checks 924,509 vehicles the 
and Canada during the first 
three weeks the Police Traffic 
Safety check, which started May 
and sponsored the Inter- 
national Assn. Chiefs Police. 


the total number vehicles 
checked, 302,892, 32.8 percent, 
were found defective. These fig- 
ures are based reports from 
states, the District Columbia 
and the nine Canadian provinces. 
They are subject revision 
additional information available. 


The scarcity repair parts 
has been hindering the effective- 
ness the safety check, accord- 
ing several state police chiefs 
and district coordinators. After 
tickets were given motorists 
whose cars were found faulty, 
they were unable get repairs 
because the shortage. 

Tail and stop lights account for 
30.1 percent the 412,728 defects 
reported type. Faulty front 
lights accounted for 19.5 percent. 
Other points checked and their 
percentages the total are: 

Inadequate brakes 13.8 percent; 
windshield wipers 
horns 8.7 percent; tires 5.7 percent, 
and other faults percent. 

“It significant that neglected 
maintenance and shortage parts 
seem account for the majority 
defects the police check reveals,” 
said Robert Raleigh, associate 
director the IACP Safety divi- 
sion, who directing the program 
nationally. 

motorist cannot get far 
flat tires, nor those worn that 
they frequently give out. But 
will drive car needing adjustment 

replacement lights, one 
with capricious feeble brakes, 
silent horn windshield wipers 
that don’t work. 


“Often this just plain care- 
lessness, putting off repairs that 
knows should made. may 
be, too, that repair replacement 
parts are hard get. But safety 
demands that the driver respon- 
sible for keeping his car good 
mechanical condition.” 


the United States 869,776 ve- 
hicles have been given the safety 
check police. these, 283,623, 
32.6 percent, had defects. 
type the defects were: 

Rear lights 30.3 percent; front 
lights 19.6 percent; brakes 13.3 per- 
cent; windshield wipers 9.2 per- 
cent; horns percent; tires 5.6 

(Continued on Page 33, Col. 1) 


DeVilbiss Sets Courses 


For Auto Refinishers 
TOLEDO, Co. 
has reserved three 
courses the second half 
its 1946 school spray painting 
for auto refinishers. 
Starting dates will Aug. 12, 
Oct. and with all ses- 
sions covering the same class- 
room instruction and shop work. 
Courses are free users De- 
Vilbiss spray equipment, who 
are requested write for res- 
ervations well advance. 


Competition Building 


Campaigns for Service 


Police Traffic Safety Check Report 


Summary for May June 1946 


Total Total % 
Cars De- Brakes 
eck fective fective 
2,703 47.2 639 
10,725 41.4 786 
3,810 78.8 1,055 
17,772 
3,171 48.0 820 
8,708 37.7 1,151 
695 40.5 
2,021 19.0 61 
12,447 2,264 
8,145 41.3 1,524 
2,499 61.3 
4,200 67.4 442 
Ind. 
10,125 24.9 1,926 
14,192 20.9 5,742 
Maine...... 2,477 38.0 128 
Mich. 34,843 8,237 23.6 978 
29,156 11,967 41.0 2,970 
10,442 6,706 64.2 1,509 
38,227 13,073 34.2 2,781 
Mont ...... 
Neb...... 
Nev... 
N. M.. 10,792 2,273 21.1 228 
40,536 9,154") 22.6 2,399 
N.C... 88,064 29,131 33.1 5,540 
5,056 3,016 59.7 500 
Ohio (2) 27,612 36.3 2,686 
38,771 21,580 55.7 5,037 
Ore. (2)..... 4,080 1,896 46.5 370 
Pa. (2).. 5,643 2,709 48.0 
(2) 64,018 5,197 8.1 
Tenn.. 40,627 44.4 3,011 
Texas..... 
2,485 1,300 52.3 418 
Vt. (2) 5,495 1,225 22.3 
18,612 8,575 46.1 690 
Wash. (1) 11,269 6,149 54.6 1.007 
Va. (1) 13,192 2,107 15.9 287 
18,963 6,985 36.8 1,268 
1,034 57.3 118 
869,776 283,623 32.6 51,738 
Canada 
Alberta 
Man. (2) 
(2) 
(1) 
Is. (1) 
Sask. (2) 
CANADA 
TOTALS... 5,363 
GRAND 


*Incomplete. 


57,101 35,955 38,014 80,599 23,359 53,631 


Wind- Lights 
Horn | shield 
Wipers | Front | Rear 
492 615 634 | 2,205 
2,441 740 3,140 3,064 
803 1,005 981 4,329 
478 488 |——— 3,242 ——_ 
483 528 | 3,057 4,302 
50 56 117 160 
7 8 103 40 
1,943 2,535 | 3,333 | 4,615 
829 1,146 1,649 2,289 
522 600 1,338 | 2,075 
619 634 |——— 8,000 
3,649 4,964 6,576 | 14,730 
225 232 416 490 
60 71 336 384 
46 55 287 543 
24 28 510 388 
425 539 2,445 | 2,138 
1,608 1,351 |—— 10,597 ——_ 
1,073 1,230 1,959 | 3,164 
2,428 2,583 | 3,468 7,014 
646 1,221 |——— 5,355 ——_ 
228 256 313 642 
353 209 1,453 2,215 
4,669 | 3,924 8,963 | 10,081 
476 387 | ——— 1,355 
726 740 | 2,069 5,745 
3,625 | 3,503 6,129 | 6,996 
184 201 578 1,659 
249 351 1,196 1,284 
952 870 |——_ 
2,202 2,908 807 8,105 
144 187 377 1,001 
45 12 507 1,071 
206 187 1,047 5,120 
518 603 1,853 2,294 
91 80 641 816 
685 786 1,865 | 3,049 
79 101 | 488 ——— 


34,283 35,914 76,434 |118,288 21,886 


5,781 


NOTE: Where figure for front and rear lights was not divided, half was included each column total. 


The first training 
school for service managers 
Lincoln-Mercury cars held 
since the war opens today (July 
the plant the Lincoln divi- 
sion Ford Motor Co., Glenn 
Schricker, Lincoln-Mercury service 
and parts manager, announced last 
week. Fifteen service managers for 
Lincoln-Mercury dealers 
Dearborn branch territory and the 
Windsor area will attend the first 
five-day course. 


Improved service techniques for 
1946 Lincoln and Mercury cars and 
modern methods operating 
service department will includ- 
the course, Schricker said. 
There also will instruction 
engine overhaul and the repair and 
maintenance each assembly unit 
which makes complete Lin- 
coln and Mercury car. 

The course, Schricker said, de- 
signed help service managers 
increase the efficiency their de- 


Lincoln-Mercury School 


Fifteen Service Managers Will Attend 
First Postwar Training Classes 


partments and thereby reduce 
tomer labor costs. 

estimated that more than 
6,400 service men employed Lin- 
coln-Mercury dealers will ultimate- 
receive instruction the new 
service methods graduates 


the Detroit courses 
branch headquarters throughout 
the country. 


courses will start July for Lin- 
coln-Mercury service managers and 
representatives the company’s 
branches. 

After completing the course, each 
student will return his territory 
and pass the information 
has gained. 

Skinner, general manager 
the Lincoln-Mercury division; 
Frank Denney, general sales 
manager; Crowley, assistant 
general sales manager; Schricker 
and Ray Boardman, parts and 
accessories merchandising mana- 
ger, will address the classes. 


Companies 
Stress Training 


Crews Teaching Latest 
Merchandising Plans 
Gas Dispensers 


along the 
refinery front training crews 
are busy preparing filling sta- 
tion owners and their opera- 


tors garner the largest 
slice the service dollar his- 
tory. 

Training men are now the 
field for such companies Gulf, 
Sinclair, Standard Oil Indiana 
and Ohio, Texas and Sun, teaching 
the corner gas dispensers and their 
men how merchandise their 
services public that 
need much coaxing switch 
the station that meets them with 
courtesy and truly endeavors 
fill their wants. 

Other oil companies, such 
Pure Oil, are about start the 
most ambitious 
grams they have ever had, not 
only merchandising but 
including 
brake service, shock absorber, 
wheel balancing and tuneup. 

And most these companies are 
investing more their training 
programs than they ever did 
prewar days, not only because they 
have more untrained men their 
stations but because they can see 
opportunity get more service 
customers coming their service 
stations they train their atten- 
dants courteous and efficient 
mechanics. 

These companies and some 
the smaller firms are using every 
trick the bag their training 
programs—not only they have 
crew trained instructors the 
field with other duty than 
train the personnel the filling 
stations, but they are using slide 
films, movies, charts, service man- 

(Continued on Page 38, Col. 4) 


Areas Seek 
More Parts 
Further Check 


EVANSTON, officials 
are finding their dismay that 
the widespread parts shortages are 
hampering correction the de- 
safety check. 

two letters from opposite 
ends the S., the International 
Assn. Chiefs Police has been 
called upon attempt step 
shipment parts that local ef- 
forts will not for naught. 

Lt. Chet Spencer, Washington 
state coordinator the program, 
appealed for replacements lights, 
brakes and steering mechanisms. 
the vehicles inspected along the 
West Coast, Spencer said, per- 
cent were rejected because de- 
fects these parts. 

Spencer implied that the auto 
manufacturers have not fulfilled 
their promise deliver quan- 
implement the check. 

Dee Hedrick, district coordi- 
nator for Beckley, Va., made 
similar request the associa- 
tion for his county. Tail lights and 
seal beam headlights are extreme- 
Hedrick wrote.. 


Service and Used Car 
Jobbers and Maintenance Men who Service and 
| 
2,426 
74 
1,149 
157 338 
1,192 1,709 
1,500 
606 1,166 
1,352 
2,897 3,283 
282 
636 13,150 
186 242 
| 
313 
1,388 
i 29 163 
i 


SERVICE SECTION 


Sanford Markey 
Staff Correspondent 

CLEVELAND.—(UTPS) Eaton 
Mfg. Co. planning large ex- 
pansion program make new 
product which will keep the inside 
car evenly heated de- 
grees during the winter. 

What started research the 
new device—a “dynamatic 
was the fact that automobile heat- 
ers didn’t take enough fresh air 
keep car windows from steam- 
Findley, director Eaton’s re- 
search laboratory. 

But like many other inven- 
tions, development the dynam- 
atic drive may fan out and find 
useful place unexpected direc- 
tions. Although designed oper- 
ate automobile accessories more 
efficiently, can used any 
revolving shaft. 

unit less than inch diam- 
eter can put fishing rod 
prevent back-lash. unit 150,000 
times larger has already been made 
18,000-horsepower drive for 
the Boeing Aircraft wind tunnel. 

experimented induc- 
tion drives for automobiles, air- 
craft and household appliances 
since 1940,” Findley said. “Two 
years ago came across patents 
similar device made very 
large sizes Dynamatic Corp. 
Kenosha, Wis. 

“We recently bought Dynamatic, 
which will continue division 
Eaton make the large special 
units Wisconsin. 

drives will turned 
out volume Cleveland soon 
new plant can leased,” 
Findley said. 

With this acquisition, Eaton, 
one the largest producers 
automotive parts, has expanded 
its operation include produc- 
tion for the aircraft, marine, do- 
mestic appliance, electronics, ma- 
chine tool, construction, railroad 
and conditioning and refrigera- 
tion industries. 

Eaton’s dynamatic drive, accord- 
ing Findley, can used 


CONSTANT SPEED DRIVE 
operate automobile accessories, 
household appliances and machine 
tools. 

DRIVE, CLUTCH BRAKE 
for machine tools, making closer 
control the tool possible. 

CONSTANT TENSION DEVICE 
for textile machinery, newspaper 


Gas Pump Price 
Boosted Again 
Percent 


WASHINGTON.—Manufacturers 
power operated gasoline dis- 
pensing pumps have been author- 
ized the OPA increase their 
existing ceiling prices almost 
percent, bringing the total in- 
crease since October, 1941, 16.1 
percent. 

Both computing and non-com- 
puting pumps are affected the 
authorization, which was necessary 
relieve the industry’s hardship 
position, OPA said. 

The action became effective June 
21. Gasoline stations and oil com- 
panies buy the pumps direct from 
manufacturers and resellers are 
involved, the agency said. 


Trotman Heads 


Bowser Pump 


FORT WAYNE, Ind.—J. Trot- 
man has been appointed head 
the new Bowser, Inc., Industrial 
Pump division, located here, 
the company has announced. 

Trotman has been identified with 
the pump industry for years 
and has been for the past six years 
general sales manager Black- 
mer Pump Grand Rapids, 
Mich. complete line pumps 
will developed the Bowser 
division, was stated. 


Hatcher Auto Expands 


Hatcher Co. (Chrysler- 
Plymouth), Grinnell, Ia., has start- 
expansion program for its 
farm implement and tractor de- 
partments. 


9 
Eye ‘Dynamatic Drive 
Eaton Says New Induction Unit Will Keep 
Heat Even Degrees 
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presses, wire drawing and oil well 
drilling and other equipment. 

“On automobile the drive 
takes its power from the engine, 
irons out speed variations and 
transmits motion from one rotat- 
ing part another, under control 
and without any mechanical con- 
tact,” Findley said. 

Automobile engine cooling fans 
operated with dynamatic drive 
run only when needed. buses, 
taxis and police cars the drive 
may become widely used keep 
batteries charging steadily, 
said. 

machine tools, the drive re- 
places the clutch, operates faster 
and prevents the cuttings tools 
drills from braking dulling with 
variations the hardness the 
piece being cut. 


textile and wire fields FINDS tire changing easy with new Malabar hydraulic bumper jack, which 
drive has many applications said lift heavy cars with ease. produced Menasco Mfg. Co., Burbank, 
keeping wires threads taut, yet| Calif. Advantages claimed for are top pumping unit, which eliminates stooping shortage, stated. 

squatting to operate; cleated swivel base, to prevent slippage; new type hook, fits con- a 
" s tour of all type bumpers and Is adjustable from a low of 41% inches up to 20% inches; What do you want to buy, sell or trade? 
breaking regardless the size lift inches and pump that operated with feather-touch. The weight See Classified Want Ads, inside back cover 


slack enough prevent their 


the reel. only pounds. 


Three-fifths all traffic fatalities (says Na- 
tional Safety Council) occur during dusk 
and darkness. That’s why your customers 
need G-E—the lamp that does not grow dim! 


Night safety requires more than good 
brakes. headlamps grow dim, seeing 
distance cut—often without the driver’s 


G-E LAMPS 


GENERAL ELECTRIC 


Verzella, official police photographer, Pittsburgh. 


Sell G-E, the lamp that 


knowledge. can’t see time, can’t 
stop time. And object which would 
visible when lights were new might 
seen too late lamps grew dim. 


That can’t happen with G-E Sealed 
Beam Headlamps. Lens and bulb are 
single all-glass unit, hermetically sealed. 


“ALL- GLASS "SEALED BEAM 


119 Battery Firms 
Violated Lead 
Quota, Says CPA 


WASHINGTON.—A total 119 
battery manufacturers have 
lated the lead order, the Civilian 
Production Administration told 
members the Automotive 
tery Industry Advisory committeé 
meeting here last week. 

Most the violations, CPA said, 
resulted from manufacturers ex- 
ceeding their lead quota. Officials 
said that these violators are being 
investigated speedily possible. 


The lead situation still far 
from secure the present time, 
Officials said that lack trans- 
portation facilities temporarily 
hampering the import Mexican 
products very seriously. Also, 
percent percent production 
loss lead has been 
caused the months’ strike 
that industry. Lack develop- 
ment the lead mines was also 
contributing the present 


this issue. 


Air, moisture, dirt can’t get dim 
light output. Result: G-E Sealed Beam 


Headlamps maintain 99% original 
light output right the end life. 


Make night driving safer and help your- 
self increased sales. Sell G-E the lamp 
that DOES NOT GROW DIM! 
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Fisher Provides 
Work Plan for 
Disabled Vets 


experimental 
program for disabled war veterans, 
believed the first its kind 
large industry, was announced 
last week Fisher Body. 


The purpose the program 
offer job opportunities dis- 
abled servicemen equal those 
Sought persons with full phy- 
capacities. Limited scope 
its present experimental stage, 
entirely apart from General 
Motors’ overall program for rehir- 
ing veterans who were employes 
before the war. 


Thomas Archer, vice-president 
and general manager 
Fisher, disclosed that the project 
for disabled men was launched 
February. 

After three months operation 
has proved conclusively that dis- 
abled men are setting records 
the automobile body building in- 
served the fields battle. Their 
record, fact, has been out- 


Contented Customers And 


last few years have been 
State Motor Oil has come through 
with reputation for being wholly 
—and consistently dependable. For 


THE ENTIRE parts department of Dah! Motors (Ford), Utica, N. Y., is in the 
showroom to attract maximum customer attention. There are 72 new style parts bins. 
The background and counters are built of stained plywood. 


standing that new departments are 
being surveyed for possible inclu- 
sion the program. 


Disabled men were hired the 
start the program work 
Fisher’s engineering 
production department. Some 
them were arm and leg amputees; 
others had less obvious disabilities 


such permanent leg injuries, 
POW’s who had suffered frozen 
feet. All were assigned jobs 
which formerly were given 
young men desiring break into 
automotive body engineering. 


‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 


SAY QUAKER STATE DEALERS 


lubricating better and longer. 


Today war-born re- 
fining finer oil 
for your motor than ever before! 


They are permanent contented 
customers. This pays you double—be- 
cause they’re congenial and profitable 
crowd business with! 


Millions motorists know now that 
necessary, get Quaker State Motor 
Oil—to back their Quaker State 
dealer every time they need oil. 


Austria, Hungary Gain... 


Soviet Oil Output Drops 


Below Prewar Level 


WASHINGTON.—Although world 
production crude oil reached 
new highs during 1944 and 1945, 
European output fell well below 
1938 levels, according reports 
received the Office In- 
ternational Trade last week. 


Lower output the major Eu- 
ropean producers, the Soviet Union 
and Rumania, far offset increased 
production the small oil produc- 
ing areas Austria and Hungary, 
was pointed out. 

For decades, says the OIT, Rus- 
sia has been the largest European 
producer crude petroleum and 
the third among world producers, 
outranked only the United 
States and Venezuela. Rumania, 
with fraction Russia’s output, 
has led the other European coun- 
tries wide margin. Austria, 
Hungary, and Germany are next 
line, but one these three has 


Member Pennsylvania Grade 
Crude Oil Association 


QUAKER STATE MOTOR QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION CITY, PENNA. 


produced twentieth Europe’s 


oil. 

Russia, Rumania, Austria, Hun- 
gary, and Albania, full produc- 
tion, can produce enough petro- 
leum provide for their own 
needs and for some export. 
other European country does 
production cover more than 
small part national require- 
ments. During the war, oil pro- 
duction figures 
were rough, meager, and none 
too reliable, OIT points out. 

The Soviet Union’s new five-year 
plan calls for increase Rus- 
sia’s annual crude oil production 
35,500,000 metric tons 1950, 
with target 60,000,000 metric 
tons year the ultimate goal. 
(Although the weight crude oil 
varies considerably, one metric ton 
generally equals about seven bar- 
rels). Premier Stalin recently said 
that 31,000,000 tons were produced 

The tendency has been credit 
Russia with annual production 
considerably excess 31,000,000 
tons the last several years. Re- 
cent reports from the Soviet Un- 
ion, however, state that 5,000 wells 
with annual yield 5,000,000 
tons were destroyed the Rus- 
sians part the scorched earth 
policy, the Germans. British 
trade estimates set USSR produc- 
tion 23,000,000 tons 1944 and 
25,000,000 tons 1945. 

Before the war, Rumania was 
the world’s sixth largest oil-produc- 
ing country. Last year 4,640,000 
tons were produced, compared 
with 3,507,000 tons 1944. About 
two-thirds the 1945 output was 
exported Russia. Production 
1946 expected about 4,300,- 
000 tons. The 1941-43 average was 
5,600,000 tons. 

Drilling during 1945 was half 
the prewar average, owing 
shortage equipment and trans- 
portation. There was little ex- 
ploration, new discoveries and 
important extensions exist- 
ing fields. 

Austria, which began producing 
crude oil just before the war, be- 
came Europe’s third largest pro- 
ducer 1944 with output 
1,210,000 tons. During 1945, produc- 
tion declined sharply under the im- 
pact fighting and bombing. One 
estimate places 1945 output 550,- 
000 tons. This year’s production 
should about equal that for 1944. 

Hungary’s principal oil fields 
were discovered and developed 
subsidiary United States 
company. Production increased 
from 1,366 tons 1937 almost 
250,000 tons 1940. When the 
United States entered the war 
1941, the Hungarian government 
seized the property. Under German 
pressure increased production 
more than 800,000 tons year 
1943 and 1944. This boosted Hun- 
gary into fourth place among Eu- 
ropean producers. 

Oil production declined es- 
timated 650,000 tons 1945, fig- 
ure well excess the country’s 
normal requirements. Presumably, 
considerable quantity Hun- 
gary’s present oil production go- 
ing the Soviet Union. Recent 
reports indicate that oil produc- 
tion will nationalized. 


Syvertsen Upped 
Thompson 


CLEVELAND.— Edwin Sy- 
vertsen has been named general 
manager the service division 
Thompson Prod- 
ucts, Inc., filling 
position recent- 
left vacant 
resignation 
Tom Dug- 
gan, an- 
nounced 
erick Craw- 
ford, president 
the company. 

Syvertsen has 
been with the 
Cleveland parts 
concern for 
years, the last sales manager 
the division now heads. 


E. T. Syvertsen 


| 
i 
QUAKER 
MOTOR 
Retail price 35¢ 
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Faulty Lights Head 


Third Vehicles Show 
Mechanical Defects 


(Continued from Page 30) 


percent, and others 13.3 percent. 
Canada checks 54,733 ve- 
hicles have been reported. 
these, 19,269 had defects. While 
lights, front and rear, accounted 
for close half the total 
number defects, 
there was far larger proportion 
faulty brakes than the 

The various defects reported and 
their percentages the 22,343 re- 
ported defects are: rear lights 25.9 
percent; brakes percent; front 
lights 18.6 percent; windshield wip- 
ers 9.4 percent; horns 7.5 percent; 
tires 6.6 percent, and others per- 
cent. 

Motorists would probably keep 
their cars better repair they 
could, according the report from 
one West Virginia city. Chief 
Police Dee Hedrick, Beckley, 
Va., said: 

“The warning tickets are strictly 
observed the motorists far 
possible, but due the lack sup- 
plies our area they are not able 
acquire the needed parts 
Raleigh county tail light repairs 
are unavailable, sealed beam head- 
lights practically so.” 

Second Shortage Report 

From Washington state comes 
word similar shortage. Lt. 
Chester Spencer, the division 
vehicle safety inspection for the 
Washington State patrol, wrote: 

“We are finding, through 
survey garages and parts 
houses throughout the state, that 
the present time parts and 
accessories are more scarce than 
any time during the 
our regular vehicle safety in- 
spection approximately per- 
cent the vehicles are being re- 
jected because bad lights, poor 
brakes and bad front steering 

The Poiice Traffic Safety Check 
opened few days after the three- 
day President’s Highway Safety 
conference Washington May 
8-10. 

The check has the cooperation 
police all states, cities and 
counties, and the sheriffs’ depart- 


the city and provincial po- 


lice Canada. Supporting agencies 
include official and non-official 
groups concerned with safety—the 
American Assn. State Highway 
Officials, the American Assn. 
Motor Vehicle Administrators, the 
National Safety council, the Amer- 
ican Automobile Assn., the Auto- 
motive Safety foundation and the 
National Conservation bureau; also 
the national organizations which 
make the National Committee 
for Traffic Safety, and many others. 


Defects Total Pct. 
Rear, stop lights ..124,069 30.1 
Front lights ....... 80,599 19.5 
57,101 13.8 
35,955 8.7 

412,728 


estimated that more than 
40,000,000 the yellow “Check 
your driving, check your car, check 
accidents” folders are being dis- 
tributed during the period in- 
tensive promotion. 
7,000,000 the standard pro- 
gram posters are being used, 
addition many thousands spe- 
cial posters prepared cooperat- 
ing agencies and companies along 
with their own advertising. 

Mats prepared advertising dis- 
tributed from program headquar- 
ters have been used more than 
3,000 daily and weekly newspapers. 
Most these were sponsored 
local business people support 
their local police. 

“All indications are that more 
than 2,500,000 vehicles will 
given the police safety check,” 
Raleigh said, “and that police de- 
partments will continue close 
scrutiny vehicles after the 
time for which have asked 
reports such checks. 

“This line with departmen- 
tal procedure most states and 
follows the recommendations the 
Model Vehicle code, after which 
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traffic laws many our states 
are modeled. 


traffic law enforcement 
and the absolute requirement 
good mechanical condition are es- 
sential traffic safety. can- 
not emphasize too often that driver 
responsibility the key acci- 
dent reduction. Constant improve- 
ment enforcement, engineering 
and education—our highways and 
our courts—all play vital parts 
the reduction accidents. 

“But must have the fullest 
public cooperation. Each driver 
driver, and our cars must kept 
safe operating condition.” 


Godard New Home 


Godard Auto Sales Co. (De Soto- 
Plymouth) has moved from 115 Sec- 
ond St. new building 306 
Central Ave., Moultrie, Ga. 


distribution setup. Production Manager Wm. Howard points out new improvements in 
Balance Master to C. C. Chatham, president, left, and A. M. McLean, secretary- 
treasurer, right. 


& + 


But how love that 
Gliding DELCO Ride 


the 


There’s just substitute for that balanced, restful Delco 
result close cooperation between Delco Products engineers 


4 é 
and the men who design leading makes cars. Delco Products’ background 


experience shock design specific requirements spring 
suspension and weight distribution complemented expanded manu- 
facturing facilities, precision manufacturing tradition. Delco Products 
Division, General Motors Corporation, Dayton, Ohio. 


There patented Deleo Hydraulic Shock Absorber meet 
every requirement springing and suspension: Single Acting, 
Direct Acting, Double Acting and Inertia Control—and spe- 
cial applications for cars with Individual Wheel Suspension. 


€ 


Goodrich Sees 
Tire Production 


Millions 


AKRON.—Tire production 1946 
between 85,000,000 and 90,000,- 
000 units believed likely, 
Goodrich Co. said last week. 

This prediction percent 
above the 1940 level. 

that rate, says Goodrich, sup- 
ply will not long catching 
with demand. However, add- 
ed, that present the rubber 
dustry living from hand 
mouth respect raw material 
supplies, whose production and de- 
livery are uncertain because 
the chaotic industrial situation. 


And what has happened, ex- 
plained Goodrich, that raw ma- 
terials have all been used dur- 
ing the coal, steel and many other 
strikes. Further, said, that 
unless suppliers get back into full 
production soon will neces- 
sary reduce operations which 


WITH PRODUCTION the Shepard Balance-Master reaching all time high its affect the employment thou- 
new plant, Automotive Wheel Balancer Corp., Burbauk, Calif., completing national sands, 


Read Jack Weed’s Backshop for some 
highlights in the service field. 


DELCO Shock Absorbers 


all right for exerci 
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Backshop 


Jack Weed 


(Continued from Page 30) 


iness depression and overnight au- 
tomobile design changes from the 
start, Ausco took business for its 
foundries and shops, and increased 
its percentage the industry’s to- 
tal placement such business, 
pioneering both capacity and 
along technical lines. 

* * 

1920 Ausco pioneered pro- 
gram original equipment and 
replacement jack business—to 
supplemented program jack 
manufacture for the garage and 
maintenance fields—which has re- 
jacks sold date. 


During this time the company 
also perfected and pioneered its 
Lambert disc brake—now stand- 
ard several tractors, and with 
the entire brake field sight. The 
war found Ausco well equipped 
facilities and technical background 
make the vital tank track, and 
other war implements. Peace finds 
Ausco employing two thousand 
persons, shops and foundries 
St. Joseph and Benton Harbor, 


Mich.; Windsor, Canada, and 
the new million plant still un- 
der construction Hartford, Mich. 

From its inception Ausco has 
been controlled the Tiscornia 
family. Tiscornia today’s 
president and general manager. 

* 

sight new cars running 

around the streets with 2x6s 
bolted them for bumpers may 
soon thing the past from 
what McMenimen jr. Rey- 
nolds Metal Co. ,tells me. Several 
companies are ready right now 
switch from steel the alloy alum- 
inum bumpers, which they have 
developed and which are claimed 
not only strong steel 
but weigh some pounds less 
—and that saving weight 
where the engineers would like 
see saved. 


“Mac” also tells that engi- 
neers are looking with favor 
aluminum air cleaners and gas 
tanks, well hoods and coach 
door panels. seems that the 
aluminum gas tank has some me- 


tallurgical reason for its use 
well the saving weight. 
+ * * 


got little kick out tele- 
phone call received last week, 
well surprise new prod- 
uct for service station use. 

phone rang and gentleman 
said: “Is this Jack Weed? Well, 
this John Weed the Metal 
Products Co. Dallas and 
over the Statler and would like 
have you see our display parts 
bins.” 


You guessed it—they were all 
made aluminum and made 
the styles adopted five the 
larger companies. They can 
made fit any planograph, 
told, even though they are die 
formed. means only shuffling 
the pieces and shelf spacings 
around fit any companies’ pro- 
gram. 

They are light—not only light 
which makes easy see parts 
the back even the smallest 
bin section—non corrosive and— 
well, why should pass you 
the sales talk Weed and his part- 
ner Godley gave me, even though 
the names are nearly the same. 


Anyway the darn industry get- 


SERVICE SECTION 


F. E. CLINE of Empire Motors, Inc. (Studebaker), Billings, Mont., has sandwiched 
his lubritorium between the sales and service departments with good effect. Cline says 
convenience and appearance of the service has resulted in substantial business increase. 


ting all cluttered with Weeds 
now—there was time when Hugh 
Carter Carburetor, and 
were the only ones get our mail 
mixed hotels like the Durant 
Flint, etc. But now there an- 


Ohio, will have mail trouble 
again. But then can keep 
his promise, don’t think will 
have worry much about that 
until Atlantic City during the 
ASIS. claims his factory can 


other Weed charge sales almost immediate shipments 


the automotive 
paint makers, and now this John 
Weed. Sure the devil does 
much traveling north the 


HOW WALDES 


Waldes Truarc precision retaining rings eliminate costly 
machining replacing nuts, shoulders, collars and cotter 
pins. They allow lighter, more compact units—make assem- 
bly and disassembly quicker, easier. Truarc rings give better, 
more dependable retention because their mathematically pre- 
cise construction insures lasting, perfect circularity—insures 
never failing grip. There’s Truarc ring for every mechan- 


ical product. 


WALDES 


TRADE-MARK 


RETAINING RINGS 


WALDES KOHINOOR LONG ISLAND YORK 


GIVE PRE-DETERMINED TENSION! 


Waldes Kohinoor, Inc., Dept.14D, Long Island City1, N.Y. Please 
sendme technical data sheets the newly developedTruarcRings. 


Name Titl 


NINE TRUARC RINGS ELIMINATE 
EXPENSIVE MACHINING 
ACCMATOOL TRIPOD 


Use TRUARC retaining rings manufac- 
ture the TRUPAN Tripod has resulted 
light, compact design—with reduced production 
costs. Truarc rings eliminate expensive machining 
required for nuts, threads, screws and 


Bowed ring and standard Truarc ring 
position the vital center pivot pin. The bowed 
ring exerts downward pressure gives 
two-way spring end-play resili- 
from cumulative tolerances 
manufacture, from constant wear eliminated. 


Each leg positioned its hinge spring 
washer and standard Truarc ring mounted 
either end small steel hinge pin. This con- 
struction assures constant tension. The Tripod sets 
accurately without adjustments, indefinitely. 


FREE! 


Mail this coupon 
today for technical 
data sheets describ- 
the Bowed and 
other newly de- 
veloped Truarc 
Retaining Rings. 


REG. U.S. PAT. RE—18, 1446 


—in least days—and any guy 
that can give those deliveries these 
days shouldn’t have travel. 


five years ago had 
“pen friend” down Ecuador 
the name Dr. Sheppard, who 
used send stories funny 
—and, sometimes, tragic—customs 
and happenings automobile-wise 
that South American country. Well, 
the good Doc has bobbed again 
thought had lost him during 
the war. 

The other day sent whole 
raft stuff how become 
land owner Ecuador—either 
government grant absenteeism 
going down there and tak- 
ing the hectares they are 
offering citizens the United 
States and England. They are 
choosy down Ecuador way, and 
want only English-speaking people. 

The literature makes farming 
Ecuador sound awfully pleasant, 
farming any place pleasant— 
have enough trouble trying 
keep the “vegetable Weeds” out 
little three and half acres 
know don’t want farm 
hectares, whatever that is. But 
you can select the climate you 
want. the valleys it’s tropical, 
but the higher you the moun- 
tains the more temperate the cli- 
mate becomes, until you can live 
the same climate St. Louis 
Detroit Bangor, Maine. 


The map Doc sent with the dope 
seems indicate that they have 
wealth most everything 
Ecuador but roads. The few there 
are start the seacoast and head 
for cotton coffee plantation 
cocoanut grove, but seem get 
discouraged and quit before they 
get there. But, anyway, you 
want get 124 acres land, plus 
2,000 square feet village site 
land Ecuador for $65, just let 
know and tell you how. 

* * * 


MONTGOMERY, the AAA 

department public relations, 
just sent copy the new 
thirteenth edition AAA’s Digest 
Motor Laws for 1945-46. This 
handy little book gives all the 
motoring regulations every state 
the union, but does not into 
truck laws and regulations. 


Goodrich Honors 
Old Employes 


AKRON.—A total 5,200 years 
—two and three-quarters times 
long the Christian era—is rep- 
resented the combined service 
records 219 Goodrich em- 
ployes honored semi-annual pin 
presentation ceremonies here. 

Among those honored were Dr. 
Waldo Semon, inventor Am- 
eripol synthetic rubber and Koro- 
seal, who joined the company 
years ago; and Hupfer, presi- 
dent the 4,700-strong Twenty- 
year Club, who has reached the 
40-year mark. Goodrich has more 
than 7,000 employes with 
more years service. 


Brad Ragan Motor Co. 


Brad Ragan Motor Co., Spruce 
Pine, C., has been incorporated. 
Principals are Ragan, Yvonne 
Ragan and Martha 
ham, all Salisbury. 


— 
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Good Men, Good Tools 


Personnel and Facilities Found Important 
Success Latimer-Looney 


KINGSPORT, Tenn. (UTPS) 
Not just “good” repair shop but 
the “best,” the way Latimer- 
Looney Chevrolet, Inc., designates 
its repair shop. Known the four- 
in-one business, the dealership has 
four separate 
work independently each other. 

Working independently and 
all types cars and trucks, the 
repair shop employs mechanics 
with average years’ ex- 
perience each. None have less than 
nine years’ experience, and some 
have much 32. 

“But repairman better 
than the tools works with,” 
the opinion Turpin, service 
manager. That’s why find 
such well-known brand names 
Drake 50-ton hydraulic press, Rusco 
drum 
Black Hawk Porto Powers, Alemite 
Laboratory Equipment, Rottles bor- 
ing bar, DeVilbiss paint spray guns 
and others. 

“There repair job, large 
small, that have send out 
the shop get done,” according 

“As dealers hold first place 
the Louisville zone service 
volume dealers selling 300 500 


Uniform System 
Numbering 
Bearings Sought 


NEW proposal that 
the American Standards Assn. es- 
tablish uniform numbering sys- 
tem for anti-friction bearings, 
replace the multitude manufac- 
turers’ and users’ systems current- 
force, has been unanimously 
agreed upon general confer- 
ence here representatives the 
automotive and other diversified 
industries, engineering groups, gov- 
ernmental agencies and the Army 
and Navy. 

The conference was called the 
ASA response letter from 
Secretary the Navy James For- 
restal requesting that such sys- 
tem instituted. 

was announced that the ASA’s 
council standards would dele- 
gate appointment committee 
draw recommendations for 
standard numbering system. 

how soon the system may 
developed and submitted 
standard for American industry 
and the armed forces, associa- 
tion spokesman said: “It may 
done six months may re- 
quire three years. very con- 
troversial issue between users and 
manufacturers.” 

Secretary Forrestal asked his 
letter that the Army-Navy number- 
ing system developed and utilized 
great advantage during the war 
“given serious consideration” 
the association arriving uni- 
form numbering system for the 
armed forces and private industry 
alike. 

Automotive groups which took 
part the conference included the 
Anti-Friction Bearing Mfrs. Assn., 
Automobile Mfrs. Assn., the Na- 
tional Machine Tool Builders Assn. 
and the Society Automotive En- 


Mono-Wheel 
TRAILERS 


One and Two Wheel 
DISTRIBUTORS WANTED 


NORTH EASTERN AVENUE 


LOS ANGELES 32 CALIFORNIA 


Chevrolet cars and trucks,” Latimer 
says, “and being planned com- 
munity responsible for much 
our success.” 


Just how the planned community 
has worked help build greater 
business can understood when 
known that Kingsport was 
planned detail before one home 
business was erected. group 
civic-minded men set aside 6,000 
acres along the Holston river and 
beside the Clinchfield railroads and 
decided this acreage would blue- 
printed ideal community 
which live. 


When all this was completed the 
builders turned their attention 
attracting desirable industries 
the town. First they sold the idea 
planned community Penn- 
Dixie Cement Co. Later they per- 
suaded Eastman Kodak open 
Tennessee plant Kingsport. Other 
large and small industries followed. 

But each had meet rigid tests 
desirability set the city 
builders. Such tests included fair 
wages, number local citizens 
employed, the interdependence 
the industry with other 
port industries and the 
status the industry applying. 


Kingsport only years old but 
today community about 
50,000 people and with annual 
industrial payroll $55,000,000. The 
town divided into zones with 
balance between central business, 
light and general industry, neigh- 
borhood shopping centers, and resi- 
dential sections. Such strict zoning 
eliminates the possibility the 
town growing other than blue- 
printed. 

“At present,” Latimer says, “there 
are about 15,000 cars our 
area, and when full car and 
production back the number will 
doubled more.” 


Typical the fair labor condi- 
Kingsport, Latimer Looney 
under 40-hour week with the 
usual time-and-a-half for overtime, 
well occasional bonuses 
its total employes. 

Such fairness why few the 
skilled repair shop employes drifted 
higher wage-paying jobs during 
the war and why most employes 
who entered the armed service have 
returned since being discharged. 

“Good men, good tools, and 
good town spells success any 
business and consider our re- 
pair department very successful.” 

The shop handles all types 
work including 
2lectrical work, acetylene welding, 
wheel alignment, radiator repairs, 
all types body work, repaint jobs, 
and down smaller 
such washing greasing. 
Wrecker service maintained day 
and night. 

Along with the repair depart- 
ment and the dealer service, the 
firm has unusually large used 
car paved lot houses 
the used cars and separate paint 
and repair department kept for 
them. fourth the four-in-one 
departments the parts depart- 
ment. parts for most all types 
cars kept with table 
for all th2 new parts sepa- 
rate ard more convenient form. 


THESE U. 8. ARMY TRUCKS are surplus. As far as the eye can see they are lined 
up at a collection pool in Kobe, Japan. The U. S. Ordnance department of the Army 


has set up depots at Kobe and Yokohama 


to salvage all rolling equipment which car 


be put in use again. The equipment is coming in from all the Pacific bases and units 


in Japan which ha e been deactivated. At the present time, 


there is over a billion 


dollars in equipment in the depots. Some of them will go to U. S. firms, but most of 
the vehicles will be shipped to various parts of the Far East, India, China and Korea 
for reconstruction of war-torn territory.—(International News photo) 


Localvs. National Comparison 


Provided NSPA Manual 


marketing research committee 
the National Standard Parts Assn., 
new edition the NSPA 
parative Performance Record for 
Wholesaler Executives” has just 
been published. 


Its objective mcasure man- 
agement capacity month month, 
thus enabling the 
check his monthly and quarterly 
operating ratios against national 
averages for the tradc. 

wholesaler member reactions, 
said last week that they report 
“the business performance record 
forms have proved invaluable” 
the past “as yardstick with 
which measure departmental ef- 


The book charts shows per- 
centages the portion total net 
sales figure which each income and 
expense item represents. Space 
provided opposite these figures for 
the wholesaler insert his own 
operating ratios, thereby giving 
him monthly, quarterly and annual 
goals which aim. 

McKim emphasized that the new 
“Comparative Performance Rec- 
ord” for store operation only. 
companion book covering ma- 
chine shop operation has been pre- 


Air Shipments Soar, 


NEW YORK.—Air Express ship- 
ments handled here during May 
toppled all previous records for 
the year, with total 95,059 
shipments, compared with 59,252 
handled the same month 1945 
gain 60.4 percent, the Air 


press division Railway Express 


agency has reported. 

The number Air Express ship- 
ments handled each month since 
January has climbed steadily with 
gains from percent the first 
month, percent February, 
percent March, percent 
April and the latest, percent 
gain for May. 


MR. AND MRS. JACK MABEE, 


Cheyenne, 


plant at Akron. There they saw the new tire building machine which turns out passenger 
tires five times as fast as previously was possible. Mabee is Hudson and General dis- 
tributor. Left to right, Lloyd N. Johnson, machine operator; Mrs. Mabee, Mabee, and 
Floyd A. Yocke, of General’s Akron headquarters. 


Wyo., visited General Tire & Rubber | 


pared and will issued soon 
members, said. 


The current book lists items 
under the following main 
cations: net sales, inventory 
pense, cost goods sold, operat- 
ing expense (fluctuating), 
ing expense (fixed), payroll, total 
total income, net profit 
and turnover. The ‘charts carry 
through all this year and the 
first quarter 1947. 


National Carbon 
Builds Plants; 
Buys Third 


NEW YORK.—National Carbon 
Co., Inc., materially increasing 
its manufacturing capacity for 
Eveready batteries and flashlights 
and for Krene plastic products, 
was announced last week. 


Construction work two new 
plants well advanced, while 
third which was purchased from 
RFC after war service rapidly 
being converted commercial 
operation. 


The Charlotte, C., plant ac- 
quired from the RFC was oper- 
ated for the government 
tional Carbon, turning out batter‘cs 
for the Army Signal Corps. 
Eveready Mini-Max batteries 
variety models, including those 
for hearing aids, radios and nu- 
merous other uses. 

The plants being built are lo- 
cated St. Albans, Vt., and Ashe- 
boro, Production Eveready 
flashlight cases expected be- 
gin St. Albans early fall. Oc- 
cupying acres, with highway 
frontage 1,750 feet, this plant 
embraces main 
building one story height, pro- 
viding 80,000 square feet floor 
space; one-story office 
with 6,400 square feet flooring; 
boiler house 2,000 square feet; 
1,000-square foot garage building 
and oil and solvent storage 
building equivalent 

Asheboro, National Carbon 
recently leased plant begun 
Cranford Hosiery Mills and con- 
tinuing the construction under its 
own specifications for the manu- 
facture such Krene plastic 
shower curtains, window 
garment bags, and other 
items. 


The completed structure will 
two stories high, with 35,000 square 
floor space. will turn out 
Krene plastic products, including 
heat-sealing machinery 
fuses seams the new film 
and 
|Heat-sealing enables the finished 
use. 


K-F Showroom Built 


Ledbetter-Davis Motor Co. (Kais- 
er-Frazer), Albany, Ga., has erected 
showroom the front their 
building next the main thorough- 
fare. Three sides the room are 
glass, bordered with white-paint- 
weatherboarding. 


Stoll Appointed 
Manager 
Bendix Products 


BEND.—Appointment 

George Stoll general man- 
ager Bendix Products division 
Bendix Avia- 
tion Corp. has 
been announced 
Malcolm 
dent. 

Stoll has been 
with Bendix since 
1929, serving 
assistant general 
manager the 
products division 
since August, 
1943. came 
Bendix 1929 
foreman heat treat and plating. 

1942 went Owosso, 
Mich., general manager the 
Owosso division Bendix Avia- 
tion. Early 1943 returned 
South Bend works manager 
the products division. 


George E. Stoll 


AN Want Ads cost little—get results— 
why not use ’em? See inside back cover. 


with 
FACTORY- DESIGNED 


SYSTEMS and FORMS 


For Accounting, Sales, Parts 
and Service Departments 


Profit the experience thou- 
sands users. Know where and 
how your operation stands pro- 
fit loss. Learn how you too can 
establish clear-cut records and re- 
ports. Strengthen your procedure 
insure the proper accounting 
all funds, Have all the facts neces- 
sary for intelligent, profitable 
management. 


COMPANY DAYTON OHIO 
1866 


WESTERN BRANCH 
Pico Blvd. Los Angeles 
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le 
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and how are 
all your 


Relations 
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ERRIFIC problems for any manufacturer all these “relations” and 

they’re moving for keeps! Right front old lady Service Relations, 
toughest, most implacable and garrulous the brood. She nightmare 
Number One for the maker any product that requires service-after-the- 
sale. She can mercilessly shred product’s reputation any community 
but she will you worlds good when she’s treated right! 


Keeping Service Relations happy co- 
lossal job, but there mystery about 
it! boils down alert, service-minded 
dealers, and capable service mechanics 
equipped with the right tools for every 
service operation. And right there where 


Snap-on steps into the picture! 


assure complete distribution the 
right tools for servicing their products, 
many America’s most successful manu- 


facturers place the entire responsibility 


SERVING BUSINESS EVERYWHERE WITH TOOLS FOR BETTER SERVICE 


with Snap-on...the one organization 
that can handle the job swiftly, wasteless- 


ly, effectively. 


your service! Through factory 
branch warehouses and field force 
more than 600 trained representatives, 
Snap-on offers nation-wide distribution 
factory recommended service tools your 


dealers and mechanics. 
better Service Relations one your 


problems write Snap-on! 


SNAP-ON TOOLS CORPORATION 


MALCOLM CAMPBELL and Bluebird V. 


Glory the Sands 


Tribute the Thrilling Stories 
Written Daytona Beach 


DAYTONA BEACH, Fla.—Here 
the gleaming stretches sand 
were written some the most 
thrilling chapters the history 
the automobile. 

The auto came before roads suf- 
ficiently good test its full power, 
and that made this strip beach, 
miles long and not less than 
500 feet wide any point, the 
mecca the auto builders the 
early days. 

But there still remains the glory 
that was Daytona Beach. According 
the records Frank Harvey, 
the Daytona Beach Chamber 
Commerce, Alexander Winton start- 
off doing the then unheard 
Winton Bullet. That was 1903. 

Through the years the speeds 
moved up, sometimes slowly and 
other times great rushes, 
the record set Malcolm Camp- 

bell 276.816 mph 1935. 

Vanderbilt jr., followed 
Winton 1904 with mph 
Mercedes. 1905 Arthur McDonald 
did 110 mph Napier, and 
Bowden 111 mph Mercedes. 

1906 two records were set: 
Jules Demageot did 120 mph 
Darraca and Frank Marriot 126 
mph Stanley Steamer. 

Walter Christy was unsuccessful 
his run Christy Special, 
front-drive, the way, 1909. 

Then 1910 Barney Oldfield 
drove 131 mph Lightning Benz, 
while Kelsey tried 
Christy Special without success. 

1911 Bob Burman drove 
Blitzen Benz 141 miles hour for 
record. 1919 Ralph DePalma 
moved the record notch 


142 mph with 250-horsepower 
Packard. 

Next year Tommy Milton pushed 

the record 156 mph with 
Duesenberg. Two years later Sig 
Haugdahl came along Wis- 
consin set record 180 mph, 
which lasted 1927 when 
Seagrave topped the 200 mark, driv- 
ing his Sunbeam Mystery 203 
mph. 
Next year Malcolm Campbell 
drove his Napier Bluebird 206.95 
mph, using twelve-cylinder fan- 
type aviation engine which devel- 
oped 950 hp. 

the same year, 1928, Ray 
Keech topped Campbell hair, 
going 207.55 mph White’s Tri- 
plex, with three twelve-cylinder 
Liberties. 

Seagrave returned 1929 
capture the headlines with 
speed 231 mph Napier 
Golden Arrow, which developed 
930 horsepower. Lee Bible was 
killed that year when 
Whate’s second Triplex was 
wrecked. 

Kaye Don tried the long stretch 
1930 with Sunbeam Silver Bul- 
let which developed 4,000 horse- 
power, but supercharger trouble 
stopped him. 

Again Campbell went after Sea- 
grave’s record, and 1931 did 
245.733 mph Napier Bluebird. 

1932 did 253.968 the Blue- 
bird II, 1933 sent the record 
272.108 with Campbell Spe- 
cial Bluebird and, 1935, 
drove 276.816 Bluebird which 
was supercharged and developed 
2,650 horsepower. 


CHARLES SCHMIDT Packard 
} 
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Meters Parking Lots 


Miami Beach Launches Self-Liquidating Plan 
Tackling Unique Problem 


MIAMI 
whose population single year 
varies from 30,000 100,000, 
tackling her unique parking prob- 
lem unique way, according 
Pyke Johnson, president the 
Automotive Safety Foundation. 

Resting entirely built-up land, 
limited quantity, and surround- 
water, Miami Beach’s land 
costs are high. Nevertheless, the 
city well the way consum- 
mating ambitious parking pro- 
gram which will cost the city little 
and which will bear lightly 
parkers they pay their daily, 
monthly seasonal fees, Johnson 
said. 

The parking program, fostered 
Capt. Hoover, traffic in- 
spector the Miami Beach Police 
department, centers around the 
parking meter. Instead paying 
attendants the city parking lots, 
you feed the meters, some which 
are adjusted for multi-coin opera- 
tion. 

the one large lot now serv- 
ice, parkers the rows nearest 
the stores pay five cents for 
minutes. more distant locations 
five cents buys minutes park- 
ing time. spaces farther away, 
cents provides all-day parking. 

The meter plan supplement- 
parking permits. During 
the tourist season (October 
through April), monthly parking 
tickets, for lots only, may pur- 
chased for per month. For the 
remainder the year the charge 
$3. 

The long-range plan calls for 
municipal parking lots located 
serve shopping areas, recreation 
areas and hotels. The present lot 
along Lincoln road, opened last 
December, holds 368 cars, soon will 
expand 960. November four 
more lots will operation. 
timate capacity the series 
lots will 3,200 3.600 cars. 

The program self-liquidating. 
with earnings from the meters and 
permits turned back into parking 
lot expansion and traffic regulation. 
Eventually, the plan calls for re- 
duction parking rates capital 
investments are covered. 

start the program, the city 
appropriated $50,000, and later is- 
sued revenue bonds provide 
$300,000 additional capital. The 
site the first lot came out 
abandoned city golf course. Other 
lots will carved out portions 
city where beaches are plentiful. 
Recently the city purchased nearly 
four acres for one the lots 
developed this year. 

Something new will added for 
the 1946-47 touring season. Booths 
will every two 
blocks along Lincoln road and 
some locations along Washington 


Myers Named 


Aro Manager 


BRYAN, O.—T. Myers has 
been appointed division manager 
for the Chicago and northern Illi- 
nois territory, charge Aro 
lubricating equipment sales and 
Equipment division Aro 
Equipment Corp. here. 

Myers was general 
sales manager the Bennett 
Pumps division Service Station 
Equipment Co., Muskegon, Mich. 


avenue where motorists may leave 
their cars with attendants. 

Later, parkers may call for 
their cars any the booths. 
With the aid intercommu- 
nication system, the cars will 
delivered promptly. Fees for this 
service will kept low. 


Miami Beach officials believe that 
their parking program was launch- 
the nick time. Before the 
war only percent the hotel 
guests brought their cars. During 
the recent season, percent came 
car. 

“home” cars, traffic has been only 
percent the prewar volume, 
but next year Miami Beach expects 
traffic exceed all records 
percent. 

After several months’ trial, both 
the general public and merchants 
approve the program. “But,” says 
Capt. Hoover, “it took six years 
selling get started.” 


Trailmobile Gets Space 


For Branch Omaha 

OMAHA, Neb.—Trailmobile Co. 
Cincinnati, manufacturer 
highway has 
leased 39,476 feet floor space 
19th and Izard for branch. 

Andrews jr., Denver, 
will branch manager. The firm 
will supply Nebraska, South Da- 
kota and part western Iowa. 


Massey Remodels 


Massey Motors, Jacksonville, 
remodeling its building State 
and Main, where the display rooms 
and offices are located. Service and 
parts departments are new 
building completed few weeks 
ago State St. 


The public demand for WHITEWALLS* 


being stimulated and stabilized striking 


full page, full color advertisements 


Above reproduction 


ThE 


Doubles 


Jobber Total 
Since V-J Day 


MONROE, Mich.—Distributors 
and jobbers Monroe Auto Equip- 
ment Co. have more than doubled 
number since the end the 
Intyre, sales manager. 


June 20, approximately 
3,300 distributors and jobbers were 
handling Monroe products all 
parts the country, McIntyre re- 
ported, with some 3,000 dealers 
alone selling the Monroe tractor 
seat. The company’s export organ- 
ization also has shown substan- 
tial increase, said. 


The sharp gain distribution 
was attributed popularity the 
company’s first postwar product, 
hydraulic easy-ride seat for farm 
tractors, and resumption 
peacetime production such au- 
tomotive accessories tire pumps 
and jacks. 


AT A DEMONSTRATION at the Bureau of Standards, E. C. Lathrop, head of the Se 
Agricultural Residue division, Northern Regional Laboratory, Peoria, [ll., demonstrates | ‘‘PLEASE BE ADVISED that new truck is 
soft-grit blasting method for removing carbon from motor parts by using ground corn sold. Thanks a million, will use your 
cobs and rice hulls. The method has been in use since 1942 in the Navy, it is said.— service again if necessary.’’—L. G. Stein- 


(Acme photo) 


er, Pandora Garage, Pandora, Ohio. 


PRICES: $6.95 AND UP PER SEY OF FOUR ‘ 


added beauty and distinction 


National Magazines. 


for even the most distinguished cars! 


NOW AT SETTER BEALERS * LYON, INCORPORATES, WEST CHICAGO 27, 


the advertisement appearing The 
Saturday Evening Post, Time, Look, 
Esquire, Harper’s Bazaar, Vogue, 

Popular Mechanics and Pop- 


ular Science Monthly. 


WHITEWALLS* are the exclusive 
trim ring product of Lyon, Inc. 
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Retail Sales 


Percent 
Over Mark 


WASHINGTON.—Total sales 
the nation’s retail stores during 
April were estimated $7,400,000,- 
000, increase percent over 
April year ago, the Office Busi- 
Economics reported last week. 

Sales motor vehicle dealers 
Were percent for April this 
year, compared with the same 
year ago, but the sales 
was still less than half the 
prewar maximum. 


Sales nondurable goods stores 
were percent higher than year 
and the increases this field 
Were much less impressive than 
gains the durable goods 
fields, was stated. 


General merchandise stores and 
filling stations made the most not- 
able gains sales the nondur- 
able goods field, with sales for this 
year running about 
above those April year ago. 


‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 


FRAM 


THE MODERN OIL MOTOR CLEANER 
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Oil Firms Stress 
Competition Building 


Service Campaigns 


(Continued from Page 30) 


SIX CARLOADS of boat carriers and utility trailers ready for shipment by Silver 
Creek Precision Corp., New York, are the forerunner of greater shipments as soon as 
materials can be obtained, officials stated last week. The company also manufactures 
the new Silvetrol electric outboard trolling motor and the S C Ball trailer hitch coupler. 


Burgess-Norton 

Buys Buildings 

GENEVA, Burgess-Norton 
Mfg. Co. and Anderson-Hickey Co., 
both Geneva, announce the sale 
the latter’s buildings and real 
estate Burgess-Norton for 
unstated amount. 

Charles Burgess, president, 
said that July, Anderson-Hickey 
will move another building 


North Aurora. With the comple- 


INSTALL 


tion new two-story addition 
the present Norton 
plant, now under construction, and 
the acquisition the Anderson- 
Hickey property, Burgess-Norton 
will have total 175,000 square 
feet floor space, said. 


New Nash Dealership 


Stiers Motor Sales, Inc. (Nash) 
has opened salesrooms and service 
209 Muskingum Ave., 
Zanesville, Vernon Stiers, owner, 
‘has been the automobile busi- 
ness years. 


Filcron Filter 


uals and all the other means 
bring home the lessons they are 
giving. 

example the extent 
which firms preparing instruct- 
ing literature for the filling sta- 
tion men are going, found 
the recently published Chek- 
Chart Accessory Manual that 
available for all companies us- 
ing Chek-Chart service. 


This year’s book one the 
most complete manuals its kind 
that has ever been compiled, con- 
taining 14-page section the 
front devoted merchandising 
and station management and go- 
ing into display merchandise, 
tools needed, sales solicitation, fol- 
lowup, bookkeeping and inventory 
control and booster 
chart, showing the location the 
car all the accessories that 


FRAM FILCRON FILTER EVERY CAR 
TRUCK BEFORE LEAVES YOUR SHOWROOM! 


Here’s easy way increase your profit new car and truck 
sales—build plenty repeat business for your shop—and 
your customers big favor the same time! any car that not 
filter-equipped, install complete Fram Filcron filter before 
leaves your showroom. Then, tell motorists how this amazing new 
filter takes out abrasive particles small one micron (.000039 
inch) size, prevents unnecessary saves break- 
downs, overhauls, repairs. Fram Filcron easy install, adds only 
small sum the total cost car. And remember, you install 
Fram Filcron oil filter you’ll get plenty repeat business genu- 
ine Fram replacement cartridges! Fram Corporation, Providence 


16, Canada: Adams Co., Ltd., Toronto. 


SERVICE SECTION 


can sold from gasoline is- 
land. 

Then there are several pages de- 
voted sizes and makes radio 
fuses, lamp bulbs, battery cables, 
fan belts, oil filters, fuel pumps, 
mufflers and tail pipes, front wheel 
bearings, front wheel bearing 
grease retainers and spark plugs, 
with alternate makes sizes 
fit every car shown, that the 
station does not have the pre- 
scribed unit will know what can 
safely substituted. 


Then comes the accessory data 
every car from the 1936 mod- 
els the present, showing 
the proper lamp bulb for every 
spot that make car, the 
proper fuses and their location, 
batteries, cables, fuel tank cap, 
radiator cap, fan belt, filter, hose, 
spark plug, tires, tubes, wheel 
bearings and retainers, wind- 
shield wipers, arms and blades. 
Under this most complete table 
are tuneup specifications the par- 
ticular make and car 
that year, including carburetor, 
fuel pump, exhaust system, coil, 
condenser, distributor, generator, 
starter, and the proper adjustments 
for carburetor idle, distributor 
setting, 
spring setting, spark 
timing specifications, voltage reg- 
ulator, starter lock voltage and 
valve clearances. 


the back the manual 
complete 
manual cooling systems, 
lighting service including data and 
charts adjusting headlamps and 
voltage problems; lubrication serv- 
ice including oil filters, brake cy- 
linders, wheel bearings; muffler 
service including treatise the 
different types and how install 
properly and most efficiently, and 
shock absorbers all different 
types with data how rebush 
and replace links. 

The spark plug section gives 
data when recommend hot 
and cold plugs; the battery section 
gives full data how test, 
charge and service; the tire sec- 
tion points out what causes undue 
wear both car and truck cas- 
ings and tubes and how correct 
well how repair the 
damage; windshield and body data 
section contains data wipers, 
washing and cleaning bodies, 
polishing, removal spots from 
upholstery, seat cover data and 
how fit them; and the engine 
tuneup section goes 
oughly into the subject proce- 
dure, importance battery and 
cables tuneup, units the high 
tension system, coil, cables, dis- 
tributor, timing, carburetion, com- 
pression and vacuum, valves, 
starter circuit, generator circuit, 
fuses and circuit breakers. 

The completeness this book, 
plus the training that the filling 
station mechanics are getting 
from the oil companies, should 
make possible for any fair 
mechanic filling station 
service any car sufficiently well, 
the majority services that 
bring owners into the shop, 
give most dealer mechanics con- 
siderable competition. 

evident that the day has 
gone when the dealer can con- 
tinue command the service 
the make car sells, just be- 
cause has the name over the 
door. hold his customers 
must provide the same courteous, 
efficient service that the oil com- 
panies are endeavoring set 
their outlets give. 

And since there are five oil sta- 
tion outlets every franchised 
dealer, each dealer must compete 
with five other service stations for 
his business, plus the fact that 
many cases the filling station 
more convenient location for the 
average owner. 

Dealers who continue oper- 
ate wartime basis just be- 
cause their shops are reasonably 
full business now are like the 
ostrich with his head hole— 
when they pull their heads out 
their self-complacency their service 
business will gone. 


i 
repeat bus : 2 
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POWRARM, a new floating ball hydraulic 
work holder and positioner, is now bein; 
furnished with a variety of removable 
adapters to handle many automotive bench 
service operations such as magnetos, car- 
buretors, radios, transmissions and even 
small engines. Powrarm, manufactured by 
the Garfield Engineering Corp., Kansas 
City, has a heavy six-inch base with ade- 
quate provision for fastening solidly to 
bench. The arm works on a ball and socket 
under hydraulic pressure and may be 
moved in 90-degree arc from horizontal to 
vertical, or may be turned in a complete 
circle to place work on any horizontal 
lane desired. Lock nut firmly holds in any 
position desired. 

* * * 


New Metal Cleaners 


Production Pennsait 

First production two new 
products, Pennsalt Cleaner 
for aluminum alloys and 
acid base cleaning and descal- 
ing compound, are announced 
Pennsylvania Salt Mfg. Co. 

Pennsalt Cleaner A-22 gen- 
eral purpose soak tank cleaner for 
use all aluminum alloys. Most 
common applications are cleaning 
aluminum before anodizing, chro- 
modizing, phosphatizing and other 
pre-painting treatment and before 
deoxidizing and subsequent spot 
welding, the company said. 

Pennsalt PM-95 specially 
prepared cleaning and descaling 
compound containing additional 
agents for surface action and in- 
hibition. Suggested uses are gen- 
eral pickling and metal descaling, 
especially 
oxides resulting from heat treating 
annealing. 


A NEW POSITIVE pressure vane-type 
pump, VW-1, designed for handling non- 
lubricating liquids such as water, has been 
announced by Eastern Engineering Co., 
New Haven, Conn. Delivery approximates 
one-half gallon per minute. The pump is 
suitable for operating pressure of from 
zero to 30 pounds per square inch and is 
self-priming. The Universal motor is 1/15th 
hp and is available in either 110 volts or 
220 volts, AC or DC. 


IMPORTANT savings in money, 


time 
accidents, driver fatigue and a reduction 
in the number of hernia cases among truck 


drivers, are claims made for this new 
quick-acting folding step for motor trucks 
and trailers. Manufacturer is Safety Step 
Co., 1017 S. La Brea Ave., Los Angeles 35, 
which plans to distribute them through 
truck dealers. 


Full Thermostat Line 


Introduced Gabriel 


Gabriel Co., Cleveland, has an- 
nounced complete line mo- 
tor and heater replacement ther- 
mostats, which will introduced 


PRODUCTS 


Gabriel jobbers and dealers 
during July and August. 
* 


Texaco Uni-Temp Grease 
Designed for Plane Parts 


Development new syn- 
thetic, low-temperature grease 
which said demonstrate 
wider range operating temper- 
atures than any other aircraft 

Known Texaco Uni-Temp 
Grease, the lubricant will used 
all types control bearings, 
actuators, the new-style aircraft 
propeller governors, aircraft in- 
struments, aerial cameras, and 
the fly-power motors radar 
equipment. 


FROM HIS position at the Puritan 
“‘Brake-Lab,’”’ the service man can flush 
and refill the brake system in one continu- 
ous operation. The Brake-Lab, as developed 
by Puritan Co., Rochester, N. Y., consists 
primarily of two tanks, one to hold Puritan 
hydraulic brake flushing fluid and the other 
for Puritan hydraulic brake fluid. Each is 
connected by means of a selector valve to 
a single hose which can be affixed to the 
master cylinder of the car in the conven- 
tional way. The Brake-Lab also has four 
individual hoses for attaching to the indi 
vidual wheel cylinders and which empty 
into a manifold, pass through a sight g!iass 
and into a discharge jar. 


Griptred Floor Covering 
Marketed Goodyear 


Production Griptred, non- 
slip safety flooring and protective 
covering material for metal, wood 
and concrete, has been converted 
peacetime commercial uses 
the Chemical Products division 
Goodyear Tire Rubber Co. 

combination abrasive aggre- 
gate and plastic binder, Griptred, 
according Otto Pahline, man- 
ager the flooring and builders’ 
supply department, comes 
choice six colors. The special 
abrasive aggregate, says, will 
withstand crush loads excess 
7,000 pounds per square inch. 
The material applied 
trowel, spray gun brush. 

+ 


Gaybex Begins 
War-Born Degreaser 


Gaybex Corp., Nutley, J., has 
released its ready-to-use Emulsify- 
ing Degreaser, G-BEX for gen- 
eral distribution. This product was 
developed during the war meet 
the problems overseas packag- 
ing and steel parts machining 
cleaning and protective agent. 

G-BEX neutral emulsify- 
ing solvent having minimum 
flash point 165 degrees 
non-irritating the skin and 
considered non-corrosive 
standard metals. G-BEX-D avail- 
able for immediate delivery five 
and 54-gallon drums, from Gaybex 
Corp., Box 3-D, Nutley 10, 


Speed Block Repair 


speed repair cracked 
engine blocks and other metal cast- 
ings, Kerkling Co. introduc- 
ing the Metal Applicator 
for use conjunction with the 
method. 

With the Metal Applica- 
tor, the manufacturer states that 
repair time more than cut 
half. This because, with this 
equipment, fewer pins are em- 
ployed lacing the crack, and 


after these pins are peened, the 
applicator used fill the re- 
mainder the channel with the 
proper metal far less time than 
required for drilling, tapping 
and peening pins were lined 
along the entire length the chan- 
nel, the company said. 

Further information can had 
from Kerkling Co., 1765 San 
Fernando Rd., Burbank, Calif. 

ss * 


Small Thermostat 
Offered Cam-Stat 


small, compact thermostat for 
general application 120-240 volts 
A.C. that designed meet the 
requirements Underwriters’ Lab- 
oratories has been announced 
Cam-Stat, Inc., 2037 Cienega, 
Los Angeles, Calif. 

The manufacturer claims that 
this type Cam-Stat has many 
outstanding features formerly 
found only thermostats far 
larger proportions. These include 
high current carrying capacity 
(1500 volt-amps) without the ne- 
cessity condenser, low differ- 
entials (as low degrees F.), 
wide selection temperature 
ranges (from —50 350 degrees 
F.), resistance vibration and 
switching arrangements SPST 
break make temperature rise, 
SPDT and independent circuit dou- 
ble throw, was said. 


* * * 


ANIMATED DISPLAY board in carry- 
ing case which is furnished Bendix repre- 
sentatives to demonstrate in ‘‘slow motion’’ 
the working parts of the new Model C 
Hydrovac. 

* * * 


New High Speed Grinder 
Introduced Wyco 


Grinding efficiency combined 
with the greatest flexibility and 
convenience the company’s claim 
for the new Wyco Universal High 
Speed Grinder, manufactured 
Wyzenbeek Staff, Inc., 823 
Hubbard St., Chicago 22. 

This grinder can set 
bench, hung from hook, sus- 
pended from the operator’s belt, 
case desires complete mo- 
bility, the company said. 


THE DIFFICULTY of keeping a car un- 
der control when starting up after being 
halted on a steep incline has been solved 
by a new safety appliance, its maker 
claims. Hydro-Aire, Inc., 626 N. Robertson 
Bivd., Los Angeles, states that with the 
use of the Hydroloc, drivers no longer have 
to hold cars in check by means of the foot 
brake. The new unit is operated by the 
clutch pedal and keeps the hydraulic brakes 
set so long as the clutch is disengaged. 
This permits the driver to keep his foot on 
the accelerator and eliminates the use of 
either the hand or foot brake when starting 
up after halting on an incline. 

* * 


Adjustable Wrench Sets 
Added Line 


Adjustable spanner wrench sets 
have been added the line 
tools manufactured Mfg. Co., 
South Gate, Calif. 

The sets come three sizes 
which fit the following range 
inches inches and inches 
inches. Each wrench set 


forged steel, heat-treated and cad- 
mium plated. 


THE NEW Big Beam No. 211 portable 
electric hand lamp. This weatherproof lamp 
has a single focus adjustment whereby ltt 
will deliver a spot or spread light, a bril- 
liant 1,500-foot beam or bright localized 
light. It is powered by two standard dry 
cell batteries with pressure type connec- 
tions. Weighing only seven pounds, it cara 
be set down anywhere or clamped in a spe- 
cial hold-down fixture accessory for auto- 
mobile trunks or prows of boats. Made by 
U-C Lite Mfg. Co., 11 East Hubbard St., 
Chicago 11. 


Tri-Core Offers Sample 


test quantity Tri-Core solder 
wire, newly-developed product 
Alpha Metals, Inc., being offered 
sample may had writing 
Alpha Metals, Inc., Tri-Core Div. 
369 Hudson Ave., Brooklyn, 


Casco Full Production 


New Auto Fan 


The new auto fan made 
Casco Products Bridge- 
port, Conn., now full pro- 
duction, announced. 

Designed serve triple safe- 
purpose, the precision-engi- 


neered fan helps clear wind- 
shields mist spring and 
fall, removes ice and sleet which 
are winter driving hazards, and 
cools the air inside the car for 
summer driving pleasure, the 
company said. 


Device Warns Driver 
Against Curb Scrape 


“Contact” fender bumpers, 
product Menaugh Co., 
549 Washington Blvd., Chicago 
warn the driver when too 
close the curb. When the rub- 
ber enclosed spring scrapes 
against the curb “telegraphs” 
the noise through the car body. 

About the size package 
cigarets, the bumpers are mount- 
the right side the car. 
The cost pair. 


Gun Oil Marketed 


The war-developed lubricating 
and penetrating gun oil heretofore 
known only the military desig- 
nation, L-1165M, now offered the 
civilial market under the label 
“Ol Sarge Gun Oil,” aceording 
the distributor, Universal Engi- 
neering Co., Calif. 


IT TOOK Homer Blaisdell, Long Beach, 
Calif., 13 years to perfect a feathered shi.o 
of aluminum foil to prolong the life o7 
bearings. Now he reports a backlog of or- 
ders from every state in the union and 
two continents. The shim seats between the 
main bearing cap and bearing insert to r2- 
duce oil tess and curb knock. 


Fastest 500 Miles Ever Run the 
Indianapolis classic was the all- 
time record 117.2 miles per 
hour Floyd Roberts and his 
Burd Piston Ring Special 1938. 


HERE’S WHAT MEANS MORE YOU 


Nobody ever won the Indianapolis Race any such speed with 
little gasoline AND oil. accurate check-up after the fastest 
all Memorial Day races showed that the Burd Piston Ring Special 
consumed only 39.5 gallons gasoline and less than quarts 

oil. Your customers don’t want drive 


117.2 m.p.h. race track. They 
want oil AND gasoline economy the 
and eager extra power from 
their engines. Give them all that, 
installing quicker-seatin longer-last- 


ing Burd “Graf-Flox” Piston 
Rings. 


* Burd-equipped cors have won 3 
of the last 6 Indianapolis races, 


* 


BURD PISTON RING COMPANY ROCKFORD, ILLINOIS 
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Product 


Offered L.A. Firm 


LOS ANGELES.—A new parts 
cleaning material, developed dur- 
ing the war for cleaning carbon 
and other harmful deposits from 
aluminum and soft alloy materials, 
now being made available the 
automotive trade its developers 
here. 

The new product, Shelblast, 
made tough, angular lignocellu- 
lose pellets ground from steam- 
cleaned and oven-dried hulls 
apricot pits and claimed clean 
from aluminum, glass, cop- 
per, cast iron soft alloys with- 
out harming the material any 
way. 

The product used manner 


similar sandblast and “shot” 


Promotion 


Science” the theme auto- 
mobile service promotion being 
conducted “Red” Schlegelmilch, 
with years’ experience scien- 
tific lubrication, for Larson 
Buick Sales, Michigan City, Ind. 


the object cleaned. About 
100 cubic feet air per minute 
required for the operation 
nozzle 100-pound pres- 
sure. Parts are cleaned stand- 
ard sandblast cabinet. 

During the tremendous 
quantities were used Army and 
Navy repair depots clean the 
carbon from airplane engine cylin- 
ders and pistons. the close 
the war the product was adopted 
many airlines and plane manu- 
facturers. 

According test shops that have 
used the product automotive 
commercial way, claimed that 
the use the product saves 
least minutes time cleaning 
engines for rebuilding and that 
does “much better” job clean- 
ing both the outside and inside 
pistons used Diesel engines. 

The product available 100- 
pound 5-ply paper bags and 
manufactured Agicide Labora- 
tories Los Angeles. 


SHOWING HOW one side of a piston has 
been cleaned by the ‘‘one shot’’ Shelblast 
method, a war-developed product that is 
now being readied for civilian use. It 
cleans aluminum, glass, cast iron, copper 
and soft alloys without etching or the use 
of any chemical, the makers claim. 


‘PLEASE BE ADVISED that new truck is 


sold. Thanks a million, will use your 
service again if necessary.’’—L. G. Stein- 
er, Pandora Garage, Pandora, Ohio. 

gar Want Ad Dept., inside back cover 


BATTERIES 


and 


MONEY 
CANNOT BUY 
BETTER 
BATTERY 


For more than years, the name Auto-Lite 
has meant automotive ignition and electrical 
parts the highest quality. Standard equip- 
ment for many America’s finest cars, trucks 


and tractors, Auto-Lite batteries, spark plugs, 
instruments and gauges, warning signals, 
lights and complete automotive electrical 
systems have established world-wide 
reputation for dependability service. 
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Top Auto Salaries 


Report Shows Income Over $75,000 
For Executives 


DETROIT.—Top-ranking 
Michigan automobile companies 
received more than $7,000,000 
salaries and bonuses during the 
calendar year 1944 and the busi- 
ness-fiscal years ended 1945, the 
Treasury Department dis- 
closed last week. 


the department’s annual pre- 
liminary report income tax re- 
turns filed last year, General Mo- 
tors again led number exec- 
utives drawing more than $75,000 
were placed that category. 


Charles Wilson, president, 
ranked fifth among the nation’s 
money-earners, well heading 
the group. Wilson made $150,- 
000 salary, $208,579.20 bonuses 
and $4,375 other compensation 
for total gross income $362,- 
954.20. 1943 Wilson’s total was 
$459,041. 

statement covering all its 
executives, explained that 
the 1944 figures include the full 


Auto-Lite engineering and precision 
facturing insures the fact money cannot buy 
more dependable equipment. new 
booklet listing many the major products 


The Electric Auto-Lite Company 
off the press. obtain copy, write 


THE ELECTRIC AUTO-LITE COMPANY 


Ontario 


Toledo 


bonus award for 1943 and also 
fourth the 1941 bonus. The 
bonus payments, which said 
were valued market value 
when delivered, were made 
1944 the result change 
‘the method distribution. 

The Treasury figures not take 
into consideration the inroads 
income taxes, which reduce the net 
take the upper-bracket recipi- 
pointed out. 

General Motors placed three offi- 
cials the top money-makers. 
Besides Wilson, Ormond Hunt, 
vice-president, finished seventh 
with $287,745 and Albert Bradley, 
vice-president, took eighth with 
$276,010. paid executives 
more than $200,000 apiece for the 
year. 

The highest money-maker the 
preliminary report was Leo Mc- 
Carey, 
who grossed $1,113,035. Los An- 
geles horse racing magnate fol- 
lowed with $466,537. 


When the final listing issued 
the fall, Louis Mayer, chair- 
man Metro-Goldwyn-Mayer 
studios, will probably back 
the pace-setting position has 
held since 1939. 

Here the list Michigan au- 
tomotive men whose 1944 intakes 
exceeded $75,000: 


1944 1943 
income income 
from from 
personal personal 
services services 
Bohn Aluminum & 
Brass Corp.— 
Charles B. Bohn $100,000 $100,125 
P. A. Markey 99.125 99.150 
Evans Products Co.— 
E. 8S. Evans 75,789 75,685 
R. M. Singer 80,638 83,496 
Ford Motor Co.— 
M. L. Bricker 75,444 Ad 
B. J. Craig 136,624 119,543 
Henry Ford II 94,000 4 
R. R. Rausch 75,063 e 
General Motors Corp.— 
Harry W. Anderson 93,628 90,506 
Thomas P. Archer 143,958 104,806 
Irving B. Babcock 151,821 
Ollie V. Badgley 83,984 nd 
Albert Bradley 276,019 350,432 
Donaldson Brown 232,570 306,160 
George W. Codrington 120,610 142,281 
Marvin E. Coyle 240,214 284,014 
James M. Crawford 94,406 * 
Harlow H. Curtice 206,233 252,600 
Hugh Dean 75,304 ° 
Frederic G. Donner 130,852 151,034 
Nicholas Dreystadt 138,659 168,050 
Harley J. Earl 115,579 130,366 
Ronald K. Evans 168,901 208,643 
Alfred J. Fisher 100,129 4 
Edward F. Fisher 224,436 259,815 
Lawrence P. Fisher 86,830 164,454 
Louis C. Goad 125,069 129,589 
Edward H. Godfrey 86,571 bd 
Richard H. Grant 116,071 195,794 
Delmar H. Harder 81,831 nd 
Henry M. Hogan 128,717 152,871 
William E. Holler 127,877 od 
William F. Hufstader 80,339 
Frederick G. Hughes 87,579 “4 
Ormond E. Hunt 287,745 359,519 
Earle F. Johnson 116,006 ° 
Charles F. Kettering 244,187 306,117 
Harry J. Klingler 141,849 168,713 
Bayard D. Kunkle 141,542 163,929 
Charles L. McCuen 174,929 218,871 
Edward B. Newill 81,734 ° 
Cyrus R. Osborn 78,447 82,930 
Meyer L. Prentis 77,693 99,932 
Edward C. Riley 76,070 92,125 
Sherrod E. Skinner 140,420 134,180 
Alfred P. Sloan jr. 200,900 200,800 
John Thomas Smith 232,670 306,310 
Charles E. Wetherald 117,368 s 
William C. Williams jr. 151,710 170,748 
Charles E. Wilson 362,954 459,041 
Orville W. Young 85,648 . 
Hudson Motor Car Co.— 
A. Edward Barit 90,000 90,000 
Packard Motor Car Co.— 
G. T. Christopher 101,000 86,370 
Reo Motors, Inc.— 
H. E. Hund 110,800 110,800 
Square D Co.— 
F. W. Magin 117,147 117,153 
Timken-Detroit Axle Co.— 
Walter F. Rockwell 81,483 81,483 


*Not reported. 


$100,000 Super-Station 


Rising Jacksonville 

JACKSONVILLE, Fla.—At 
cost $100,000, super-automo- 
bile service station under con- 
struction the northeast corner 
Park and Roselle Sts., Jackson- 
ville, for Joseph Walsh Co., 
owners chain filling sta- 
tions here. scheduled for open- 
ing this winter. 

Joseph Walsh jr., president 
the company, said that the proj- 
ect, when completed, will contain 
the general offices the company, 
sales and display room, ware- 
house, garage, repair shop and 
retread plant. said the station 
would have every facility for pro- 
viding complete automobile service. 

‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal 
ers’ opinions. 


+ 
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Barnard 
Staff Correspondent 

LOS ANGELES.—His kingdom 
for horse was the squanderous 
offer King Richard, according 
Shakespeare; but Southern 
California they are going the king 
one better. 

There authenticated report 
1946 automobile, over and above 
the retail price and numerous 
taxes. And that not all. Bonuses 
sundry forms are being offered 
freely for quick delivery new 
motor cars. 

informal interview, punc- 
tuated frequent telephone calls 
from persons wanting know 
when they could “EXPECT deliv- 
ery,” Symes, general manager 
Don Lee, Inc., Cadillac distribu- 
tor, cited some the seductive 
offers that had been made deal- 
ers and salesmen would-be pur- 
chasers who aspired short-cut 
ownership new Cadillacs. 

First, the case the horse. 
dealer who enjoys canter was 
offered fine saddle horse 
bonus for hurry-up delivery. 
the dealer hesitated, the would- 
owner upped the bid, tossing 
silver-mounted saddle and 
bridle. 

“You are number 237 our list, 
which means long wait, but that’s 
the dealer announced. 

“Well,” said the speaker, who 
doctor, “I’ll just have keep 
driving old car, and 
falls apart me, still have 
the horse. have more respect for 
you and for the auto business since 
know you fellows have code 
ethics, too.” 

many cases cash-under- 
the-table offers developed that 
soon became old story, accord- 
ing Symes. Offers $500 
were common blondes 
Hollywood, but there were more 
tempting allures. 

One well publicized gent the 
movies offered grand, and was 
told that would have wait 
his turn—probably would quite 
long time before could get 
Cadillac they were not taking 
any more orders until some the 
customers the waiting list had 
been delivered cars they had been 
waiting for many months. 

Then there was the gal who 
offered salesman $3,000, over 
and above the sales price and 
taxes, for immediate delivery, 
and was informed Hillcrest 
Motor, Beverly Hills: “Madam, 
don’t business that way.” 

lot, said worth $5,000, 
was offered dealer. 

salesman was tempted with 
offer one year’s free rent 
furnished apartment which the 
OPA ceiling was $75 per month. 

Membership exclusive coun- 
try club was offered golfing 
salesman, and dealer was propo- 
sitioned with complete redecorat- 
ing job his home—both inside 
and out, with treatment for ter- 
mites thrown in. 

another dealer the quick 
delivery premium offer was 
year’s tuition for his young son 
fashionable private school. 
didn’t score. 

About the only offers induce- 
ment that are not record are 
those free advertising news- 
papers, according the Don Lee 
manager. 

“In the newspaper profession 
they have code ethics, too. 
have orders the books for many 
newspapermen, including publish- 
ers and editors and owners, and 
they all are waiting their turn,” 
said Symes. 

magnificent wardrobe was the 
offer one Cadillac man for im- 
mediate delivery. 

The offerer said knew the 
dealer would insulted were 
offered money, was being 
offered just nice little present 
six suits leading tailor, 
whose cheapest product $150 per 
copy. 

One bid for delivery was 
combination—a nationally adver- 
tised electric refrigerator (hard 
get, too) stocked choice 
cuts meat and miscellaneous 
selection California wines. 

“But our dealers 
down all the fabulous offers 


And Heaven, Too, 


Southern California Dealers Turn Deaf Ear 
Fabulous Offers for New Cars 
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bribes and bonuses and delivering 
cars they receive them, the 
order which the orders were re- 
ceived,” Symes declared. 

“They and are looking the 
future and holding the respect 
our customers. realize that this 
period car shortage tough 
lot people—business and pro- 
fessional men who really need 
the automobile dealer, too, and 
regard our obligation sur- 
vive and continue serve the pub- 
lic. this, must keep faith 
with the public now, have 
the past, and this are doing.” 


Caldwell Handles K-F 

William Caldwell jr. Marie- 
mont, O., has organized Caldwell 
Motor Co. and will occupy the Kes- 
sler Nye building Hillsboro. 
The building being remodeled. 
The dealership will handle Kaiser- 
Frazer. 


THIS COMPLETE set of Plomb Tools, as well as the Plomb Toolmobile, are destined 
for a place of honor in the Royal Garage of King Ibn Saud, reigning monarch of Saudi 


Vehicle Check, 
Test Drivers 


Studied 


C.—North Caro- 
lina’s 1947 legislature may 
asked consider laws requiring 
compulsory semi-annual inspection 
motor vehicles and re-examina- 
tion persons now holding driv- 
ers’ licenses, has been indicated 
following the completion tour 
several states committee 
studying such legislation. 

Highway Patrol Maj. 
Hatcher said the committee was 
particularly impressed the com- 
pulsory motor vehicle inspection 
programs being carried New 
Jersey and the District Colum- 
bia. The committee also visited 
Pennsylvania, 
are conducted designated pri- 
vate garages. 

The North Carolina committee 
found that officials Maryland, 
which does not have mandatory 
inspection system operation 


Arabia. Anne Kelly, general export manager, states that the King saw some present, were contemplating pro- 


Tools in an American dealership during his recent visit to this country, admired them, 
and vowed to get a complete set. The black-bearded 66 year-old-king is reputed to be a 
good mechanic in his own right and enjoys the hobby of working on his fleet of Ameri- 
can-made automobiles. 


gram patterned after those used 
the District Columbia and 
New Jersey. 


COLOR EVERY TIME 


WHEN YOU JOBS WITH 


The MARTIN-SENOUR CO. 
2520 Quarry Street, Chicago Illinois 


“FACTORY PACKAGED 
dura 


National Assn. 
Foremen Sets 


Sept. Conclave 


ST. LOUIS.—Ten thousand rep- 
resentatives management the 
goal the National Assn. Fore- 
men its twenty-third annual 
convention held here Sept. 
12-14. 

The convention, first four 
years, will bring together the larg- 
est group management men ever 
assemble America, according 
Post, NAF managing di- 
rector. 

Virtually every phase present- 
day problems experienced 
dustry scheduled for discussion 
sectional conferences, said. 

Main address will delivered 
Charles Hook, president 
American Rolling Mill Co.; 
Kettering, vice-president Gen- 
eral Motors, and Harry Woodhead, 
president Consolidated Vultee 
Aircraft Corp. 

number special events will 
highlight the convention. Conduct- 
plant tours are planned and 
special exhibits will display 
Kiel auditorium. 


INSPIRE DEALER CONFIDENCE WITH 


ARTIST’S CONCEPTION of the new sales and service building of Sullivan-Painick 
Motors, Montreal, which will be a distributor for Frazer in the province of Quebec and 
a Kaiser dealer in Montreal and vicinity. The $200,000, three-story structure, now under 
construction and scheduled for completion this summer, is at 1454 Mountain St. 


Four Additional Branches Corp. The managers are Leo 
Marshall, Jefferson City, Mo.; Al- 


Opened Universal CIT bert Yeo and 
The opening four Norristown, Pa.; William Jack- 

branch offices was announced Orangeburg, C.; Ken- 


NEW 


Sound engineering features are 


and enthusiasm dealers. 


Note: Because many 
dealers send only their copies 
the Service Issue AUTOMOTIVE 
News back the service and 
parts managers and these men 
therefore may miss many items 


particular interest them 
and their departments, all serv- 
ice stories previous issues 
the current period are highlight- 
below for their convenience. 


June 17—Service display and ice 
show set for Minnesota parley Nov. 
Buick appoints Mc- 
Cracken parts manager... ASI 
drawing set for Aug. Hotel 


ber Detroit hits full truck-tire 
output revamps system 
for surplus sales Senate group 
launches probe surplus sales... 
Amputee controls available 
resumes vehicle inspections 
Motorola enters car-heater field 
Amplex seeks uniform sleeve- 
type bearings Chexall manual 
now off press Alemite an- 


HYDRAULIC SHOCK ABSORBERS 


basic factors 


sales policy that inspires the confidence 


The name 


MONROE has for years been prime en- 


gineering assurance good riding qualities. 


Specify Monroe Direct-Double-Action 
Hydraulic Shock Absorbers for the smooth 
riding that builds sales volume. 


The new Monroes incorporate many 
advances design and construction de- 
veloped during the years war applica- 
tion. Tripled manufacturing facilities assure 
ample supply wide range sizes and 
capacities. Experienced Monroe engineers 
are immediately your service for consulta- 


tion and collaboration. Write wire today. 
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nounces new electronic wheel bal- 
ancer. 


June 24—Drive parts tieups 
Ford launches training course 
for service managers Frozen 
food industry stymied trucking 
Texaco supplies complete line 
synthetic fuels Truckstell adds 
grille-guard special line 
Highway conference reports 
Engine carbon blasted out corn 
cobs. 

July 1—Warning early syn- 
thetic tires Carter Carburetor 
may move closer Detroit area 
Kaiser Special details given 
Pointer-Williamette offers com- 
plete line truck and tractor 
equipment. 


Gulf Follows 
Army Style 


Training Plan 


PITTSBURGH. Culminating 
more than two years study and 
research, Gulf launched Hous- 
ton, last week, one the most 
ambitious and comprehensive pro- 
grams for the training its sales 
and service personnel ever under- 
taken major oil company. 

Within very short time, com- 
pany officials say, the program will 
‘in effect throughout the entire 
Gulf marketing area, which ex- 
tends from Maine New Mexico. 
estimated that between 
000 and 50,000 individuals will fall 
within the scope this training 


activity. 


Gulf’s aim twofold: first, 
bring the motoring 
type service which far exceeds 
anything envisioned 
days; second, make possible 
for Gulf service station operators 
and personnel equip themselves 
with the basic information neces- 
sary the enjoyment greater 
and more profitable sales, and ad- 
vancement commensurate with 
their abilities. 


Toward the quick accomplish- 
ment this end, has incorpor- 
ated into the program many the 
speed-up training principles which 
were used successfully the 
Armed Forces World War 
II. Particularly this true vis- 
ual training methods. 

Moving pictures, sound 
films and the like, according 
training experts, are immeas- 
urable value when properly coor- 
dinated with actual demonstration 
and practice. 


More than thousand trainers, 
thoroughly versed basic train- 
ing method, are prepared con- 
duct the program. These men are 
not mere theorists, but are experi- 
enced sales and merchandising 
people. 

Training stations have been es- 
tablished convenient locations 
throughout Gulf’s marketing terri- 
tory. The trainers can impart the 
information and carry out demon- 
strations for groups 
salesmen the training stations 
can carry the program, its 
entirety, the individual service 
stations themselves. The program 
flexible enough allow every 
service station operator and sales- 
man the opportunity benefit 
from the activity. 


Sales Increase Reported 


Hein-Werner Parts 


WAUKESHA, Wis.—Hein-Werner 
Parts Corp. reports net profit for 
the four months ended Apr. 
$211,958, compared with $51,128 for 
the same period last year. Gross 
sales during the period were $1,- 
659,000, against $1,077,000 for the 
same period last year. 

Hein, president, stated that 
the increased 
from elimination the excess 
profits tax, income tax reduction 
and renegotiation war contracts. 


Riegel Buys Lots 
Dee Reigel, head Reigel 
Bros., Spokane, Wash., announces 
purchase six additional lots. The 
purchase price was $40,000. 


were 


| 
MONROE AUTO EQUIPMENT CO....MONROE, MICH. 
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Just Among 


(Continued from Page 3) 


started out with Maxwell Douglas, Ga., Dodge continuously 


tract. 
* + * 

Ala., father owned hardware 
store and assumed Ford contract 

* * 

burg, Va., started 1912 car 
washer and Dodge dealer 
1915. 

ville, Tenn., exclusive Ford dealer 
Greene county for years. 

* 

Y., first car was Maxwell. 
During the war manufactured 
plaster paris bandages for the 
Army. 

* 


Tex., one the original Dodge 


dealers, secretary NADA. 


Lexington, 


(Dodge), 
handled Chalmers 
and Chevrolets back the early 
years, but has been with Dodge 


since its inception. 
* * * 


New 


Serrzer (Ford), St. Peter, 
Minn., Ford continuously for 
years. 

C., started selling 


(Buick), 
Charleston, 
Buicks salesman 1910 and 
* 
son, Mich., the age went 
work for the Ford Highland 
Park plant. the age 25, 
was Ford dealer Pocahontas 
1927 with Oldsmobile con- 
tract. 
* 


1916 


1916, the annual production 
was million and half cars. 
Nash left General Motors 
take over the Jeffrey Co. and form 
Nash Motors. Durant became 
president GM. Alvan Macauley 
was named president Packard. 
The first Fordson Tractor was an- 
nounced. Cadillac became divi- 
sion GM. Henry Ford purchased 
the River Rouge factory site. 


Dealers and the public who at- 
tended automobile shows 1916 
will remember that one the 
main attractions was gold 
chassis displayed Studebaker. 
The following dealers are celebrat- 
ing their thirtieth business anniver- 
saries this year. 

* * * 

(Ford), Bryan, 
Tex., also operates Ford dealer- 
ship Brenham, 

* * * 


Frank Cone (Buick-Cadillac), 
Athens, 
General 
years. 


O., Buick, Cadillac and 


Motors Trucks for 


* * * 


(Chevrolet), 
Birmingham Ala., who has just 
completed $100,000 building 
improve his year record serv- 
ice Chevrolet owners. 

* 

(Studebaker), 
Davenport, Ia., originally sold the 
Dort line cars, followed Max- 
well, and since 1933, Studebaker. 

* 

olis, Minn., started Watertown, 
D., with Model Buick. 

+ * 


(Dodge), Wheel- 
ing, Va., colonel both the 
First and Second World Wars, 
mental engineer for Mitchell, Ra- 
cine, Lozier and helped Dodge 
Brothers build their first cars. 

*, 

Wis., former president the Wis- 
consin association. 

* * 

(Buick-Cadillac), 
Sacramento, gained recog- 
nition 1912 first winner 
Ford Motor national sales con- 
Northern California Dealers Assn. 


(Dodge-Plymouth), 


for years. 
* 

Kine (Ford), Richmond, 
Va., Ford products continuously 
since starting Aug. 1916. 

* + 


(Oldsmobile), 
Providence, NADA state di- 
rector for eight years. 

* ok 


tanooga, Tenn., long time state di- 
rector for NADA. 

* + * 


Ky., Ford continuously for 
years, past president Kentucky 
Automobile Dealers 

* 

ville, O., said second oldest 
Oakland Pontiac dealer 
United States. 


(Oldsmobile-Hud- 
son-Packard), Gastonia, C., 
trustee church, the YMCA, 
hospital and college. 

—JoHN MuNN. 


will glad help you 


A. C. BURTON & CO. (Chrysler), Houston, recently opened a new parts wholesaling 
depot at 1219 Dart, about six blocks from its sales and service establishment at Milam 
and Bell. The new depot has 27,000 square feet of floor space and is equipped and 
staffed to handle a large volume of parts sales quickly and efficiently. The counter over 
which parts are handled in pickups for local service firms is shown. 


Rubber Export 


Plans African Unit 

NEW YORK. United States 
Rubber Export Co., Ltd., will estab- 
lish plant Port Elizabeth, 
South Africa, which manu- 
facture complete line rubber 


tires, footwear and 
goods, according announce- 
ment last week Boos, pres- 
ident and general manager. Equip- 
ment has already been ordered and 
installation and operations are ex- 
pected begin the first part 
next year. 


France Revives 
Ford Chief There 


Confer Plans 


DEARBORN.—French economic 
conditions appear “greatly im- 
proved,” Maurice Dollfus, chair- 
man and general manager Ford 
Societe Anonyme Francais, French 
Ford unit Poissy, Paris suburb, 
declared last week. 

Dollfus came Dearborn con- 
fer with Ford executives plans 
for expanding production and sales 
facilities the Poissy plant. 

The French executive reported 
swift strides the restoration 
war-wrecked Poissy properties. Al- 
though half the plant was ruined, 
equipment seized the Nazis has 
been replaced and current monthly 
production has reached 1,500 units, 
said. 


The Poissy plant responsible 
for supplying the entire French 
empire. 


North Florida Motor 


North Florida Motor Co. (Lin- 
Jacksonville, 
its new location Adams St. 
Marley manager the new deal- 
ership. 


the big saving time and steps—with all hose centralized 
and handy for service two lifts! 


illustrated has lubricant pumps and automatic reels, 
including two for chassis, two for gear and one for air. Other 
units available with any combination reels for chassis, gear, 


r 

ion 
gel 
ces : 
Aro Equipment Corporation, Bryan, Unio. 
1 


q 


New Bearing 
For Trucks Now 


Production 


electroplated 
heavy-duty engine bearing which 
has been under development 
Cleveland Graphite Bronze Co. for 
several years now production, 
the company announces. 


The bearing, designated Cle- 
vite 77, intended primarily for 
heavy-duty applications gaso- 
line and diesel engines for trucks, 
buses and tractors where loads ex- 
ceed the capacities previous 
types bearings, where longer 
bearing life desired. de- 
seribed air-craft type prod- 
uct, consisting steel back, 
intermediate layer special cop- 
per-lead alloy, and thin surface 
layer soft bearing alloy, fol- 
lowing the construction many 
aircraft engine bearings. 


tests and actual service, the com- 
pany stated, such indicate 
wide acceptance this type 
bearing for internal combustion 
power plants the future. Sev- 
eral truck and engine manufac- 
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THE NEWLY remodeled parts department of Hamilton Auto Co. (Ford), Noblesville, 
Ind. The Hamilton renoVation is one of several in the Indianapolis territory, according 


to O. O. Griffith, sales manager, Indianapolis. 


turers are now using regular 
production and one the largest 
producers motor cars has speci- 
fied for use 1947 passenger 
models, the firm said. 

Cleveland Graphite has invested 
considerably more than $1,000,000 
equipment and buildings for pro- 
ducing Clevite bearings, com- 
pany officials said. 

The thin surface layer soft 
alloy three metals are 


co-deposited high-precision au- 
tomatic electroplating equipment, 
employing processes developed 
Cleveland Graphite engineers. This 
the first time, understood, 
that precision automatic plating 
has been used the sleeve bear- 
ing industry production basis 
except aircraft engine bearings. 


“WE HAVE FOUND YOUR Want Ad 
Dept. to be always more than satisfac- 
tory.’’—David T. Robinson Co. (Dodge- 

Plymouth), Philadelphia, Pa. 
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Tax Boost for Vet Bonus 
Killed La. House 


bill raise funds amortize 
proposed $80,000,000 bond issue 
finance state bonus World 
War veterans has been killed 
the Louisiana House Repre- 
sentatives. 

amended, the bill would have 
imposed tax cent per 1,000 
feet natural gas. Originally 
proposed increase taxes mo- 
tor vehicles, beer and liquor. 

* 


Mo. Fair Trade Measure 
Stymied Senate 


Through the adoption emas- 
culating amendments, 
Senate has virtually killed House- 
approved fair trade bill, intended 
curb predatory price cutting 
price contracts between manufac- 
turers and retailers. 

Although Sen. John Noble 
Kennett, who handled the meas- 
ure the Senate floor, left the 


great new 


Havoline 


plus- 


powerful selling campaign” 


Billboards 
from 
coast-to-coast 


Nation-wide 
radio 
program 


leading 


Great Line-up 
DEALERS 


For Texaco Dealers’ local use promotion package 
consisting station banners, window streamers, 
postcards and simulated telegrams, all tie with 
this nation-wide selling campaign. 


great product great campaign. Just another 
example why Texaco Dealers are busy dealers! 


Millions Sunday night listeners hear the Havoline 
messages the Texaco Star Theatre radio program. 


THE TEXAS COMPANY 


Sky Chief and casounes 
HAVOLINE and TEXACO MOTOR OILS 
CHASSIS LUBRICATION 


TUNE Star Theatre every Sunday night starring James Melton. See newspapers for time and stations. 


REGISTERED REST ROOMS 


AVOLINE famous for its lubricating qualities for over forty years, 
now greater than ever, thanks new, exclusive formula. 


The introduction New and Improved Havoline the motor oil that 
cleans lubricates backed powerful, coordinated sales campaign: 


Havoline billboards now all states are seen million motorists day! 


Full-page, full-color Havoline advertisements appearing regularly leading 
magazines reach motorists every community. 


MARFAK 


the Hopper 


bill pending the calendar that 
might recalled for further 
consideration, was regarded 
dead for the current session. 
little was left the measure after 
the adoption crippling amend- 
ments that was highly unsatis- 
factory even its sponsors. 
Missouri one three states 
which not have fair trade sta- 
tutes. The other two are Texas 
and Vermont. 
* * 
Special Gas Tax Session 
Voted Down Colo. 


Colorado’s legislative subcommit- 
tee highways has rejected 
motion that Gov. John Vivian 
urged call immediate spe- 
cial session the Colorado legis- 
lature for enactment two-cent 
state gasoline tax increase raise 
additional funds for highway con- 
struction. 


Proponents special session 
contended that the state may lose 
$3,000,000 federal aid funds for 
the 1947 construction program un- 
less tax increase put into ef- 
fect this year. Rejection the 
special session motion came 

* 


Annual Car Tax Levied 
Moultrie, Ga. 


The city council Moultrie, Ga., 
has levied per year charge 
automobiles residing inside the 
city’s limits. 

The ordinance termed motor 
vehicle registration measure. 
fixes flat rate per car, mak- 
ing differentiation between light 
and heavy cars. 

ok * 


* 
Penalty for La. Haulers 


Louisiana’s Senate has unanim- 
ously passed bill permit penal- 
ization common carriers for 
first offense operating without 
state public service permit. Lou- 
isiana’s present law permits only 
warning for the first offense with 
cease and desist order subject 
enforcement further offense. 


Seiberling Bids 
For Texas Plant 


DALLAS, 
Rubber Co. has filed lone bid 
$1,248,000 for the lease 200,- 
000-square-foot war plant near 
here, formerly operated Con- 
branch plant for manufacture 
tires, tubes and other rubber prod- 
ucts. This said the first 
decision large rubber com- 
pany take over and operate in- 
dependently one the larger gov- 
ernment-owned war plants 
permanent production 
center. 

The bid submitted the War 
Assets Corp., carries optional 
clause that any time within 
ten-year period, the term for 
which the lease being nego- 
tiated, the rubber concern may 
obtain full title the plant with 
cash payment $650,000. Final 
action the Seiberling bid 
WAA expected shortly. 


Smiley Named Goodrich 
For Automotive Division 


Return Robert Smiley 
Goodyear Tire Rubber Co.’s Ak- 
ron organization announced 
charge manufacturers sales. 
Smiley has been named assistant 
manager the company’s automo- 
tive products division. 


CUSTOMER CONTROL 


Since 1932 


The Most 
Complete and Successful 


Owner 


Follow-Up Service 


CUSTOMER CONTROL 


COURT SQUARE 
Long Island City 


TEXACO 
; 


n- 
u- 
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Britain May License Dealers 


Initial Proposal Would Force Them Comply 
With Strict Minimum Requirements 


GLASGOW. (UTPS) Britain 
still exists under virtual wartime 
controls but more and more 
felt here that automobile dealers 
should licensed and proposal 
covering this problem 
vealed last week. 

Before the war, Britain’s auto- 
mobile industry existed much 
the same manner which grew 
up. the interest the nation 
and the industry itself, many feel 
now that some control needed. 

result joint committee 
manufacturers and dealers 
has designed program with 
which dealers must comply 
licensing program finally ap- 
proved. 

First essential the program 
provides that dealer must agree 
pay wages that are established 
the Joint Industrial Council. 

Then there are 
quirements concerning workshop 
staffs, management service 
which the dealer must comply with 
order qualify for license. 

order engage service 
business the dealer must have 
properly equipped service depart- 
ment which properly staffed and 
will offer the public comprehen- 
sive repair service automobiles. 

“Properly equipped” defined 
mean permanent, covered 
building not less than 1,500 


Straight Talk 
Omaha Dealers Tell 


New-Car Story 

OMAHA.—“Black market money 
can’t buy new cars from us,” deal- 
ers affiliated with the Omaha New 
Car Dealers Assn. are telling the 
public advertising campaign. 

Meeting the challenge black- 
market whispers, the association 
telling the facts the public. 

The ads point out that last 
the list get new cars will 
those who patronize the black mar- 
ket. 

The policy established this: 

“New cars will only those 
who have used cars trade in, 
who not have used car 
and have not sold their cars 
exorbitant black market prices.” 


ent atet® 
Pe n aul int 
ov 


square feet provide space for 
not less than four medium-sized 
cars. 

Further, must adequately 
lighted, heated and ventilated and 
sign must erected near the 
closest public highway indicating 
that service offered. 

Also, tow car “breakdown 
vehicle” must part regular 
equipment. 

The employment two full-time 
skilled mechanics required. 
These mechanics must have cer- 
tificates which are awarded the 
Ministry Education. 

And the service department it- 
self must under the supervision 
manager with least five 
years experience. 

Finally, reasonable office facili- 
ties must made available and 
proper system bookkeeping 
employed, with properly audited 
accounts. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 


These modern lifts have rails the way, provide ample headroom, and 
offer under-chassis accessibility unequalled other lifts, Posts sink 
into the floor when not use, and can driven over from any direction. 
Consult nearest Weaver jobber, write for details. 


WEAVER MANUFACTURING COMPANY 
SPRINGFIELD, ILLINOIS, 


AN ARCHITEOT’S drawing of the modernistic building that will soon house Stude- 
baker activities of Tom Owens Motor Sales Co., Geary Bivd., in San Francisco’s Rich- 
mond district. The two-story building will be on a lot 57 by 125 feet and represents a 
total investment of $125,000. 


interest held Hamilton McCoy. 
The latter will establish Lin- 
coln-Mercury dealership Reno, 
Nev. Campbell has been selling 
Ford products for years. 


Campbell, McCoy Split 
The name the Ford dealership 
Albany, Calif., has been changed 
from Albany Motors Curt Camp- 
bell’s, following his purchase the 


Accurate time studies wide variety 
jobs have proved possible show 
25% 100% increased production with 
TWIN POST Lifts compared with or- 
dinary methods. 


TWIN POST LIFTS 


SPEED-UP WORK CUT SERVICE COST 


New Car Sales 
Total 2,573 
May 


RALEIGH, C.—New car reg- 
istrations North Carolina 
May totaled 2,573, bringing the to- 
tal for the year date 5,930. 
May sales last year were 16. 

Transfers make were fol- 
lows: Buick, 75; Cadillac, 30; 
Chrysler, 90; DeSoto, 67; Dodge, 
175; Hudson, 48; Lincoln, Mer- 
cury, 98; Nash, 90; Oldsmobile, 54; 
Packard, 25; Pontiac, 85; Stude- 
baker, Ford, 755; Chevrolet, 527; 


439; miscellaneous, 


There were 1,298 truck sales 
against 379 May last year, bring- 
ing the sum for this year date 
3,711. 


The record for each manufac- 
turer follows: Autocar, 
Corbitt, Dodge, 297; 
GMC, 29; International, 100; Mack, 
13; Studebaker, 50; White, 23; 
Willys, 73; Ford, 369; Chevrolet, 
297; Reo, 12; Diamond Hud- 
son, Federal, 10; miscella- 
neous, 


You get the best results in our Classified 
Section, inside back cover. 


TWIN POST LIFTS are 
made models with capaci- 
ties 36,000 Ibs. and 
are available either elec- 
trical pneumatic types. 


S- j 
se 
se 
Including 
in wales aries ior vest many other se ctionand 
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Everybody Waits and 


UAW Threatens Strike 
Prices Soar 


(Continued from Page 


president, asserted 
Congress revives OPA, the union 
will not allow “freeze” clauses 
any contract forestall another 
overall pay drive. 

Similar threats were voiced 
Buckmaster, president the 
United Rubber and 
Lester Washburn, president the 
UAW-AFL. 

Buckmaster declared that “if liv- 
ing costs rise substantially,” his 
union will reopen the wage issue 
with the Big Four the rubber 
industry—Goodyear, Firestone, 
Goodrich and Rubber. 

AFL auto workers will “imme- 
diately demand wage increases for 
every single increase the cost 
living” prices soar, Washburn 
promised. 

Local unions the auto indus- 
try have been beating the drums 
for added wage boosts since April. 
Last week the presidents the 
Flint AFL and CIO locals demand- 
immediate reopening wage 
negotiations with General Motors, 
despite contract prohibition 
wage changes before May 31, 1947. 


Chrysler Corp, locals have also 
called for hourly pay hikes. 
appears likely that Chrysler will 
struck first the auto makers 
resist the union’s wage cam- 
paign. 

Meanwhile, last week the num- 
ber supplier strikes dropped 
80, and the nut and bolt shortage 
continued the major threat 
major copper producer averted 
threatened crisis the supply 
copper 

White Motor slated re- 
sume truck assembly today 

(July following termination 
29-day UAW walkout. 
White workers will receive 
raise 18% cents hour, with 
15% cents retroactive March 
25. was the first labor. disute 
White’s history. 

The White settlement left three 
assemblers the strike- 
bound list: Mack, Diamond and 
Chrysler Canada. addition 
the three nut and bolt plants 
halted strikes, shutdowns 
General Tire, Federal Bearing and 
Sealed Power endangered produc- 
tion schedules. 

Hit Chrysler 

dash ice water the strike 
fever, which has seized some UAW 
locals, was thrown Richard 
Leonard, union vice-president and 
Ford director, who said: 

“We cannot bring our people out 
every three four months keep 
pace with the cost living.” 

Nonetheless, Reuther and other 
unionists moved ahead with activi- 
ties apparently designed break 
ground for new wave de- 
mands and strikes. 

Significantly, flurry brief 
wildcat strikes has been playing 
hob with Chrysler Corp. output for 
the past two weeks. These cessa- 
tions stem from such elementary 
points dispute ventilation and 
rest periods. 

The frequency the tieups 
Chrysler has prompted 
spread belief that the corpora- 
tion for “economic 
blockade” attempt, similar the 
unsuccessful one against 
last year. 

threatening another wage 
campaign the price spiral 
unchecked, Reuther gave this ex- 
planation his announced inten- 


tion flout wage provisions 
contracts: 

“Congress and 
dustry had commitment with 
us, and they broke it. they 
can break their promises, can 
break ours. 

not stand shackled 
frozen wages while prices sky- 
rocket.” 

Reuther Fears 

The UAW president admitted the 
1945 wage drive had forced prices 
up, asserting: 

got see that wage 
increases are not reflected high- 
costs. get another pay 
still another price rise, will 
endless economic treadmill.” 

CIO leaders Detroit called 
President Philip Murray 
order nationwide CIO holiday 

protest the demise OPA. 
Seven million CIO members 
would idle should such day 
idleness called, and 
durable goods production would 
come halt. 

Both the National Assn. Man- 
ufacturers and the Chamber 
Commerce cautioned against un- 
warranted price increases, lest they 
“bring adverse public reaction 
which may end disastrous con- 
sequences.” 

William Jackson, president 
the chamber, declared that “busi- 
ness, well the public, has 
much gain from orderly markets 
and calm, temperate marketing.” 

“Inevitably,” said, “there will 
small minority which will seek 
take advantage current 
opportunity raise prices unduly. 
But confident that the vast 
majority business men are ready 
thwart such efforts refusing 
prices.” 
Factories Will Hold Prices 

Paul Hoffman, president Stu- 
debaker, said the South Bend cor- 
poration has plans for imme- 
diate price rises dealers. 

Officials other vehicle con- 
cerns, speaking off-the-record, also 
disclosed that their companies 
were not considering price hike, 
even the near future. 

While prices consumers will 
rise prewar dealer discounts 
are restored, factory prices may 
remain present for 
some time. was pointed out, 
though, that increases labor 
and parts costs would alter this 
prospect. 

Other developments: 

The UAW requested the Labor 
department intervene wage 
dispute with Long Mfg. Co., pro- 
ducer clutches and radiators 
for Ford. Unionists claimed that 
Long has consistently refused 
pay the pattern raise 
granted other companies. 

Seiberling Rubber and the CIO 
maintained no-strike record when 
workers rescinded vote walk 
out after accepting the wage rec- 
committee. 

American Bosch completed ne- 
gotiations with engineers’ union 
and prepared reopen after 
20-day shutdown caused mate- 
rials shortages. 


Buying Power Key 


Auto Boom: Reuther 
DETROIT.—“The automobile in- 
dustry’s bright forecast 6,000,- 
000 cars year for the next three 
years just pipe dream unless 
automobile prices are reduced, the 


ATTRACTIVE new Ford sales and service in Urbana, 0., is the John BD. North 


Motor Sales. 


The building, containing approximately 11,000 square feet of floor space, 


has been designed to provide all facilities for sales, service and repair activities. 


general inflationary trend curbed 


and steps are taken adjust Financing Air 


ward the purchasing power 
American Walter 
Reuther, UAW-CIO president, 
clared last week. 

Reuther’s statement was 
sumers’ purchasing power and buy- 
ing plans the June issue the 
Federal Reserve Bulletin. (See 
News, June 24). The sur- 
vey showed that only 2.8 million 
people definitely plan buy 
the present time and that peo- 
ple with moderate savings are re- 
luctant spend them except 


emergencies, Reuther pointed 
“By 1947 the industry will 


back the prewar rut seasonal, 
part-time production production 
geared the needs the stock 
market instead the needs the 
people and the economic health 
the nation,” said. “The automo- 
bile industry leading the coun- 
try back into economy scarc- 
ity, into cycle alternating pe- 
riods speculative inflation and 
demoralizing depression.” 

his article the UAW’s 
monthly newspaper, Reuther de- 
clared that establishment 
industry- -wide wage agreement 
the union’s “most important eco- 
nomic objective.” 


Curb Union Meetings 


Invoked Again Wis. 

MILWAUKEE. Wisconsin’s 
State Employment Relations board 
has reiterated for the second time 
that the concerted stoppage 
work for the purpose “attend- 
ing union meetings” violation 
the state law. 

Its latest ruling the point was 
handed down unfair labor, 
practices suit brought 
Trackson Co., tractor equipment 
manufacturer, against the com- 
pany’s UAW-CIO local. 

few earlier the board 
issued similar injunction against 
such work stoppages another 
local the same union, represent- 
ing workers Briggs Stratton 
Corp. plants. 

Trackson work stoppages 
Apr. and Apr. were found 
the board violate that section 
the state law which holds 
illegal “to engage concerted 
effort interfere with production 
manner other than leaving 
the premises orderly manner 
for the purpose going 
strike.” 

The board ordered the union 
cease and desist from “engaging 
any concerted effort inter- 
fere with production arbitrarily 
union 


Bargaining Row 


Dropped NLRB 

WASHINGTON.—The UAW-CIO 
case against General Motors 
which the union took the position 
before the NLRB that should 
allowed examine the com- 
pany’s books basis for deter- 
mining “ability-to-pay” wage in- 
creases has been dismissed the 
board with prejudice. The com- 
pany refused open its books, and 
the union claimed the company 
thereby refused bargain. 

The case has been pending since 
January. The union finally asked 
withdraw its charges and the 
company moved for dismissal 
the basis admission made 
speech Walter Reuther, 
UAW president, that the charges 
were “public relations job.” 

The dismissal with prejudice 
closes the case far the pres- 
ent charges against are con- 
cerned, but Board Member Reilly, 
who heard the case, stated: 

“This decision means 
final pertains the rest 
industry and organized labor” and 
not intended “to set any sort 
precedent.” 


Senate Votes Defeat 


Curb Union Foremen 

WASHINGTON.—By mar- 
gin three votes, the Senate 
has rejected proposal designed 
halt the unionization su- 
pervisory personnel. 

amendment the NLRB 
appropriations bill prohibiting 
the use funds labor pro- 
ceedings involving foremen’s 
unions was defeated, 34-31. The 
proposal was sponsored Sen. 
Ball Minnesota. 


AUTOMOBILE DEALERS from coast-to-coast attended a conference by radio held 
to announce “Special Investigator,’’ new Sunday night radio series sponsored by Com- 
mercial Credit Corp. Carrying direct to the public the theme, ‘‘Finanee Your Car 
Through Your Dealer,’’ the program will be heard each Sunday at 8:35-8:45 EDT over 
the Mutual network serving 22,000,000 radio homes. Prior to the initial broadcast a 
conference by radio was called in hundreds of cities with dealers and Commercial Credit 
r2presentatives meeting at Mutual studios. The get-together at the Mutual Studios, New 
York. Dealers and guests at the broadcast are, from left to right: W. Wagner, F. L. 
Hoffman, Wm. Mendel, S. Levin, D. Howland of Commercial Credit, M. Lasher, ED. L. 
Davis, John Dursi, H. B. Mathews of Commercial Credit, H. R. Bish. 


“Special Investigator’’ conference. 


STATION WRR was the scene of the Dallas 


A LUNCHEON at the St. Charles hotel, New Orleans, following the radio broadcast 
at which dealers were the guests of Commercial Credit Corp. 


THE CCC get-together at a luncheon, following the broadcast, at which dealers were 
the guests in Cleveland. 


AT RADIO STATION WIP, Philadelphia, during the radio conference. 


} — 
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Dealers Holding Line 


Car Prices 


(Continued from Page 1) 


ear dealers reported holding our agencies and our bu- 


ST. being held 
new and used cars and serv- 
ice. Dealer association advertis- 
ing decision. 

* 

CEDAR FALLS, Ia. Holding 
line. One dealer sold used car under 
ceiling. 

* * 

BALTIMORE. Holding line 
all departments. 

* * * 

dealers holding line. Used-car 
dealers quoting prices better 
cars $100 $300 above former 
ceilings. Dealer association an- 
hold-line decision 
ads. 

SPRINGFIELD, Mass. Holding 
line new cars and service. Re- 
ports higher prices used-car 
dealers. 

* * * 

ATLANTA.—Holding line. Some 
dealers say used-car prices were 
being held OPA, may 
down now. 

* * 

new cars and service. Reports 
higher used-car prices, but new- 
car dealers see likelihood 
higher new-car output forcing 
used-car prices down. Associa- 
tion using ads. 

* * 


WASHINGTON, C.—Holding 

line. 
* * 

DETROIT.—Holding line new 
and used-car prices, although hour- 
service rates were increased 
some dealerships from $2.50 
$2.75. Some reports sky-high 
used car prices, but most these 
prove untrue investiga- 


tion. 


s 

dealers holding line all depart- 
ments. 

* * * 

LINCOLN, Neb.—Acting individ- 
ually, new-car dealers holding line. 
Frenzied dealing reported open 
lots. 

* * * 

SEATTLE.—No price changes 
departments new-car dealers. 
wild upward trend anywhere. Deal- 
ers now applying percent OPA 
reduction used cars. 

* * * 


RICHMOND, Va.—Holding line. 


NEW YORK.—New and used-car 
dealers generally holding line, al- 
though there were reports high- 
prices used cars. License 
Commissioner Benjamin Fielding 
warned that OPA does not con- 
tinue, his department will adopt 
OPA rules and regulations its 
own forestall “improper trade 


practices.” 
* * 


Halleck Calls OPA Veto 


Move for Socialism 

The national 
crisis created President Tru- 
man’s veto the OPA extension 
bill “is part policy looking 
demands for nationalization 
business and for socialist econ- 
omy,” Rep. Charles Halleck, In- 
diana Republican, told the House 
last week. 

The current situation “has been 
precipitated the New Deal and 
leftwing bureaucrats who have 


Jeep Dealer Cuts Price 


For Freedom’s Sake 

PEORIA, OPA out 
the way least temporarily, 
Andy Anderson, Anderson 
Auto (Willys), offering new 
$25 below ceilings and 
used cars $50 below. 

The reductions will hold “un- 
til such time are shackled 
regulations again,” Ander- 
son said. dealer for years, 
Anderson pointed out that the 
reductions were sound view 
the savings effected through 
the elimination OPA red 
tape. 


reaus and who are advisers the 
President,” Halleck declared. “They 
aim destroy the Congress and 
substitute bureaucracy and 
Washington-dominated 
trolled economy.” 

The advice given President Tru- 
man labor and price legislation 
represents “purposely willful acts 
plight which the country finds 
Halleck said. 

* * * 


Ward LaFrance Urges 


Dealers Hold Line 

ELMIRA, Y.—The following 
telegram was addressed all 
Ward LaFrance distributors and 
dealers last week: 

“In the interest the national 
welfare, will our policy 
hold prices current levels. All 
distributors and dealers are urged 
not exceed approved OPA list 


MORTON MOTOR CO. (Studebaker), Omaha, Neb., is spending $60,000 on a remodel- 


ing aad expansion program that will house both new and used car operations. 


The 


structure, at 3141 Farnam St., will have a frontage of 150 feet and a depth of 140 feet. 
Morton Ehrenreich and Herman Walters head the dealership. 


prices trucks, accessories and 


was the first major tire man- 


parts. Know you will extend ufacturer. 


cooperation. Please post promi- 
nently. Thanks.” Signed, Wendell 
Rice, general sales manager, 
Ward LaFrance Truck division. 


Goodrich Vows Keep 


Prices OPA Levels 

AKRON.—B. Goodrich Co. will 
not change tire service prices 
result the discontinuance 
OPA, Newman, vice-president, 
informed the company’s retailers 
last week. 

“The policy the Goodrich 
Co. and will continue 
furnish products and services 
consumers the lowest possible 
prices,” Newman said. 


* 


Price Policy Given 


Stewart-Warner 

all divisions Stewart-Warner 
Corp. will not exceed “an amount 
equal those granted those 
which believe would have been 
granted OPA its policies 
effect June had been con- 
tinued,” James Knowlson, presi- 
dent and board chairman, has an- 
nouhced. 


“In memorandum all division 
heads titled “Interim policy 
prices while price control legisla- 
tion pending Congress,” 
Knowlson directed that restraint 
prices will the rule. 


Soto Names 
Davis Regional 


been appointed manager the 
New York region Soto, 
announced 
Wagstaff, 
vice president 
charge sales. 

Davis has been 
associated with 
New 
York regional of- 
fice since 1937, 
except for in- 
terruption during 


al 


the war. 
joined Chrysler 


service repre- 
sentative, transferring Soto 
sales 1937. 


After his war service, Davis was 
appointed assistant regional man- 
ager and for the past eight months 
has been acting regional manager. 
His automobile experience totals 


AN Want Ads cost little—get results— 
why not use ‘em? See inside back cover. 


Here’s practical aid for the 
big spark plugs any 
dealer keep 
them working together 
peak profit capacity. 


More and more car dealers are finding 
wealth profit opportunity closer coordi- 
nation between the big departments their 
business. They’re taking advantage Socony- 
Vacuum’s proved methods for helping these 
departments feed sales each other—and 
build better-balanced sales, service and 
lubrication business. 


Socony-Vacuum’s New Car Dealer Plan 
based the common-sense findings 
intensive 2-year study dealer problems 
Coast-to-Coast ... many years petro- 


Fire 
and You Can’t 


leum marketing experience. 


Here are Fresh Business-Building Helps! 


NEW 


Socony-Vacuum 
Car Dealer Plan 


For Full Details 
See Your Nearest Socony-Vacuum Representative! 


Tune Benny Goodman and his Orchestra, Monday Evenings, 9:30 NBC 


Mobilgas 


vacuum 


today! 


SOCONY-VACUUM OIL 


Whatever size dealership you operate, 
Socony-Vacuum’s new plan offers prac- 
tical help for your business. features... 


Tested personnel training programs 
—customer-pulling promotion ma- 
terial—proved help planning 
layouts—workable business records 
—practical advice lubritory 
equipment and products— many 
other business-getting advantages! 


Find out now how Socony-Vacuum can 
help you get greater immediate and long- 
range profits! Investigate this new plan 


INC. 


and Affiliates: Magnolia Petroleum Co., 
General Corporation. 


id 4 i 


Buyer’s Market 
Tires Seen 


Early 
NEW YORK.—A survey auto- 

mobile owners Crowell-Collier 
Publishing Co. reveals that buy- 
er’s market may develop tires 
early 1947 that the motorist 
unable purchase shiny new car 
nevertheless can put complete set 
new tires the old jalopy next 
spring. 

The lag automobile production 
was called blessing disguise 
the motorist who must prolong the 
use his present auto. 

When the Crowell-Collier survey 
was made urban communi- 
ties varying sizes throughout 
the nation April was deter- 
mined that the replacement needs 
were 30,000,000 tires. 

Even the most optimistic don’t 
expect more than 2,000,000 cars re- 
quiring 10,000,000 tires, come off 
the assembly lines between April 
and next January. 

additional 10,000,000 tires for 
dealer inventory and export would 
place the year’s demand 50,000,- 
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THE NEW showroom of Turnipseed Motor Co. (Hudson), 501 Montgomery St., Mont- 
gomery, Ala. J. L. Turnipseed is owner of the dealership. 


000, compared with aggregate 
production, the current rate 
5,500,000 month, 44,000,000 for 
the last eight months this year. 
This leaves over-demand 6,- 
000,000 which could wiped out 
slightly more than month cur- 
rent production. 

“Of course,” explains Ray 
son, director research for Cro- 
well Collier, “an undetermined 
number tires will worn out 
during heavy summer touring and 


this factor will tend delay the 
date production equalling de- 
mand.” 


Miller Curry Ind. 


Articles incorporation have 
been filed for Miller Curry Co., 
Inc., Portland, Ind., with Jud 
Miller the resident agent. The 
capital stock consists 100 shares 
with par value. Incorporators 
are Jud Miller, Aaron Curry 
and Albert Abramson. 


SERVICE SECTION 


Incentive Boosts Sales 
Hull-Dobbs Branch Leads States Volume 


Only Months 


cause its incentive plan, sales 
automobile service and repair 
parts have soared Hull-Dobbs 
Co. here three 
months ago, when the new Ford 
dealership started, $60,000 
June. 

That record makes the company 
the biggest seller among 178 Ford 
dealers counties Ohio and 
Pennsylvania, according Ford 
representatives here. 

William Wall, general man- 
ager Hull-Dobbs, disclosed the 
reason for the rapid growth 
the share-the-profits plan start- 
Horace Hull, president 
the company, which its 
main offices Memphis, Tenn. 

“The Hull incentive scheme has 
been acclaimed nationally and was 
hailed here Cleveland this week 
Arthur Hood Johns-Manville 
Corp. talk before the Sales 
Executive club the Chamber 


How” 


DIE CASTING and MACHINING 


HAYES INDUSTRIES, 


metals? 


Our “know how” 


What you make use that can 
improved the introduction 
MAGNESIUM ALUMINUM 
its make-up? what production 
you now have, requiring die cast- 
ings machining these light 


your 
ice our engineering and manu- 
facturing experience, from years 
being one the nation’s largest 
workers light metals. Perform- 
ance and sales value can built into 
light metal products let work 


with you their production. 


and subsidiary, LITEMETAL DICAST, INC. 


JACKSON, MICHIGAN 


INC. 


After Opening 


Commerce, one the finest 
the country,” Wall said. 

“What means that our 
employes are business for them- 
selves. Men our service and 
spare parts division are earning 
from $500 $900 month, com- 
pared the usual salary $300 
$350 month. pay them 
hourly rate plus percent what 
they sell.” 

Salesmen operate from 
They get flat commission and 
then increased percent the 
profits the volume goes up. 

For example, they sell 100 cars 
they might get percent commis- 
sion, percent commission 150 
sales, percent 200 cars and 
on. 


Hull-Dobbs became one the 
biggest Ford dealerships the 
world after Hull’s incentive plan 
was adopted 1938. His theory 
that business the busi- 
ness everyone organ- 
ization and that should put 
brains and industry result 
greater profits.” 

recent address before the 
distribution congress the Na- 
tional Federation Sales Execu- 
tives, Hull told the following 
business gains following installa- 
tion the plan Memphis: 

Monthly sales parts rose from 
$18,000 for 1938 $200,000 1945. 
The income the manager this 
department skyrocketed from 
000 1938 about $25,000 1945. 
His assistants, who had been get- 
ting average $1,800 year, 
made between $5,000 and $15,000 
1945, “and all will make more this 
year.” 

The incentive plan gives the 
parts manager, addition his 
salary, percent gross sales 
above $18,000 month, and divides 
among the other men percent 
all sales above that figure. 

Income service men also ex- 
panded sharply. The service super- 
intendent last year made $14,500 
and his assistant $8,400. 


Curb Explains 
Basis for Listing 


K-F Shares 


NEW listing appli- 
cation Kaiser-Frazer stock 
the New York Curb Exchange was 
accompanied all the supporting 
documents and papers required 
the exchange’s regulations, Edwin 
Posner, president that securities 
market, replied last week the 
Ohio Securities division. 


Ernest Cornell, chief the di- 
vision, had charged that listing 
“unseasoned securities without 
earnings, are the K-F shares, 
would tend destroy the regula- 
provisions our blue sky 
aws.” 


Stressing that the exchange has 
rule that prohibits the listing 
firm which has earnings 
record, Posner added that this pol- 
icy has frequently been publicized. 
Citing cases issues being listed 
although the firms had earnings 
the time, stated that “the 
management the company, the 
adequacy its financing and its 
future prospects its particular 
line are important.” 

Regardless variations indi- 
vidual opinions, Posner asserted, 
“there question the na- 
tional prominence the top per- 
sonnel” Kaiser-Frazer. 


489 Sales 


Liverpool 


EAST LIVERPOOL, O.—A total 
489 used cars changed hands 
during May Columbiana county, 
decline from the 560 re- 
ported April, the price control 
board announced last week. 

The board said most used car 
sales were between private indi- 
viduals, check last month 
dealers for compliance with ceil- 
ing prices showed none had any 
second-hand vehicles. Thirty-five 
trucks changed hands May, 
compared with April. 


- 


SERVICE SECTION 
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‘Bonus Racket’ Cars 


Sifted Canada 


into “new car” racket whereby 
citizens purchase 
legally paying money the 
side dealers has been under way 
for the past few weeks officials 
the Wartime Prices and Trade 
board and the Royal Canadian 
Mounted Police. 

The difficulty obtaining per- 
mits get 1946 cars led black 
market with persons being forced 
pay much $500 the side 
land new automobile, was 
charged: 

The limited cars 
placed the market legally has 
kept the “new car” racket out 
the alarming stage, government of- 
ficials said. They admit receiving 
complaints “hush money” being 


Beck Combines 
Theory, Practice 
Sales Course 


DETROIT.—Because requests 
for practical course basic sell- 
ing, 


Dan Beck, the Execu- 
tives Selection 
Training 
tute, has ar- 
ranged start 
five-week con- 
centrated course 
July the 
ing. 

Beck, former 
advertising man- 
ager Dodge, 
heretofore has 
devoted activities 
institute 
scientific analysis the apti- 
tudes and capabilities executive 
material. 


the process, Beck uncovered 
many men with high selling poten- 
tial who had place 
develop that potential. Then, too, 
Beck reports that many firms have 
sought place train selected 
employes selling. 

The classes will limited 25. 
far two groups have been ar- 
ranged for, one from 8:30 11:30 
and the other 2:30 5:30. Beck 
says may necessary open 
third class during the evenings. 

Outside class hours, the stu- 
dents will given opportunity 
practice selling under the direc- 
tion the institute for the 
firms employing the individuals. 

The courses are open indi- 
viduals well firms who wish 
send employes. 


Goodyear Buys 


Dan Beck 


Cord Plant 


AKRON.—Purchase the rayon 
cord fabric plant previously op- 
erated for the government De- 
Ala., announced Good- 
year Tire Rubber Co. 


The land, building, complete 


equipment and machinery were in- 
cluded the transaction, accord- 
ing Cliff Slusser, company vice- 
president. Purchase 
$956,720. 


Order 


price was 


All 


Lots $13.95 
Famous “‘HANDEE” 


truck, best known, Width 
widest used truck its nose 
typein America... and 
you can get it right now. 14 
Stores, manufacturers, 

deliverymen by the thou- 

sands use them for bags, Wt 
cases, cartons, kegs, 


etc. 600 lb. capacity. 
Curved cross straps. 
Easy to handle. Fully 
guaranteed. Order 
from 


HANDEES 


Dept.20E 
Bloomington, 


paid dealers for delivery the 
1946 vehicles. 

War veterans are being used 
the present racket, was learned. 
some cases employers promised 
jobs these veterans they pur- 
chased 1946 automobile which un- 
der Ottawa’s present regulations 
gave priorities them. 

Meanwhile, Howe, minis- 
ter reconstruction, said the 
Canadian House Commons that 
the priority system for veterans 
new automobiles and trucks, “has 
bogged down completely” and al- 
leged that veterans have been re- 
selling their cars civilians short- 
after purchase “on 
scale.” 

told the Veterans committee 
the House Commons that his 
department had stopped the policy 
issuing priority certificates 
veterans two months ago when 
certificates exceeded available cars 


FINAL DETAILS of the 3,000-mile trip to Mexico City are reviewed by officials of 
Willys Export just before departure of the motorcade of farm, industrial and fire- 
fighting Jeeps to the Mexican capital. From left to right, M. F. DeMuller, export sales 
manager; George Newlin, of the sales department, and A. J. Wieland, vice-president of 
Willys-Overiand Motors. 


some 60,000. 
Police authorities warned that 
any person purchasing new car 


illegally faced fine $5,000 and 
two-year jail sentence. Auto deal- 


Ward LaFrance 
Gets Rice 


Sales Manager 


Rice general sales man- 
ager the Ward LaFrance Truck 
division, Great 
American Indus- 
tries, Inc., an- 
nounced 
Frank, vice-presi- 
dent and general 
manager. 

Price will 
directly charge 
all sales and 
service activities 
covering all prod- 
ucts the divi- 
sion, both domes- 
tic and export. 

Rice entered the industry 1921 
with the Fageol bus Oak- 
land, Calif., later associating with 
GEIC and GMAC divisions Gen- 
eral Motors. subsequently be- 
cames sales representative and 
manufacturers agent the inde- 
pendent parts field. 


Rice 


AN Want Ads cost little—get results— 


ers face stiffer fines and sentences. why not use See inside back cover. 


NOW! 
NEW! 


Get these fast reasons why 


New Super-Safe Super Pyro 
means New Super-Sales and 
Profits for You! 


NEW SUPER-STRENGTH! 


new chemical formula now gives 
Super Pyro new 
Super Pyro now gives more anti-freeze 


protection! 


NEW LOW PRICE! 


New low price Super Pyro now means 
savings for motorists, more sales 


you! 


NEW SUPER-PACKAGE! 


New Super Pyro package rich purple 
and gold means faster, positive customer 
identification—says out loud! 


NEW FREEDOM FROM ODOR! 


Now, new Super Pyro gives customers 
anti-freeze that’s virtually odorless! 


NEW SUPER ADVERTISING! 


Prestige advertising national mag- 
azines plus new “high-readership” local 
newspaper ads, plus striking outdoor 
posters sell more customers, quicker! 


Super Strength 


Add these powerful new product advan- 
tages, plus brand new package, plus new-type 
tested national magazine and local newspaper 
advertising and you can see why new Super- 
Safe Super Pyro your biggest anti-freeze 
sales and profit-getter. Order now. 


INDUSTRIAL CHEMICALS, INC. 


SUPER 


and 
the 
the 
put 
the 
ving 
rom 
this 
$3,- 
get- 
ear, 
this 

nds 
nty, 
re- 
trol 
ndi- 
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WAA Asks Sell 
Auto Patents 


DETROIT.—The War Assets ad- 
ministration has filed report with 
Congress proposing offer for 
sale the highest qualified bid- 


der the government’s interest 


Packard Briefs 
Zone Aides 


Business Plan 


DETROIT.—Sound business 
management procedures toward in- 
suring profitable dealer operations 
were outlined five-day confer- 
here last week. 

cussed all phases the company’s 
recently installed and expanded 
business management program 
with ‘factory heads following es- 
tablishment new practices 
approximately percent larger 
Packard dealerships. 

Basic aim the Packard pro- 
gram, “to insure soundly capi- 
talized and profitable dealer organ- 
ization,” was stressed 
Slack, vice-president and general 
sales manager, announcing plans 
for training program for ap- 
proximately 1,500 dealer accoun- 
tants. Slack said the dealer pro- 
gram will parallel sales refresher 
planned for other whole- 
sale field personnel within the next 
several weeks. 

“Purpose the accountants’ 
training program,” Slack said, “will 
thoroughly acquaint all Pack- 
ard dealer accountants with the 
sound benefits our business man- 
agement program, and the impor- 
tance sound and uniform ac- 
counting procedures connection 
with this program.” 

Suggested training courses, in- 
cluding complete minutes the 
conference progress, were pro- 
vided the zone representatives for 
use conducting subsequent 
schools within zone organizations. 
The conference was held under the 
direction Elliott Taylor, assis- 
tant general sales manager, and 
John Raisbeck, business manage- 
ment department manager. 

Other factory executives partici- 
pating included Geo. Christo- 
pher, president and general man- 
ager; Ferry, vice-president, 
secretary and treasurer; 
Hoelzle, vice-president and comp- 
troller, and Briggs, assistant 
general sales manager. 


automotive patents declared sur- 
plus the War department. 
The WAA said, however, that 
sale the patents, relating 
multi-drive units for trucks and 
other vehicles, might hampered 
because pending anti-trust 
suit against Detroit-Timken Axle 
Co., which had been granted li- 
cense use the patents and has 
issued number sub-licenses. 


Special attention will given 
avoid sale parties whose ac- 
quisition the patents would 
detrimental the public interest, 
WAA said, and will continue 
retain and administer the patents 
until they are disposed of. 

For the reasons that the patents 
are income-producing, that the 
title affords only 
limited control over them, and that 
they are involved the anti-trust 
suit, WAA said, the patents are 
considered specific disposal prob- 
lem and the recommendation 
not precedent for dealing with 
any other patents that might 
declared surplus. 


Tucker 


(Continued from Page 1) 
two-cylinder, 150-horsepower rear 
engine suspended sideways. Tucker 
says will 130 miles hour, 
gas, light metal and sell 
between $1,000 and $1,300. 


one time, Tucker had lined 
many outstanding men the in- 
dustry for his new firm, including 
Ray Rausch, John Burke, and Eu- 
gene Reason. the meantime, all 
three have taken other jobs and 
not known this time whether 
any them will return 
now that the plan lined up. 

However, these men were listed 
being with the Tucker firm 
now: 

Fred Rockelman, vice-president, 
former manager the Ford 
Railroad and later Ford sales man- 
ager; Robert Pierce, treasurer, for- 
merly Briggs; Robert Jack, chief 
engineer, former Olds engineer, and 
Amos Brown, formerly Gen- 
eral Motors Canada. 


Miller Chevrolet Moves 


Roland Miller Chevrolet Co. has 
moved into its new home 
Highway No. Vero Beach, Fla. 


Veterans 


MERE is the book you have long been waiting for! ! ! 

NO more DOUBT about army vehicle specifications! ! ! 

KNOW the motor manufacturer and by whom assembled! ! ! 

KNOW the length—wheelbase—weight—general data—engine specifications and all other 


specifications. 


ALL this can be found in the new book ‘“‘ARMY VEHICLE GUIDE”! ! ! 


PLUS! 


225 PHOTOS—Clear, actual, three dimensional photos of practically every motor vehicle 


built for the armed forces! 
450 DRAWINGS—Showing wheelbase, body 


lengths, overall lengths, ete. 


400 PAGES—Compiled from the manufacturers and army technical manuals and re- 
vised for civilian use. Printed on high quality paper for easier reading, with note 


space on every page! 


Our price, while they last.................. 


Capitol Publishing Co. 


1165 Central Ave. 


Albany, 


SCULLY 


mec 


CULLY SIGNAL 


your 
the new 


models with 


Car, Truck Output Estimates 
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Passenger 
(U. ONLY) 
Weeks Ended July June 


Week Week dan. 1 dan. 1 
Ended Same Ended Total to to 
duly 6, Week June 29, duly, duly 5, duly 6, 
1946 1941*+ 1946* 1946* 1941*+ 1946* 
GENERAL MOTORS 17,767 10,304 176,050 
2,184 6,978 3,640 2,184 220,366 29,605 
387 1,258 644 387 39,556 7,830 
Chevrolet .......... 9,062 4,458 
Oldsmobile ........ 1,650 4,823 1,837 1,650 154,326 24,563 
1,625 6,272 2,584 1,625 190,298 29,974 
969 2,046 1,612 969 65,828 30,985 
2,456 3,752 2,456 74,269 
3,672 9,161 7,086 3,672 343,604 92,167 
1,187 2,807 1,187 97,366 31,383 
167 398 260 167 12,648 2,896 
814 2,051 1,115 814 71,823 19,477 
1,485 Closed 2,487 1,485 52,985 41,813 
STUDEBAKER 876 1,526 876 
Closed 2,749 2,157 43,372 40,233 
1,108 1,222 726 39,001 12,609 


Note: 1941 figures include car and truck production, United States and 


Canada. 
Commercial Cars 
(U. ONLY) 
Week Week Jan. 1 
Ended Ended Total to 
duly 6, June 29, duly, duly 6, 
1946 1946* 1946 1946* 
CHEVROLET 4,474 5,553 4,474 82,909 
1,701 1,360 1,701 67,637 
INTERNATIONAL ......... 1,662 2,767 1,662 49,735 
684 1,236 684 17,920 
Closed Closed Closed 3,348 
MISCELLANEOUS 267 447 267 11,728 
Total Trucks, S......... 12,477 16,875 12,477 348,862 
Total Cars, Trucks, S... 63,648 42,234 1,017,984 
Total Cars, Trucks, Canada 4,055 3,234 58,314 
Grand Total, Cars and 
Trucks, and Canada.. 45,468 67,703 45,468 1,076,298 


*Revised. trucks. N.A.—Not available. Miscellaneous includes 
Autocar, Divco, Marmon H., Brockway, Four-Wheel Drive, Sterling, etc. 


Columbia Slates Overdrive 


Axle for Ford Line 


CLEVELAND. For the first 
time since the war, the Columbia 
overdrive axle for Ford and Mer- 
cars will into production 
soon, according announce- 
ment Harrison Ash, president 
Columbia Axle Co. The new post- 

war model 

automatic and 
contains many 
improvements. 

will 
through the 
nationwide Truck- 
stell organization 
and 
ments are expect- 
reach these 
outlets 
ber October. 
Consumer sales 

the cars will handled Ford 

and Mercury dealers. 

Columbia’s new model contains 
all the advantages the prewar 
axle but has the additional feature 
automatically returning stand- 
ard (lower) ratio whenever the car 
stopped. The driver 
from one ratio another any 
rolling speed. Improved controls re- 
sult easier driving. 

Ford-or Mercury car equipped 
with Columbia overdrive can run 
any given road speed with all 
engine and driving parts revolving 
28% percent slower than normal. 
For example, miles per hour 
car speed the high ratio the en- 
gine travels the equivalent only 
57.2 miles per hour the low ratio. 
miles per hour the equiva- 
lent 50. 

The Columbia overdrive claimed 
add three five miles per gal- 
lon, increase the life oil 
percent, prolong the life all 
moving parts and permit more 


Harrison Ash 


relaxation while driving. Savings 
are claimed result 140-mile 
ride 100-mile ticket.” 


Truckstell distributors also will 
carry supply service parts for 
the new axles well replace- 
ment parts for prewar Columbia 
axles installed Lincoln-Zephyr 
cars. 


Steel Picture 
Costs Rise Sharply 


Since 1937 


NEW YORK.—tThe disposition 
the dollar received the steel in- 
dustry 1945 from the sale its 
products once again reveals the 
large share this dollar that 
absorbed payroll and material 
costs. Last year the combined cost 
payrolls and materials accounted 
for 82% cents every dollar re- 
ceived, American Iron and Steel 
Institute announced last week. 


1945, cents the dollar re- 
ceived from the sale products 
went into payrolls, increase 
three cents over the amount paid 
out 1937, representative pre- 
war year. Compared with 1937, ex- 
actly half much the 1945 steel 
dollar remained after costs 
paid out dividends for investors. 
Two and one-half cents were paid 
out for this purpose 1945, com- 
pared with five cents 1937. 


The amount per dollar paid out 
taxes during 1945 shows drop 
cents from this same cost 
1944. The 1945 figure cents 
cents below the tax cost for 
1937. The drop taxes from 1944 
1945 the result shrinkage 
for the industry over the same pe- 
riod almost one billion dollars 
net billings. 


Output 


(Continued from Page 1) 
growing shortage coke and pig 
iron. However, the long weekend 
afforded the holiday gave auto 
plants chance rebuild dwindled 
stockpiles these two items. 

Passenger cars accounted for 
estimated 29,757 units the 
vised count the previous week 
showed car assemblies hit 
46,773. 

Since Jan. auto makers 
have turned out estimated 669,- 
122 passenger cars and 
commercial vehicles, for total 
1,017,984 units. 

the three-day period last 
week, General divisions 
built estimated 10,304 cars com- 
pared with 17,767 the 
week. 

Chrysler Corp. assembled es- 
timated 8,284 cars last week com- 
pared with revised total 14,438 
the previous week. 

estimated 5,859 cars were 
turned out Ford Motor last 
week, compared with revised 
tally 6,509 the previous 
week. 

Assemblies were consistent in- 
dependent makers last week. 

bright spot the truck field 
developed last week with the set- 
tlement strike White Mo- 
tor. Output was resumed Friday. 


Sharp Boost Output 


Expected Coast 

LOS ANGELES. Sharply in- 
creased passenger car production 
expected here within the next 
few weeks. general easing 
supplier tieups this area should 
make possible heavier assembly 
local plants within short time. 

General Motors Southgate plant 
has been producing limited num- 
ber Buick, Oldsmobile and Pon- 
tiac cars since beginning opera- 
tions few weeks ago. However, 
plans step output were an- 
nounced last week. 

The local Chrysler assembly 
plant, shut down passenger car 
production since May 10, ex- 
pected start producing Plymouth 
today (July 1). 

Studebaker’s Vernon plant has 
been converted passenger car 
assembly and also expected 
start turning out 1947 models with- 
few weeks. 

Ford’s Long Beach assembly 
plant will resume production 
passenger cars and trucks July 

s 


Canadian Production 


Hit 20,022 May 

MONTREAL.—Motor vehicle pro- 
duction Canada May jumped 
20,022 units from 16,830 April 
and 15,045 May, 1945, but exports 
soared 4,806, more than the total 
months. The May total was the 
highest for any month since June, 
1942, according the Dominion 
Bureau Statistics. 

the total, 12,755 were passen- 
ger cars and the largest single 
group 10,316 sedans 6,233 were 
kept for sale Canada and 4,083 
were exported. 

Commercial vehicles accounted 
for 7,267 the total with 4,583 
kept Canada and 2,684 shipped 
abroad. 

Total output for the first five 
months the year 
units. 

Passenger cars accounted for 
31,970 the 64,204 units produced 
the five-month period, 22,708 be- 
ing for sale Canada and 9,262 
for export. 

s 


Output June 


Reaches New High 

TOLEDO.—Civilian jeep produc- 
tion reached new high last 
month when 7,120 units were 
shipped from assembly lines 
Willys-Overland Motors here, 
was announced last week Wil- 
liam Paris, vice-president 
charge operations. 

The June output raised the total 
number Jeeps manufactured 
since the civilian model was put 
into production last September 
31,803 for agricultural and indus- 
trial users. 


Weese Expands Service 
constructing new service depart- 
ment building, which hopes 
have completed days. 
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HELP WANTED 


CHEMIST — AUTOMOTIVE PRODUCTS. 
Knowledge of sound dampening, adhe- 
sives, saturated felts preferable. Desir- 
able that applicant be capable of su- 
pervising group of Automotive Products 
Chemists. Permanent position with long 
established, progressive company. Ex- 
cellent opportunities for advancement for 
right man. Location, Metropolitan New 
York area. Send resumes to Box 1296, 
c/o Automotive News, Detroit 26. 


AUTOMOBILE MECHANICS AND BODY- 
MEN WANTED. Must be experienced. 
$12 per 8-hr. day. Vacation with pay. 
Fine Western climate and scenery, near 
both Yellowstone and Glacier National 
Parks. Ample food and housing at rea- 
sonable prices. Steady employment, no 
Saturday work, 
surance. Light, clean shop, 
lation, modern equipment, factory train- 
ing in Buick-Chev. service. MURRAY 
MOTOR COMPANY,  Buick-Chevrolet 
dealer, Butte, Montana. 


had considerable experience. 
a former dealer or sales manager. Good 
appearance and good education are a 
requisite. Write about yourself and send 
picture if possible. Box 1315, c/o Auto- 
motive News, Detroit 26. 


SALES MANAGER 
WANTED 
Display 


Page 


POSITION WANTED 


25 YEARS AUTOMOTIVE EXPERIENCE 
—Former Army Ordnance Captain avail- 
able in August, wishes connection with 
manufacturer or large distributor. Ex- 
perience includes deaier sales and serv- 
ice, jobber parts and accessories, 8 years 
with manufacturer contacting jobbers 
and dealers. References furnished on 
request. Middle West preferred. Box 
1305, c/o Automotive News, Detroit 26. 


17 years experience 
Chrysler, Dodge, 
ent position. Will consider any good of- 
fer. Box 1311, c/o Automotive News, 
Detroit 26. 


OFFICE MANAGER-ASSISTANT to dealer 
desires connection with dealer who can 
utilize ability, integrity and 12 years ex- 
perience with General Motors and Motors 
Holding dealers. Best references. Loca- 
tion immaterial. Box 1312, c/o Automo- 
tive News, Detroit 26. 

SALESMAN, 10 YEARS EXPERIENCE 
plus 5 years office manager accountant, 
General Motors system. Aggressive, ex- 


in future desirable. Box 1314, c/o Auto- 
motive News, Detroit 26. 
DEALERSHIP WANTED 

DEALERSHIP WANTED. Will buy 100 to 
2uu car agency or active halt interest. 
J. J. Heavey, 322 Copley Road, Upper 
Darby, Pa. 

WILL BUY AU'tO DEALERSHIP located 
in midwest or west that has 100 to 2u0 
car contract. Assume lease or buy buiid- 
ing. Address box 1313, c/o Automotive 
News, Detroit 26. 


PARANEKSHIP WANTED 


YOUNG MAN (30) WITH EXCELLENT 
BUSINESS EXPERIENCE and automo- 
bile experience desires to become asso- 
ciated with new car dealer in Chicago 


now or in the future desirable. 
1298, c/o Automotive News, Detroit 26. 


AGENCY IN EASTERN NORTH CARO- 
LINA preferred. Had considerable ex- 
perience in sales and management, and 
financially able to enter into a proposi- 
tion in the right location with future 
opportunities. Am now connected with 
an agency awaiting a connection when 
things become more normal. 1 am not 
looking for a job but a business. Age 
39, married, three children. Box 12y3, 
c/o Automotive News, Detroit 26. 


MANUFACTURERS KEPRKESENTATIVE 


MANUFACTURERS REPRESENTATIVE 
wants worthwhile items for automotive 
hardware implement trade, Texas, Okla- 
homa, Arkansas area. Box 1299, c/o 
Automotive News, Detroit 26. 


VETERAN desires a limited number of 
automotive parts and accessory lines for 
the ten western states or portion. Has 
had an excellent record prior to service 
in the armed forces. Will consider sin- 
gle factory, if possible earnings warrant 
concentrated effort. Box 1303, c/o Au- 
tomotive News, Detroit 26. 


LONG EXPERIENCED AUTOMOTIVE 
DEALER desires representation in 
France for service station and repair 
shop tools, equipment, etc. Write W. J. 
Harrison, 76 Boulevard De La Saussaye, 
Neuilly, France. 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 

WE BUY ARMY SURPLUS VEHICLES 
new or used, any quantity, any size. 
Good condition important. The Queen 
City Chevrolet Company, 6th and Syca- 
more, Cincinnati, Ohio. Parkway 4880. 


USED CARS FOR SALE 


Automobiles Wholesale 


All Makes All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 


16220 Livernois 
University 27317 


Detroit 


Mtllard 
“FIRST, WENT THE CIO AND THE 


USED CARS FOR SALE BUSES FOR SALE 


SEVERAL THIRTY AND FORTY PAS- 
SENGER buses on 1940 to 1942 Ford 
and Chevrolet chassis; also one 1941 
Ford transit type bus. All in excellent 
condition and priced way below ceil- 
ing. Lake Worth Coach Lines, Lake 
Worth, Florida. 


CARS 
AVAILABLE 


LARGE SELECTION 
ALWAYS 


OHIO’S LARGEST 
WHOLESALE 


FOR SALE: Six 1942 Ford Buses. High 
ceilings. Two speed axle, 36-40 seating 
capacity. Superior & Union City Bodies, 
Blanton Dunn Co., Emerson 1551. Ad- 
miral Wilson Blvd., Camden, N. J. 


AUTO EQUIPMENT 


PLACE YOUR ORDER TODAY 
Improved 
TOW 
Bumper Bumper Tow Bar 


Improved Automatic 


RED ARROW 
ONE-MAN 


Type (folding) with 
Guide Cables 


$3363 Dealers 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS 
100 Clinton St. Chicago 
ANDover 
IMMEDIATE DELIVERY 
Write er Wire for FREE Literature 


Mayflower Motors 
Incorporated 


328 West Market Street 
Akron, Ohio 


TRUCKS WANTED 


INTERNATIONAL KS8 6x6s. Contact Na- 
tional Truck Equipment Co., Waukesha, 
Wis. Phone 3363. 


TRUCKS FOR SALE 


ONE 1938, 1% ton 158” Ford V-8 parts 
van equipped with bins.. New motor. 
Good rubber. Ready to go. Modern Mo- 
tors, 1002 Francis, St. Joseph, Mo. 


FOR SALE—2 Tandem wheel automobile 
carriers. Isaac Plasterer, 833 Chestnut 
St., Lebanon, Pa. 


2—1942 FORD V-8 DUMP TRUCKS, 
equipped with 5 yard Anthony dump. 10” 
cylinder and Thornton rear axles, each 
truck has 10 8-ply tires, new paint jobs, 
one has 100 HP motor. Both in excel- 
lent condition, low mileage. Low ceiling 
$2,700, our price to dealers only, $2,300, 
each FOB Ottumwa. Fay Graham Mo- 
tors, Ottumwa, Iowa. 


SHOP EQUIPMENT FOR SALE 


LINCOLN POWERIZED AIRLINE LU- 
BRIGUN. Model 146 C. List price $44.00, 
our price $33.00. Guaranteed new mer- 
chandise. Blundell & Thompson, 2621 
Gaston, Dallas, Texas. 


BEAN STATIC Dynamic Wheel Balancer 
in excellent condition, $225. Manley 40- 
ton Hydraulic Press $150. 
Grob Motor Sales, 1604 Walnut St., 
Murphysboro, Illinois. 


THREE NEW GOVERNMENT ten-wheel 
6-ton White chassis and cab with winch- 
es. Reasonable. Gerlach Motor Co., Mc- 
Adoo, Pa. 


AMERICAN LA FRANCE 
FIRE ENGINES 
Three hook and tadder with 175 
foot ladders. 
One regular job with ladders. 
One ideal for brush fires. 

These trucks are like new and have other 
equipment necessary for fire fighting. 
ADVANCE TRUCK SALES 
313 Charles St. Providence, R. I. 


BUSES WANTED 


BUSES WANTED 


Used school buses not older than 1937 
model. Good condition important. Any 
quantity. 

QUEEN CITY CHEVROLET COMPANY 


6th & Sycamore St. Cincinnati, Ohio 
Parkway 4880 


WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., Lansing, 
Michigan. Phone 83814. 


Harold W. | Box 530 


FOR SALE 


One Bear Static Dynamic 
Wheel Balancer 


ALVIN RUXER 
Ford Dealer 
Phone Indiana 


PARTS FOR SALE 


G.M.C. PARTS. We have a large stock of 
parts for G.M.C. T & F 18 models. 25% 
discount to all dealers. All orders shipped 
C.O.D. same day order received. Laub- 
han Motor Co., Woodward, Okla. 


Rebuilt Ford Engines 


1932-1936 85 Horsepower ... $83.00 
1937-1942 85 Horsepower ... 83.00 
1939-1946 95 Horsepower ... 91.00 
1939-1946 100 Horsepower ... 91.00 


Ford-Ferguson Tractor ...... 59.50 


Exchange prices above include cylinder 
heads and oil pump. One-day installation 
service. Installation charges additional. 


ALVIN ©. RUXER 
Ford Dealer 


Phone 5 Jasper, Indiana 


Government Surplus 
Repair Parts 
for 
Chevrolet Cars and Trucks 
Guaranteed New 


NEW SUPPLY JUST RECEIVED 


Part No. Description 
839504 Valve 

839412 Valve 

839304 Spring 
838029 Key 

3657520 Support 
839463 Rocker Arm 
839464 Rocker Arm 
839592 Shaft 
1869704 Condenser 
839154 Screen 
839391 Oil Pan Lines 
920626 Lens 

604341 Manifold 
3656596 Exhaust Pipe 
3656598 Muffler 
593606 Packing 
476719 Hose 

590524 Case 

595271 Pitman Arm 
265803 Housing 
265800 Housing 
599556 Spring 
599557 Leat 

604934 Spring 
3656669 Pin 

3656478 U. Bolt 
605669 Housing 
838664 Flywheel 
838949 Pressure Plate 


25% Discount 
F.0.B. Saginaw C.O.D. 
Shipment Same Day Order Received 


Draper Chevrolet Co. 
SAGINAW, MICHIGAN 
Telephone 8166 


PARTS FOR SALE 


TRUCK PARTS FOR GOVERNMENT 
TRUCKS. Also have in stock 56 used 
Jeep motors, complete at $75 each. 65 
JXD Hercules Motors, complete $125 
each. White 160A X Motors, $175 each. 
Hercules RXB Motors, $250 each. Dodge 
truck motors, $125 each. Fulton Auto 
Exchange, 190 Edgewood Avenue, N. 
E., Atlanta, Ga. 


«PARTS WANTED 

1941 BUICK MODEL 51 Super frame as- 
sembly, new or used, in good shape. 
— Motor Co., Beaver Dam, Wiscon- 
sin. 

WANTED ANY AMOUNT OF 750x116 
WHEELS for 1941 and 1942 Dodge re- 
con’s and weapon carriers. Quote price 


for shipping instructions. Wilkinson 
Wrecking Company, Box 116, Ocala, 
Florida. 


WANTED 


SEALED BEAM 
BULBS 


Glass Back Metal Back 
Any Make 


General Electric 
Westinghouse No. 4030 
Tung-Sol 


Hall No. 45126 
Autolite No. 1500—Guide 925000 
will pay top prices for 
any quantity from 100 


million. Regular stock 
Government surplus. 


Write, Wire Phone Collect 
Universal Parts, Ine. 


1523 So. Michigan, Chicago 
Phone Harrison 9113 


ANTIQUE CARS FOR SALE 


servatory Motor Co., Fort 


Davis, Texas. 
FOR SALE 


ATTENTION CAR DEALERS—Auto seat 
covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway, New York. 

AUTO SEAT COVERS! Close out! Gabar- 
dine twill! For coaches only. While stock 
lasts, $6.95 per set in lots of ten sets 
or more. Bay Sales, 374 Bay St., Roch- 
ester 5, N. Y. ' 

ATTENTION, CAR DEALERS—Auto seat 
covers custom-tailored and universal, in 


Box 808, 


Company, 1776 Broadway, New York. 
WILL TRADE 


LUMBER 


We have all sizes of dressed and 
rough pine, oak and gum lumber. We 
need 3 new cars and 5 new trucks. 
We will trade lumber for cars or 
trucks. Write or call 


Mr. Buchanon 


Elliott Company 


Pine Bluff, Ark. 


MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St., 
Lynchburg, Virginia. 


HUDSON MOTOR, carburetor, transmis- 
sion, differential rebuilding. Extra 
prompt service. Strictly Hudson, nothing 
else. Wilsey Hudson Sales, Lima, Ohio. 


FOR SALE 


Car display—18’x24’—complete with 
platform, awnings, side coverings, 
electric fixtures. Ideal for new or used 
car display. Price $395. Bendall Pon- 
tiac, 1611 King Street, Alexandria, Va. 
Phone OV-1600. 


AUTOMOTIVE NEWS, 2666 Penobscot Bldg., Detroit 26, Mich. 


Kindly insert the following 
(1) (3) editions for which find enclosed 
TEN CENTS (10c) per word for one insertion Twenty-five cents (25c) per word for three inser- 
tions. Count each word, initial group numbers one word. Add per insertion for box No. address. 


word Want Advertisement, under proper heading the next 
Which figured the rate 
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“Box care News, Detroit 26, Mich.” add One Dollar ($1) per insertion for 
AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 
n- cury 350 car per year dealership. Must | | 
18 not be over 45 years of age and have 
xt 
cellent sales record. Age Desires 
th become associated with new car dealer 
in New York state or New Engiand 
as states. Opportunity to buy part incerest 
fiber Perfect Fit Cover 
irt- | 


borrowed rusty old handcar for the 
first lap his journey. pumped twenty miles 
the nearest junction, turned over the station 
agent who thanked him for bringing in. Then 
rode friendly freight the biggest city the state. 


settled down when reached the 
Atlantic Coast, and the thirty-seventh state his 
six-year journey. From small mortgaged chicken 
farm built the biggest chicken business his 
section. After eight years, was handling half 
million chickens year, “and that’s lot chickens,” 


says Jeff. 


Running that chicken farm was mighty 
fussy business, but taught how take care 
Among other things learned almost 
much about fleet cars and trucks did 
about the chickens. That’s how graduated from 
chicken raiser car and truck dealer. saw 
bigger things ahead. 


First sold the chicken farm and tried 
myself out automobile dealer small town. 
first two years did well enough interest 
the Dodge officials, and when they said ‘Okay’ 


application, knew made the smartest de- 


cision life. That’s how today with 


was 


says 


all started when fifteen Jeff looked out from the high 
windows his orphanage home and decided alone. 


Reading time: minute, seconds 


brief look-around; 
herded cattle Texas, picked beans 
Mississippi, ran filling station Tennessee, then 
went west, panned gold Nevada, made redwood 
shingles California. Finally swung eastward. 


brand new, up-to-date sales and service building 
just completed. 


and often when look these great 
new Dodge and Plymouth cars, and Dodge trucks, 
think that little rusty handcar that took ‘any- 
where’ and helped land where am.” 


Another true story of individual 
initiative and enterbrise from 
the records Dodge Division. 
Chrysler Corporation. 


endable 


CHRYSLER CORPORATION 
CHRYSLER DODGE Job-Rated TRUCKS 


q 


